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ACCUSES HOWELL OF 
TELLING UNTRUTHS 
TO LEGISLATURES 


Senator Pilgrim, Counsel of Jersey 
Agents Association, Calls Stock 
Company Mortality Quota 
Misleading 








TRENTON HEARING AFTERMATH 





Senator Pilgrim Keen on Having 
Public Protected in Their Insur- 
ance Transactions 





Charles M. Howell, of Kansas City, 
is generally recognized in insurance 
circles as “the brain works of the re- 
ciprocals and inter-insurers.” Asso- 
ciated with him in Kansas City is his 
brother, Daniel V. Howell, and both of 
them frequently appear in public to 
fight the battle of the insurance in- 
terests that they represent. Charles 
M. Howell’s influence with some of the 
commissioners is very strong, and he 
is reported to have been responsible for 
the appointment of the present Mis- 
souri Commissioner. 
At the recent hearing in Trenton on 
ameasure permitting the entrance into 
New Jersey of reciprocals and provi- 
ding for their regulation by the de- 
partment, Daniel V. Howell appeared 
as chief protagonist of the bill, while 
opposed to him was Senator Charles C. 
Pilgrim, who is counsel for tha New 
Jersey Association of Underwriters as 
the local agents’ association in that 
state is known. Senator Pilgrim 
makes the charge that at this hearing 
Mr. Howell was guilty of making de- 
liberate misstatements relative to stock 
company mortality while addressing 
the legislative committee. 
The charge grows out of the recent 
hearing in Trenton on a bill to permit 
exchanges to do business in the state. 
The position of the agents’ association 
is that if the reciprocals come into the 
state legally they should do so without 
favoritism and the departmental pro- 
tection that subscribers are entitled to 
have. 

Pilgrim’s List 
At the hearing Senator Pilgrim pre- 
Sented a long list showing reciprocals 
and non-agency mutuals which have 
failed, The Eastern Underwriter in its 
report of the hearing mentioned this 
list, and after it was published received 


(Continued on page 24) 
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Agents know the value of Phoenix prestige and service 
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We are sending Agents of this Company 
Valuable Side-Line Information 
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EQUITABLE LIFE 


Insurance Company 
OF IOWA 


A Company of Stability and Progress, 
Safety and Liberality 


1923 


Admitted Insurance in 
Dec. 31 Assets Force 
1912 ..........-- $12,431,725.00 $ 67,326,327.00 
1922 ........---- $44,995,738.00 $313,132,592.80 


The net return paid on funds left with the Company is 4.8 
per cent. 

For information regarding agencies 

Address: Home Office—Des Moines 
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WIDOW CAN'T 
GET FROM ESTATE 
POLICY LOAN SUMS 


They Had Been Deducted By Compa@e 
nies, With Interest, When Death 
Payments Were Made 








APPELLATE DIVISION CASH 





Guardian and Travelers Were Insur. 
ance Companies Whose Policies 
Figured in Action 





A policy loan litigation to recover 
from an estate amounts deducted as 
result of policy loans, has just been 
decided in the Appellate Division, New 
York. It is described by the justices 
as presenting “a very interesting ques- 
tion which seems never heretofore to 
have been presented to any court of 
determination; at least, our attention 
is not called to any reported case in 
point. While much is said in the 
briefs concerning the right of the in- 
sured to change beneficiaries and ob- 
tain loans, the real question to be de- 
termined seems to be as to whether or 
not the actual status of debtor and 
creditor existed between the insured 
and the insurance companies at the 
time of decedent’s death. If the 
aforesaid companies could at that time 
have brought an action at law against 
the insured to recover the amount of 
the so-called loans, respectively, which 
right would have placed the insurance 
companies in a position to have pre 
sented claims against the decedent’s 
estate, then I believe that the appellant 
would have a clear right to have the 
claims paid out of the decedent’s gen- 
eral estate. If, on the other hand, the 
true relation of debtor and creditor did 
not exist, owing to the peculiar nature 
of the contracts of insurance and the 
relation of the parties growing out of 
the same, and if the respective in- 
surers had no right of action at law 
to recover the alleged loans, then I 
believe the decision of the trial court 
is correct.” The trial court decided 
against the widow. 

The Case 

The case is Marie Wagner, appellant, 
vs. Charles H. Thieriot. There were 
two actions. The Guardian figured in 
one; the Travelers in the other. 

The circumstances leading up to the 
suit, as described by the court, are as 
follows: 

In order to determine the question at 
issue, it is necessary to review briefly 
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the history of the policies in question 
and the loan agreements. The policy 
of the Guardian Life was taken. out on 
July 12, 1916. The beneficiary named 
in the policy was the estate of said 
Otto Wagner. On July 17, 1917, dVag- 
ner changed the beneficiary to Marie 
Wagner, his wife, who is the present 
plaintiff. On December 16, 1918, the 
beneficiary was again changed to 
Henry Ziegler, a creditor. On April 8, 
1919, the plaintiff was again named as 
beneficiary. 

On June 
tained a 


1920, the insured ob- 
loan from the company on a 
written agreement, which bears date 
that day. This loan was for the sum 
of $2,643. Part of the money so al- 
leged to have been loaned was used to 
pay premiums. In this so-called loan 
agreement it is stated that the agree- 
ment is made “pursuant to the provi- 
sions of policy No. 302650,” and that 
the company “Has this day loaned and 
advanced to the party or parties of the 
second part” the sum of $2,643. The 
agreement then states that “the party 
or parties of the second part hereby 
acknowledge the receipt this day of 
said loan and agree to repay the same 
to the company at its home office in 
the City of New York upon demand.” 


99 
“se, 


in Case o Default 

Continuing, the agreement provides 
that in consideration of the loan and 
as collateral security for its repayment, 
the insured assigns, transfers and sets 
over to the company said‘ policy and 
all right, title and interest therein. In 
case of default the agreement stipu- 
lates that if the total indebtedness of 
the insured shall equal or exceed the 
total cash surrender value of the policy 
at the time of such default, the policy 
shall become null and void after notice, 
and that in case the indebtedness shall 
be less than such cash surrender value 
it shall be deducted therefrom and the 
balance applied to the purchase of non- 
Participating paid-up insurance of a 
reduced amount, 

The policy thus assigned contains a 
provision which seems to be in accord 
with Sec. 101 of the Insurance Law, to 
the effect that the company would loan 
on the proper assignment .and delivery 
of the policy, and “on the sole security 
there,” an amount equal or less than 
the cashasurrender value of the policy. 
In the same paragraph of the policy it 
is also provided that any unpaid _ por- 
tion o° the premium for the policy 
year, together with any existing indebt- 
edness to the company on or secured 
by the policy, shall be paid out of the 
proceeds of such ioan. The policy fur- 
ther provides and the company agrees 
to pay to the beneficiary the sum of 
$25,000, “less any indebtedness hereon 
to the company and any unpaid _ por- 
tion of the premium for the then cur- 
rent policy year.” The right to change 
the beneficiary is also provided for on 
the face of the policy. 

The Travelers Policy 

The chronology of the decedent's 
acts in respect to the Travelers policy 
is as follows: The policy was written 
on July 17, 1916, naming the plaintiff, 
Marie Wagner, as the sole beneficiary. 
On June 23, 1920, the loan under that 
policy was obtained by the insured by 
means of a so-called loan agreement, 
which is in many respects similar to 


the loan agreement made with the 
Guardian Life. On June 25, 1920, and 
after said loan was made the _ bene- 
ficiary was again changed to Marie 


Wagner, the plaintiff. The provisions 
of the Travelers policy, which are im- 
portant, provide for a change of the 
beneficiary and the right of the insured 
to obtain loans to an amount set forth 
in the policy, which provision is also 
in accord with Section 101 o? the In- 
surance Law. The policy also contains 
the provision that any indebtedness to 
the company would be deducted in any 
settlement. The loan agreement is 
somewhat different from that with the 
Guardian Life Insurance Company in 
that it contains no provision whatever 
respecting any agreement on the part 
of the insured to repay the loan. The 


agreement recited that a loan had been 
made of $4,650; that the insurance 
policy had been pledged and delivered 
to the company as security for such 
loan; that the company might demand 
the repayment of such loan at maturity; 
that the company should be liable only 
for the “return of the balance of the 
proceeds of the said claim, or of the 
said benefit after deducting the loan 
and accrued interest, and any other in- 
debtedness due the company.” It also 
contains a provision for cancellation 
and payment in case of death. 

While not of controlling consequence 
upon the question presented upon this 
appeal, it is significant that on April 
50, 1917, when testator executéd his 
said will, wherein, after bequeathing to 
his said wife his household furniture, 
he stated: “I am making no other 
provision in this will for my wife, be- 
cause I have otherwise adequately pro- 
vided tor her by life insurance in her 
favor,” the only policy of insurance 
which the testator had taken out where- 
in his said wife was named as _ bene- 
ficiary was the aforesaid policy issued 
by the Travelers Insurance Company 
insuring the testator’s life for $25,000. 

Upon the death of the insured the 
companies deducted the loans, with in- 
terest, and paid the balance remaining 
to the widow, as_ beneficiary. The 
widow sued the insured’s estate, claim- 
ing that her moneys were used to pay 
the loans to the companies and that 
she was éntitled to recover said sums 
so deducted from the policies from the 
executor of insured’s estate on the 
principle of subrogation. 

Estate Not Liable 

For the reasons above stated it 
seems to me that the estate of the de- 
ceased is not liable to compensate the 
plaintiff for the amounts deducted in 
the settlement of the respective poli- 
cies. The value of the policies was 
subject to fluctuation. Had the de- 
ceased paid the moneys advanced back 
it would have increased the value o° 
the policies, but no obligation rests 
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An Example of Inheritance Taxation 


(Boston News Bureau, Jan. 29, 1923) 
The burden that constantly increas- 
ing inheritance taxation is placing upon 
estates that fall far short of the pluto- 
cratic standard of the present day is 
well illustrated by the estate of Henry 
C. Jackson, of who was a di- 
the Colony Trust Com- 


Boston, 
rector of Old 
pany. 

He left property valued at $3,055,292, 
of which $1,576,115 was in real estate 


upon the estate so to do. The right to 
borrow money and to change the bene- 
ficiary in both policies was reserved to 
the insured, and nothing passed to the 
beneficiary except the sums_” which 
could lawfully be collected from the 
insurance companies under the terms 


of the policies at the time of the de- 
cedent’s death. 
It therefore follows that the order 


and judgment appealed from should be 
affirmed, with costs. 
All concur. 











Admitted Assets - - 
Liabilities - - - - 


The Guardian, address: 


T. LOUIS HANSEN, . 
Vice-President 


Home Office: . = - 








an 


The Guardian Life Insurance 
Company of America 


Established 1860 under the Laws of the State of New York 


Figures from the 63rd Annual Statement which show the 


soundness and strength of the Company: 


Surplus and Dividend Fund ~ - 


The Surplus to policyholders (excluding Dividend Fund) 


amounts to 8.5% of the Company’s total liabilities. 


For information concerning opportunities in the field force of 





$42,778,214.11 
36,973,311.84 


$5,804,902.27 


or GEO. L. HUNT, 


Supt. of Agencies 


50 Union Square, New York 




















and personal property in Massachu- 
setts, including stocks and bonds of 


Massachusetts corporations, and $1,479, 
177 consisted of stocks and bonds of 
corporations organized under the laws 
of other states. All his property des- 
cended to his only brother. 

The entire estate was first taxed by 
the Federal Government. This tax 
came to $295,240, or nearly 10% o° the 
whole. 

Then the State of Massachusetts, in- 
dependently and additionally, taxed 
the whole estate $340,435, over 11% 
ot the whole. 

Then seventeen other states, within 
the confines of many of which Mr. 
Jackson had probably never set foot, 
or owned a dollar’s worth of property, 
each took another bite because of the 
purely fortuitous circumstance that va- 
rious corporations in which Mr. Jack- 
son had invested happened to have 
been organized under their laws. In 
some cases (as for example, the taxa- 
tion of Rock Island stock by both I[lin- 


ois and Iowa), a single security was 
actually subjected to quadruple taxa- 
tion. 

The taxes due these outside states 


totaled $55,324, bringing the grand to- 
tal up to $691,000, or 23% of the estate. 

All of this was payable in cash with- 
in a year of death, although the actual 
cash left by Mr. Jackson was but $47,- 
313. If to these taxes were added the 
expense of administration, swelled by 
the necessity of settling the affairs of 
the estate with nineteen states besides 
Massachusetts and the Federal Govern- 


ment, this cash obligation would be 
considerably increased. 


Mr. Jackson had a very wide list of 
investments in corporations chartered 
by twenty separate states. The valua- 
tions are from the records 0” the Pro- 
bate Court. The tax liability has been 
separately computed and is subject to 
slight variations in final settlemeut. 


Assets Value Tax 
Total Estate: 
Massachusetts stocks........... $482,924 
Massachusetts bonds........... 935,208 
Stocks of outside states....... 1,136,260 
Bonds of outside states........ 342,916 
Massachusetts real estate..... 40,001 
REL. kuduahb chkaerh een eaeteie<« sl 47,313 
Bee NN 6 oyenccs cavecee 4,413 
Personal property, etc........-- 66,254 
Subject to Massachusetts tax. .$3,055,292 $340,435 
Subject to Federal tax, net... 3,005,292 295,240 


Subject to tax by outside = 
cincaeericeweKussoeads 1,479,137 55,325 
$691,000 
The material for this article was fur- 
nished by Franklin W. Ganse of Boston, 
chairman of the Committee on FE-duca- 
tional Standards, Nalu, and a well-known 
expert on inheritance taxes. 
(New England Pilot, February, 1923) 


RICHMOND CHANGES 
Ennolls A. Stephens has withdrawn 
from the firm of Stephens and Vaden, 
general agents at Richmond, Va., for 
the Guardian Life. Herbert W. Vaden, 
the other member, will continue with 
the company in the capacity of general 
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agent. R. R. Rutledge, cashier of the 


Richmond office of the New York Life, 
has been promoted to agency organ- 
izer. 
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Takes a Fling At 
Insurance in “Ad” 


SAYS INSURED ARE “PLODDERS” 





Queer Effort of ‘Alexander Hamilton 
' Institute; Course Advertised In- 
cludes Insurance Instruction 





.In a page advertisement in the cur- 
rent number of the “American Maga- 
zine,’ the Alexander Hamilton Insti- 
tute, of New York, takes a fling at life 
insurance. The man who puts his sur- 
plus into life insurance is called a plod- 
der and leaders of industry, the adver- 
tisement says, do not come from this 
group. , This attitude of mind as shown 
in the advertising of the Alexander 
Hamilton Institute is the more remark- 
able because the Institute gives instruc- 
tion on insurance and its uses and the 
advertisement itself was for the pur- 
pose of attracting subscribers to a 
course of instruction, one volume of 
which is given over entirely to insur- 
ance. The course on modern business 
which was advertised, aims to give a 
correct knowledge of each department 
o° modern business. Life insurance 
and its uses is one of these depart- 
ments. If life insurance is recom- 
mended in the text book, it seems to 
be discounted by the Institute in its 
advertising. 

The advertisement starts in as fol- 
lows: 

In his own mind a banker divides 
men into three large groups. 

1. Those who save nothing for 

investment—the wasters. 

2. Those who put every penny 
into insurance and a home— 
the plodders. 

3 Those who invest some part 
of their savings in themselves 
—the men of vision, the doers. 

Out of this third group come 
the leaders of any industry, inclu- 
ding the leading bankers them- 
selves. 

After citing the career of a certain 
banker the advertisement goes on: 

“Many men would have said, ‘I am 
content. I will put all of my surplus 
into a home and insurance and safe 
bonds. I will settle down.’” 

The tone and the inference of the 
advertisement are such as to minimize 
life insurance and to carry the sugges- 
tion that it is cowardly for a man to 
put his surplus into life insurance. He 
should invest some of this in “himsel’” 
the advertisement says, meaning, in 
this case, the Alexander Hamilton In- 
stitute. Although the advertisement 
does say that those who put “every 
Denny” in insurance and a home are 
Dlodders an@ that leaders do not come 
from this group, the odium is not lifted 
because of the fine distinction of where 
oe is to stop putting money into life 
Nsurance in favor of correspondence 
courses. 

The implied aspersion on life insur- 
ance was unwarranted and unnecessary 
to demonstrate the advantages of study. 
the phrase “every penny” does not 
lustify the implication that the man 
Who puts his spare funds into his home 
and insurance is a quitter. The man 
Who shoulders the burden of insurance 
brotection up to his limit is neither a 
blodder nor a quitter and has in fact 
the qualities that make for leadership 
~sense of obligation and responsibility, 
determination and vision. 

e “ad” writer for the Alexander 
Hamilton Institute went far afield to 
set “punch” for his copy. I? his pur- 
bse was to “get a Rise” out of his 


teaders he succeeded as to every in- 
‘lrance man. 


STATE BOARD EXAMINATIONS 
alton L. Crocker, president of the 
“hn Hancock, has written an article 
matte “National Underwriter’ in 
i th he says that the John Hancock 
‘ hot in favor of a law which would 
“quire state board examinations, He 

en asked this question. 














Daniel Webster 
Was a Good Spender 


Daniel Webster, like many great men be- 
fore him—and some since—was too busy to 
bother about saving money. One day he and 
his brother, Ezekiel, went over into the next 
township to the great County Fair. As they 
left each was counting the few coins he had 
laid up doing chores all summer. At night- 
fall they returned. Young Daniel fairly 
radiated satisfaction and enjoyment. Ezekie! 
seemed somewhat less enthusiastic. 





“What did you boys do with your 
money?” they were asked. 


“Spent it,” answered Daniel promptly. 
“And you, Ezekiel?” 
“T lent mine to Daniel!” 


So far as providing an estate for a family, 
grown boys of Ezekiel’s type are just as bad 


as those of Daniel’s. For all modern 


Websters life insurance points the way to 
thrift. 


~ae Prudential 
insurance Company of America 

f Incornorated under the lnws of the State of New Jersey 
STRENGTH OF 


cwesctan? EDWARD D. DUFFIELD, President 


Home Office, Newark, New Jersey: 








Federal Not After 
Agents of Others 


STATEMENT OF ITS POSITION 





Also, Will Furnish Data on Its Own 
Agents Who May Desire 
to Change 





The Federal Life, of Chicago, has 
taken an emphatic position in refer- 
ence to employing agents of other com- 
panies. It will not negotiate with these 
agents without first getting into touch 
with the other companies. It has no 
desire to switch agents, nor will it 
stand in the way of one of its agents 
who thinks he can better himself by a 
change. Its attitude is thus described 
‘in a letter to a company executive: 

Dear Mr. ——— .—Your Mr. John 
Smith, of Smithville, has applied to this 
company for an important agency con- 
tract. It is our understanding that he 
has not yet severed his connection with 
your company although it may be that 
he is negotiating with companies other 
than the Federal for a similar contract. 

It is not the desire of the Federal 
Life management nor does it make any 
effort to induce the agents of other 
companies to apply to it for agency 
contracts. We regret it when the rep- 
resentatives of other companies make 
efforts to induce the representatives of 
the Federal to apply to their compa- 
nies for agency contracts. 

When any of our agents on their own 
initiative apply to another company for 
an agency contract and the representa- 
tive of the other company communi- 
cates with us concerning the matter 
we cheerfully grant the company our 
permission to negotiate with the agent 
in question (even though we would lose 
him with regret) and under such cir- 
cumstances are perfectly willing upon 
request cheerfully and promptly to fur- 
nish the other company reliable infor- 
mation as to the agent’s character, 
ability, ete. 

We assume that your company will 
be in full sympathy with the principles 
and methods above mentioned and that 
you will have no objection under the 
circumstances stated to our negotiating 
with Mr. Smith. 

, If, for any reason, you do not wish 
us to negotiate with Mr. Smith and will 
notify us at once by wire or by letter 
to that effect, we shall be glad to re 
spect your wishes as we would hope 
you would respect ours under similar 
circumstances. 

If you are willing to have us negotiate 
with Mr. Smith then we would. be 
pleased to have you write us in such 
detail as you believe proper your opin- 
ion of his character, habits, disposition, 
reliability and financial responsibility, 
his ability to write life, accident and 
health insurance personally and to se- 
cure, train and manage agents to do 
likewise. 

Thanking you in advance for the an- 
ticipated courtesy of a prompt and com- 
prehensive reply and assuring you of 
our pleasure to reciprocate should op- 
portunity present, I am, with kind 
regards, 

Superintendent of Agents. 
GREAT NORTHERN GROUP 

The Metropolitan Life has made ar- 
rangements with the Great Northern 
Railway to protect by insurance its ten 
thousand or more shop craft employes. 
The insurance is to be paid for jointly 
by the employes and Railway company. 
Benefits include insurance for life, per- 
manent disability, accidental death and 
dismemberment, weekly accident, 
weekly sickness. No physical examina- 
tion will be required under its terms, 
and no age limit will bar any of the em- 
ployes from obtaining a policy. 








Arthur Hunter and Oscar H. Rogers, 
of New York City, have an article on 
Mortality Study of Impaired Lives 
printed in the current issue of “Prac- 
tical Medicine and Surgery.” 
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At What Point Can 
Department Step In? 
NIAGARA LIFE _ 


LIFE AFTERMATH 





What Department Did After Receiv- 
ing Rumors Reflecting Upon 
Marcino’s Character 





Would earlier intervention by the 
New York State Insurance Department 
have stopped the Niagara Life smash? 
And, if earlier intervention had been 
possible, at what particular point could 
the intervention have legally been 


made? Is an insurance department 
warranted in attempting to oust offi- 
cers or directors of a company without 
legal justification upon receipt of 
rumors that all is not well {or the pol- 
icyholders so far as the company’s ad- 
ministration is concerned? 

These are all pertinent questions 
which have been asked by persons who 
have been shocked at the manner in 
which Marcino, the Promoter, used that 
company as a cog in his bank machin- 
ery operations. 

On the other hand, there were 
charges when the Department first 
acted that the Department was proceed- 
ing too precipitately, and that if it did 
not force its hand the company would 
continue to do business as a solvent- 
going institution. 

Election of Burke 

In a talk had with a representative 
of the Department this week The East- 
ern Underwriter was given what may 
be regarded as the Departmental posi- 
tion in the proceedings which led up 
to the liquidation of the Niagara and 
its re-insurance by the Metropolitan 
Life. 

The Niagara Life was originally the 
Bank Clerk’s Mutual Benefit Associa- 
tion and was a fraternal order. Then 
it became the Bankers Life Insurance 
Company, a legal reserve company, the 
hame later being changed to the Niag- 
ara Life. 

In the early spring of 1922, it had a 
small surplus and was solvent under 
the law. What the company needed 
was new capital and energetic man- 
agement. Early in the spring of last 
year representatives of one of the best 
known law firms in Chicago came to 
the Department saying that they repre- 


sented a wealthy business man who 
wished to become interested in the 
Niagara Life. In the latter part of 


March, E. H. Burke, “ormer president 
of the company, visited the Department 
and said that he, with others inter- 
ested, wished to purchase control of 
the Bison Holding Company in order 
that they might control the Niagara 
Life and they wanted to know how the 
Department would feel if Mr, Burke 
were re-elected president. At the time 
the Department expressed itself as dis- 
satisfied with the way he had previous- 
ly managed the company and the De- 
partment did not approve of his re- 
election as president. 
: In the early part of April, a leading 
‘4W firm in Buffalo approached the De- 
Partment and asked if its representa- 
tives could look at the report of the 
‘xaminers on the Niagara Life as they 
had wealthy clients who desired to 
Purchase the company. Later it ap- 
Deared that the Buffalo firm had been 
Tetained by the Chicago firm. 
Bison Holding Company 

In early May Mr. Burke and another 
Nan, who claimed to be interested in 
® proposed purchase of the stock of 
the Bison Holding Company, came to 
e Department with the statement 
that interests which intended to pur- 
chase the company were anxious to 

ve Mr. Burke assume office as presi- 
dent. They were told that the Depart- 
Ment would not approve Mr. Burke’s 
flection as president. Almost imme- 
Gately thereafter it was learned that 
interests had purchased the stock 
® the Bison Holding Company, which 


& 
Vila 


gave them control of the Niagara Life 
and later it was learned that a Mr. 
Marcino was the controlling interest. 

About the middle of May Mr. Burke 
and two attorneys, representing the 
new purchasers, called at the New York 
Department and informed the Depart- 
ment that Mr. Burke had been re- 
elected because they had utmost confi- 
dence in his management. 

Ass soon as the new interests took 
control the Department required that 
a statement be furnished as to the his- 
tory and qualifications of each director. 
Thus, it was learned that several direc- 
tors were very reputable Buffalo citi- 
zens while others were strangers to 
that city. The reputable directors, 
among whom was one of the most 
prominent attorneys in Buffalo, praised 
the new interest and said that they 
would oversee matters and _ they 
prophesied a new career of prosperity 
for the company. The Department is- 
sued an order that all the minutes of 
the board of directors and of the execu- 
tive committee should be furnished to 
the Department. The Department was 
thus able to check the purchase of se- 
curities and one of the first acts deter- 
mined upon was to make the company 
return a large number o°* securities 
purchased on the ground that they 
were not proper life insurance com- 
pany investments. 


Up to that time the directors and of- 
ficers were loud in their praise of Mar- 
cino. During the latter part of June 
certain of the better directors heard 
rumors concerning Marcino’s previous 
record and reported statements bearing 
upon Marcino’s character to the Depart- 
ment. At the same time it was stated 
that Marcino had satisfactorily settled 
all claims against him. Even at that 
time, however, the Department was 
not taking chances and kept Marcino 
from access to the securities. 


Planned to Interest Italians 


It was about the early part of August 
that preliminary steps were taken by 
Marcino to move the company to New 
York City. The purpose was to make it 
an Italian company and this meant the 
elimination of many of the different 
officers and directors and possibly of 
the counsel. It caused feeling in the 
company, two factions arising—those 
who wished to have the company re- 
main in Buffalo where they could re- 
tain their connection and those who 
wanted it moved to New York. A New 
York attorney was appointed who for 
a long time was giving orders to the 
people in Buffalo. Application was 
made to the Insurance Department to 
increase the capital stock in order that 
the stock might be sold to Italians and 
the drive be made for Italian business. 


It was during the fight between the fac- 
tions that those who wished to retain 
the company in Buffalo first began to 
criticize Marcino and some of. them 
came to the Department and told the 
Department that they did not trust him. 
They only had general statements, 
however, concerning his character and 
produced nothing specifically showing 
that he was dishonest. When at a later 
date the Italian counsel in New York 
was dispensed with and the matter of 
the removal of the company from Buf- 
falo was less acute, some of these call- 
ers were among those who stood up 
for Marcino and attacked the action of 
the Department in trying to take over 
the company when order to show cause 
was first issued. 


Department Acts 


When the reports first reached the 
Department that Marcino’s character 
was not all that it should be the ques- 
tion immediately came up as to how 
far the Department could go—to what 
extent it could interfere—with a com- 
pany that is solvent. The mere fact 
that a stockholder has a bad character 
—even a majority stockholder—does 
not give legal justification for such in- 
terference. The Department has no 
authority to compel a man to sell his 
stock. 

However, the Department did take a 
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“Twixt the Cup and the Lif” 
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“Oft times many things fall out between the cup and the lip” 
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HESE words were written over three hundred 
TE years ago by Robert Greene, a contempo- 

rary of Shakespeare. Greene lived a disso- 
lute life and wrote on his death-bed “A Groats- 
worth of Wit Bought with a Million of Repent- 
ance.” The words first quoted above have stuck 
in men’s minds and we have a short modern 
version— 


“There’s many a slip 
Twixt cup and lip.” 


Almost—but not—to get a thing one has 
planned for, labored for, thought he was sure of, 
seemed to have in his grasp—that is the tragedy 
of life and endeavor. 


Such things happen from a great variety of 
causes—some of which could not be foreseen, 
some of which are the fault of others. Sometimes 
they are the result of carelessness or ignorance 
on our own part. But they happen, and we lose 
what we had set our hearts on, and that’s the 
tragedy. Occasionally the loss can be made good 
—only time and labor may be lost; but usually 
such losses, such failures “twixt cup and lip” 
affect us, our children and, ultimately, their 
children. 


What is the most important thing in your 
life? If the Fates were to offer you just one 
wish, what would you wish for? 

Would it not be the welfare of your family? 


What would be the greatest calamity that could 
befall you? Would it not be— 





FAILURE IN DUTY TO YOUR 
FAMILY? 


If, in order to make sure of doing that duty, 
you should decide to insure your life, and should 
apply for a policy and be found an acceptable 
risk, and then die while the papers were in tran- 
sit—that would be a tragedy indeed! That would 
be one of the many things that fail “twixt the 
cup and the lip.” There is something terribly 
suggestive in that title—‘A Groatsworth of Wit 
Bought with a Million of Repentance.” Greene 
was writing a record of his own life. 


Well, it need not so happen to you; your “mil- 
lion of repentance” may be avoided. 


If you apply to the New York Life Insurance 
Company for its new form of policy, pay your 
premium with the application, and are found to 
be an acceptable risk, you are insured from that 
moment. This is a new feature of New York 
Life policies, and it has already saved the insur- 
ance of at least one applicant who died before 
the policy was issued. He was accidentally killed, 
and under the Double Indemnity feature, which 
was also included in the policy applied for, his 
family was paid double the face of the policy. In 
that case, “twixt the cup and the lip,” something 
fell “in” and not “out.” 


Send for a New York Life Agent and find out 
all about it. 











—— 





New York Life Insurance Company, 346 Broadway, N. Y. 





DARWIN P. KINGSLEY, 


President. 
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number of actions. In brief they were: 

It issued orders that Marcino must 
not be either a director or an officer. 
In October he resigned as director. He 
had never been an officer. 

It gave orders that the officers could 
not go to their own securities in the’ 
vault unless a representative of the 
Insurance Department were present. 

It issued an order that the minutes 
of the Niagara’s board of directors and 
the executive committee should be 
transmitted by night letter so that they 
would be received the next morning. 

It gave orders that all officers having 
power to sign checks should be bonded 
for $50,000 each, which is a most un- 
usual! amount. 

Finally, the Department sent a man 
to Buffalo to examine the company and 
to keep watch, and at that time the 
officers and directors were supposed 
to be running the company with Mar- 
cino eliminated entirely from anything 
having to do with the management. 

It gave orders that no checks (ex- 
cept for small routine amounts) could 
be signed unless the Department ex- 
aminers were informed about the same. 

It even went to the extent of check- 
ing up with a bank in New York where 
the Niagara had a deposit, in ofder to 
see how checks were being cashed and 
thus keep tab. 

Transferred Funds Without Knowledge 

One day without knowledge of the 


Department examiner a check was 
drawn trans‘erring funds from one 
Philadelphia bank to the Mechanics 


and Merchants Bank. So far as the 
Department knew this bank was per- 
fectly solvent and doing business the 
same as any other bank. An interest- 
ing point about that transaction was 
that if the deposit (and the deposit of a 
check a few days later) had been made 
in a first class bank there would have 
been no loss. The Department was in- 
sisting at this time that the company 
return its Pennsylvania deposits to 
the State of New York. When a few 
days later another check was drawn 
without the. knowledge of the examiner 
transferring funds from an account in 
New. York to the same Philadelphia 
bank against the express order of the 
Department, the examiner in Buffalo 
learning of this transaction telegraphed 
the fact to the Department and an ex- 
aminer was sent at once to Philadel- 
phia. 

The Department insisted that the 
main deposits be kept in New York be- 
cause it could not understand why such 
a large deposit should be carried in a 
Philadelphia bank when the company 
liad practically no business in Phila- 
delphia. It took several days for the 
Pennsylvania Banking Department to 
act after being notified by the New 
Yark Department that the case was 
something which should be looked into. 
When it did act it found the condition 
that existed and disclosed same to the 
New York Insurance Department. The 
Department at once disallowed the de- 
posit as a security and moved for a 
liquidation of the company. 

A*‘ter the Department had gotten out 
its order to show cause why the com- 
pany should not be liquidated the per- 
sors controlling the board of directors 
attacked the action of the Department 
and said that Marcino was a man of 
property and his good faith was shown 
by his producing $39,000. Insinuations 
were made to the effect that the De- 
partment was trying to wind up the 
Niargara Life in order that a big eom- 
pany might seize its business. Then 
came the news of the smash of the 
bank in Warren, Mass., and the par- 
ticipation by Marcino in the loot of the 
bank’s assets. Certain members of the 
board of the Niagara who complained 
of the precipitant action of the Insur- 
ance Department had a change of view 
at that time. 

“The Department took every precau- 
tion that it legally could to guard the 
interests of the policvholders,” said a 
Department representative. “It re 
insured the policvholders in the larg- 
est company in the United States and 
there is no question but that the policy- 


























Are You of General Agency Calibre? 


The Franklin Life Insurance Company offers you every- 
thing desirable for building up a profitable General Agency. 


Plenty of unoccupied territory. 


Plain, understandable policy contracts on the Guaranteed 
Low Cost plan, free from trouble-making frills. 


Liberal commissions, both first year and renewal. 


A Company with an enviable reputation for square deal- 
ing with policyholders and agents. 


For particulars write to 


The Franklin Life Insurance Company 
| Springfield, Illinois 





holders are better off now than they 
ever have been. It is significant that 
all persons who are alleged to have 
criticized the Department, have denied 
to the Department any such criticism. 
The Department expects to recover in 
full from individuals and bonding com- 
pany any loss that the Niagara Life 
sustained by reason of its deposit in 
the Mechanics and Merchants Bank of 
Philadelphia. No other asset of the 
company was affected.” 

W. G. Falconer, president of the Nor- 
wich Union Indemnity and the Phoenix 
Indemnity, has returned to his desk 
after a six weeks siege of illness. 





INCREASES INTEREST BY 114% 

The directors of the George Wash- 
ington Life have authorized the pay- 
ment, during 1923, of interest on their 
policyholders savings bureau and on 
dividends left to accumulate at inter- 
est, at the rate of 5% per annum. This 
is an increase of 1%% over the rate 
paid during 1922. 





HAYWARD LEADS 
Norman W. Hayward, general man- 
ager of the Providence agency of the 
National Life, of Vermont, has the 
record Sor writing the biggest individ- 
ual business for the National in 1922. 
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Careful Selection 

No Foreign Business 
Insuring Only Males 
Low Death Rate 

Safe Investments 
Efficient Management 
Liberal Policy Contracts 
Low Expenses 








of the new business issued b 
Northwestern Mutual Life 
ance Company in 1922 was upon 
applications of members previ- 
ously insured in the Company. 


Its Policyholders Repeat 


The assignable cause for this is found in the 
Northwestern business policy of 


The Policyholders’ Company 
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The 


Northwestern Mutual Life Insurance Co. 
of 
Milwaukee, Wisconsin 


The 
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Purely American 
Purely Mutual 

No Brokerage 

No Rebating 

No Twisting 

Civil Service for Agents 
Clean Business Methods 
Low Net Cost 














What Every Agent Knows 


By WILLIAM ALEXANDER 




















5. Cheerful Confidence 

Thousands o° years before the little 
druggist of Nancy was born, the fact 
was clearly recognized that the mind 
has a powerful influence upon the body. 

Every agent is familiar with this 
fact, and ought to know that he can 
turh it to his advantage, but some ig- 
nore it and others forget it, and lose 
money in consequence. 

The agent can utilize his imagination 
in two ways: He can increase his own 
efficiency, and he can exert a potent 
influence on other people. 

If, for example, he is cheerful, en- 
couraging and optimistic, his own pow- 
ers will be developed; while his ap 
peals will be attractive to those whom 
he wishes to bend to his will. 

If the agent has a sunny disposition, 
is good natured, and enthusiastic, peo- 
ple will like to deal with him. 

Charles Kingsley once said, “The men 
whom I have seen succeed best in life 
have always been cheerful and hopeful 
men, who went about their business 
with a smile on their faces, and took 
the changes and chances of this mortal 
life like men, facing rough and smooth 
alike as it came.” 

In Every Man A King, O L. Marden 
says a great deal to the same effect. 
Here are a few extracts: 

The Universe pays every man in his 
own coin. If you smile, it smiles upon 
you in return; i? you frown, you will 
be frowned at. 

Cheerfulness is a perpetual lubrica- 
tor of the mind. It is the oil of glad- 
ness which dispels friction, worries, 
anxieties, and disagreeable experiences. 

Imagination precedes, .and is the 
cause of all achievement. 

Maintain a personal atmosphere that 
is surcharged ‘with the dynamic force 
of confident expectancy. 

The power to do is largely a ques- 
tion of self-faith, self-confidence. No 
matter what you undertake, you will 
never do it until you think you can. 

When you set your mind toward 
achievement, let everything about you 
indicate success. Let your manner, 
your dress, your bearing, your conver- 
sation, and everything you do speak 
achievement and success. Carry al 
ways a success atmosphere with you. 

If you would live long, love your 
work and continue doing it. Don't lie 
down at fifty because you think your 
powers are on the wane, or that you 
need arest. Take a vacation whenever 
you require it, but don’t give up your 
work. 

A strong, positive man does not al- 
low himself to talk and think nega 
tives. He does not say “I can’t.” It 
is always “I can.” He does not say 
“I will try the thing,” but “I will do 
” : 

If men fear that they are going to be 
ruined, often they are ruined. Any- 
how the sensation is about as disagree 
able as the fact. On the other hand, 
i° there is a general expectation of 
better times, the higher courage pene 
the brighter hope will do a vast dea 
to make times better. 

ete is the way the Rev. Henry Ward 
Beecher expressed the same thought. 
“A man’s house should be on the hill- 
top of cheerfulness and serenity, rf 
high that no shadows rest upon it, pe 
where the morning comes so early an 
the evening tarries so late that the ~ 
has twice as many golden hours 4 
those of other men.” : ake 

Harness your imagination, and ma ‘. 
it work for you. Then it will pe B= 
in coining money. Then you wi will 
cheerful and happy, and everything 
come your way. 
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LIVE HINTS FOR BUSINESS GETTERS 





Practical Suggestions to Help the Man With the Rate 
Book Increase His Income and General Efficiency 
































Alexander Cowen, of 
Credit Vaiue New York, representing 
of Insurance ths Massachusetts Mu- 

Important tual Life, recently 

pointed out the credit 
value of life insurance in which he 
said: 

“The credit value of insurance is 
something that has not been sufficient- 
ly considered. Very, fow of the insured 
understand that they are strengthening 
this phase of their business activity, 
although as time goes on there is an 
increasing interest shown by those ad- 
vancing credit and they are asking for 
a more detailed report on the life in- 
surance carried by their borrowers. No 
institution advancing credit wishes to 
take over the property or assets of a 
business firm, as this always entails a 
great deal of added trouble and ex- 
pense. The creditors only want to 
know that they will recover the money 
loaned. They know that the borrower 
is capable of repaying his loan if living, 
or credit would not have been extended 
in the first place. In the event of his 
death, a certain guarantee is wanted 
that this credit advanced will be taken 
care of. The only absolute way to pro- 
vide for this is seeing that the bor- 
rower carries ample life insurance pro- 
tection. We all understand the loan 
provisions our Company provides. I 
try as far as possible to discourage 
borrowing from the Company as I be- 
lieve it is much better for the insured 
to take a limited loan at a higher in- 
terest from a local bank because it 
makes the insured more sure of repay- 
ing in a short time and the proceeds 
of his policies are not reduced when 
paid to his beneficiaries.” 


Saying the right thing 
at the right time is 
what sells life insur- 
ance, said the Massa- 
chusetts Mutual “Ra- 
diator” recently in citing an interesting 
incident of how an agent landed a 
difficult case in a twinkling. Some- 
times the “right thing’ is an hour’s 
talk on the features of our policies or 
the advantages of insurance on the in- 
come plan, but in other cases it is 
just some little remark that conveys 
so vividly to the prospect’s mind the 
necessity for more protection that no 
further argument is necessary. The 
agent who has his wits about him will 
often find that all he need say can be 
put in a sentence or two, the circum- 
stances under which the remark is 
made forming the real sales-talk. ‘This 
is well illustrated in the following ac- 
count by Mr. J. Mike Thomas of the 


When a Quick 
“Come Back” 
Counted 


Tennessee Agency of how he recently 
sold a $25,000 policy by being mentally 
“on his job” when circumstances were 
favorable for driving home a closing 
argument without the usual prelimi- 
naries. 


It always pays a life insurance agent 
to have his mind on his business. For 
example, I sold a policy the other day 
by just bringing one thought home to 
aman. I drove my car into.a promi- 
nent filling station and asked the man- 
ager for a quart of alcohol, saying that 
the cold weather had frozen my radia- 
tor. He said “You are a wise guy to 
bring your car in after your radiator 
has frozen.” I told him just the same 
thing applied to the $25,000 policy that 
he had promised me, and that the only 
thing I could do for his wife after he 
died was sell her a quart of embalming 
fluid. He asked me what the premium 
would be on a $25,000 policy, and I told 
him $800.75. He said, “Get your doc- 
tor and I will get this policy if I can 
pass the examination.” Just one 
thought at the right time will probably 
save a couple of weeks’ interviewing. 





BUFFALO CO-OPERATION 


Life Insurance Advertising Campaign; 
Messrs. Davidson, Pierce and 
Merrill are on Committee 


Representatives of a number of the 
life insurance companies in Buffalo 
have formed a committee for co- 
operative advertising and expect to 
place a campaign in Buffalo news- 
papers shortly. 

Clinton W. Davidson, of the Con- 
necticut Mutual; Charles F. Pierce, 
Phoenix Mutual, and F. A. G. Merrill, 
State Mutual Company, are the com- 
mittee in charge of plans. This cam- 
paign will be financed entirely by the 
general agents. 

A moving picture film showing the 
desirability of life insurance is being 
exhibited in the schools and clubs of 
the city. 

The Canadian Life Underwriters As- 
sociation film, “What Might Happen,” 
was recently shown in two of Buffalo’s 
biggest theatres, the Hippodrome and 
the North Park. 








WESTERN SCHOOL 
The Business Men’s Assurance Com- 
pany of America, Kansas City, is hold- 
ing classes in accident, health and life 
insurance salesmanship. 





PROVIDENT MUTUAL 
LIFE INSURANCE COMPANY 


Or PHILADELPHIA 


The Provident, organized in 1865, as The Provident Life and Trust Com- 
pany, preserves a continuous corporate existence, but, having mutual- 
ized, will be known hereafter as the 


PROVIDENT MUTUAL 


Life Insurance Company 
of Philadelphia 
and will maintain the reputation and tradition which have arisen from 
fifty-eight years of conspicuous fair dealing. 


The policies of the PROVIDENT MUTUAL contain new and attractive 
features, including the recently adopted and exceedingly liberal Total 
and Permanent Disability Clause. 


An Increased Dividend Scale for 1923 














What One Man Accomplished 























The New York Life has been asked by the field for particulars as to the late 
H. B. Rosen’s business. We give the showing by years. It is an illuminating ex- 
hibit. He started in Hartford, Conn., in 1904 with a modest 147 applications for 
$262,500 in his first year, and increased by steady annual steps to his greatest 
volume 159 paid applications for over seven million dollars of insurance in this 
Company alone in 1920. Here are the New York Life figures, which of course do 
not include what he placed and paid for in other companies: 


Year No. of Apps. Paid Ins. Year No. of Apps. Paid Ins. 
1904 147 $262,500 1913 136 $2,375,000 
1905 146 368,000 1914 166 2,365,750 
1906 122 340,000 1915 137 2,601,000 
1907 129 831,000 1916 186 3,009,000 
1908 101 755,000 1917 117 4,126,500 
1909 110 783,000 1918 87 3,352,000 
1910 112 1,203,500 1919 806 5,592,000 
1911 19 1,262,750 1920 159 7,063,000 
1912 96 1,973,000 1921 190 4,608,500 
1922 223 4,699,000 

GPa SU OERI  coonises Reese eennica ni guaeeas fare ee 3,249 $47,570,500 


Mr. Rosen placed and paid in the 19 years for an aggregate of 3,249 policies 
for $47,570,500, a yearly average of 171 applications for $2,503,705, or $14,641 
per application. Mark the average of less than $2,000 when he began in 1904, 
and the climax of $14,641 as his average for the whole 19-year period, seven 
times what it was when he first started out with a rate-book. 

His production in the 19 years averaged over 14 applications per month for 
insurance. In each of the last ten years he averaged nearly four millions of in- 
surance. So long a period of enormously sustained production is unprecedented, 
and in one year, 1919, his production rose to 806 applications, showing that he 
wrote many small cases, as indeed he did in every one of his years. That seemed 
to be his specialty. He didn’t overlook the small cases. 

It will be understood that the annual showings here given represent only 
what was placed with this Company. The surplus business which the New York 
Life couldn’t handle was distributed among many outside companies, numbering 
sometimes as many as ten or fifteen. 

These Rosen figures should not discourage, but ought to inspire New York 
Life writers who should see in them the possibilities of the business and the 
heights to which one may rise in it, says the Company. “Surely it is a regal 
profession.” 























CoM ary, 
LIFE INSURANCE COMPANY 


OF BOSTON, MASSACHUSETTS 


























MASSACHUSETTS MUTUAL 
LIFE INSURANCE COMPANY 


Incorporated 1851 Springfield, Massachusetts 





A company which throughout the seventy years of its history 
has ever enjoyed—because of its square dealing toward all 
and its long record of low net cost—the good will of its 
policyholders, the confidence and esteem of the insuring 
public, and the loyalty of its representatives. 








JOSEPH C. BEHAN, Superintendent of Agencies 
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Report of Judge Day, 
President of Equitable 


TELLS OF 





COMPANY’S GROWTH 





Year’s Investments Made at Yield of 
5.49%; Summary of Financial 
Operations 
Judge William A. Day, president of 
the Equitable Life Assurance Society, 
in his annual report to the directors, 
said that the outstanding insurance had 


increased to $3,061,423,959, an increase 
of $243,500.000 over the December 31, 
1921, outstanding. Continuing he said: 

“Looking back over the Equitable’s 
history we find that the one billion 
mark was reached in 1899, the two 
pillion mark in 1919, and the three bil- 
lion mark in the latter part of last 
year. Thus the third billion of insur- 
ance has been put on our books in only 
three years, whereas the second billion 
required twenty years to obtain and 
the first billion forty years. The prog- 
ress we have been making recently is 
borne home to me when I find that the 
insurance in force has more than 
doubled during my incumbency as 
president. 

“The rapidity with which our Society 
is going forward is also indicated by 
the production record of 1922. The 
uew business paid for not including 
Group Insurance, reached the unprece- 
dented figure of $495,249,000. The 
greatness o° this achievement will be 
realized from the fact that this amount 
is 16% greater than the new business 
of 1921 and 4% in excess of the won- 
derful volume done in 1920, the year 
of great business inflation and of ab- 
normal production records in life insur- 
ance. We have cause to be _ partic- 
ularly proud of this record when we 
remember that it is not the result of 
increased liberality in acquisition ex- 
penses. I have spoken to you before 
of the Agency Program of Training and 
Development by which we have been 
raising the effectiveness of the field 
force to a level never before attained. 
This program involves first the selec- 
tion and development of the highest 
possible type of Manager who becomes 
a principal factor in the selection and 
training, under general Home Office 
supervision, o° a corps of efficient and 
permanently successful agents. The 
Society is continuing its policy of fur- 
hishing to the Manager the general 
program of agency training as well as 
the educational material with which to 
carry it out. The production of the 
last two years bears eloquent testimony 
to the soundness of the principles un- 
derlying that program and to the in- 
telligence and virility with which it is 
being carried out. 

Educational Training 

“In the report made to you three 
years ago, it was pointed out that the 
abnormal conditions arising in 1919 
had caused an amendment to be made 
in the New York law that limits the 
amount of new business which can be 
done by individual companies. The 
amendment permitted the Superintend- 
ent of Insurance to suspend the limita- 
tion if the life insurance companies 
Were generally in a position to exceed 
their limits. When this condition does 
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THE STATE OF 
MICHIGAN 


A direct General Agent’s Contract 
for definite territory in the State 
of Michigan is ready forthe right 
man. 





Address: 

ERNEST C. MILAIR 
Vice-President and Secretary 
George Washington Life 

Insurance Co. 
oa Charleston, West Virginia 











not prevail, the companies are still 
limited as formerly, with power vested 
in the Superintendent of Insurance to 
extend an individual company’s limit 
to the extent of 10% thereof. During 
1922 the cumulative effect of the So- 
ciety’s agency direction was to carry 
the new business slightly beyond the 
limit for the year. The Superintendent 
of Insurance granted an extension of 
our limit as empowered by law. 

“T repeat that we are not procuring 
this increasing new business by means 
of increased rates of expenditure, but 
rather through educational training of 
our agency forces and more efficient 
management. In fact, every effort is 
being made to effect economies where- 
ever possible. While we are stressing 
quality rather than quantity, the new 
business being done so far in 1923 
gives evidence of the continuation of 
growth in agency production, and, if 
general business conditions remain as 
they are now, we shall probably again 
be faced with the necessity of seeking 
relief by the extension of our limit for 
1923. It is conceivable that even the 
maximum extension permissible may 
not be adequate to provide for all the 
new business that we could secure. 

Service to Policyholders 

“Under the progressive agency pro- 
gram which is in operation, the agents 
are being thoroughly equipped to ren- 
der a higher order of professional un- 
derwriting service. Special attention 
has been given to following up Equit- 
able policyholders in order to render 
them various types of insurance serv- 
ice. This part o° our program is a con- 
tinuous one although special emphasis 
is laid on it during the last three 
months of the year. This service to 
policyholders together with a program 
in operation for the conservation of 
business has yielded satisfactory re- 
sults, as shown by a reduction in the 
actual amount of policy terminations 
notwithstanding the increased amount 
of insurance in force. 

“The Equitable was one of the first 
companies to become interested in a 
program of Health Conservation for 
policyholders. For a number of years 
we have offered in a few centers free 
health examinations to those insured 
in the Society. This practice has been 
well received by those who have 
availed themselves of it. During the 
year 1923 we expect to extend the 
Health Conservation Service in such a 
way, that free health examinations will 
be more readily available to all policy- 
holders of the Equitabie. 

Mortality Rate 

“It will be recalled that the year 
1921 was one of unusually favorable 
mortality for the Equitable as “or life 
insurance companies generally. Our 
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CENTRAL ILLINOIS 


for an established and successful Old 
Line Mutual Life Insurance Company 
not now represented there 
WE WANT TO TALK WITH YOU 
A Home Office official will arrange a 
liberal contract on a basis that will 
assure success. 
REAL MANAGERS ARE AGENCY 
BUILDERS AND WE WANT 
A MANAGER IN FACT 
AS WELL AS IN 
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All negotiations strictly confidential. 
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IFE INSURANCE COMPANY OF VIRGINIA 


Issues the most liberal forms of ORDINARY Policies from $1 
with premiums payable annually, semi-annually cae — 


and 
INDUSTRIAL Policies from $12.50 to $1,000.00, 
CONDITION ON DECEMBER 331, 1922. 
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The 63rd Annual Report shows: 
Premiums received during the 


WOU TMD sc cansainnthsicice ceuiai $7,369,335 


their beneficiaries in Death 
Claims, Endowments, Dividends, 
WE. svshkvcsdesasashsadbadstaiedauke 5,400,71 
Amount added to the Insurance - 
Reserve Funds ...........ccccess 2,206,762 
Net interest Income from Invest- 


WUD  o cv ch bb innd cecucanvbedsandiues 2,110,922 


required to maintain the reserve) 
Actual mortality experience 52.877, 
of the amount expected. 


Insurance in Force............... 232,163, 
Admitted Assets ................ ' cy 





For Agency apply to 
GEORGE W. MURRAY, 
Superintendent of Agents 


256 Broadway New York 

















Build Your Own Business 


under our direct general agency contract 
Our Policies provide for: 
Double Indemnity, 
Disability Benefits, 
Reducing Premiums 
See the new low Rates 
JOHN F. ROCHE, Vice-Pres’t 


THE MANHATTAN LIFE 
INSURANCE COMPANY 
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FIDELITY LEAD SERVICE 


brings the agent into contact with interested buyers of life insurance. 
Last year we distributed 47,604 direct leads—all interested 
who had requested information. 
original policy contracts, brough 


rospects 
idelity’s 


Fidelity operates in 40 states. Full level net premium reserve basis. 
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ratio of actual net death losses to those 
expected was 53% in that year. Dur- 
ing 1922 the mortality ratio was fav- 
orably influenced as in 1921 by the 
large influx of recently selected busi- 
ness, but general health conditions do 
not appear to have been quite as fav- 
orable. The resulting ratio of actual 
to expected net losses was 58%. Ex- 
cept for 1921 this, however, is the low- 
est mortality record we have had. It 
is a most satisfactory result. 
Assets 

“At the close of 1922 the Society’s 
assets amounted to $663,747,064, an in- 
crease of $8,446,000 over the figures for 
December 31, 1921. This increase is 
small compared with those of previous 
years, due to the sale of a portion of 
our foreign business during 1922. The 
increase in assets would have beea 
more than $17,000,000 greater had we 
not transferred that part of our busi- 
ness. By this transfer we have been 
relieved of liabilities in excess o? the 
assets transferred and have also been 
relieved of the difficulty of administer- 
ing a liquidating foreign business. 

“Over the twelve year period during 
which I have been president, our as- 
sets have increased $171,500,000, which 
is a gain of 35%. This large increase 
has been made in spite of the heavy 
maturities of deferred dividend policies 
during that period. 

Surplus 

“It is a happy privilege to be able 
to announce to you again this year a 
remarkable increase in the Society’s 
free surplus. Starting the year 1922 
with a free surplus of $35,705,000, we 
had at the year’s end $43,690,000, an 
increase of nearly $8,000,000. This, 
too, was realized after setting aside 
the funds for an increased scale of an- 
nual dividends for 1923. The free sur- 
plus o2 the Society is one of the im- 
portant guarantees of the future se- 
curity of our great institution. It is 
exclusive of all surplus belonging to 
the holders of deferred dividend poli- 
cies, all of which will be paid out in the 
next few years. Under the statutes of 
New York, a life insurance company 
may hold a free surplus of not more 
than 10% of its reserves. We had at 
the end of 1922 an amount of free sur- 
plus which was within approximately 
$10,000,000 of the maximum that we 
would have been permitted to hold at 
that time. 

New Investments and Interest Rates 

“Investments made during the year 
amounted to $89,689,000 at an average 
interest yield of 5.49%. Of these 
funds, $36,097,000 was loaned on mort- 
gage and $53,592,000 was invested in 
bonds. The effect of these new in- 
vestments together with those of 1921, 
which did not have their full effect 
until 1922, was to increase the aver- 
age net rate earned on the total in- 
vested funds from 4.82% in 1921 to 
4.86% in 1922. 

Outstanding Investments 

“Under the direction of the Finance 
Committee, most careful studies are 
made of the conditions affecting each 
prospective investment, and the secur- 
ities which we hold are constantly un- 
der intensive review in order that we 
may be early advised of any tendency 
toward changed conditions. It is al- 
most impossible for a financial insti- 
tution of the size of the Equitable to 
escape entirely the ownership of securi- 
ties which in the course of time go into 
default, or the status of which other- 
wise becomes unsatisfactory. It is the 
purpose of our Finance Committee, 
however, to anticipate such contingen- 
cies by prior sales, as far as possible 
and practicable. During 1922 there 
was but one new default among our 
bond holdings out of a total of ap- 
proximately $350,000,000. 

“During the year the amount invested 
in railroad bonds increased $4,198,000, 
or from $218,615,482 to $222,813,754. 

“United States Government securities 
owned by the Society decreased $3,- 
678,000 and now stand at $69,677,574. 
While these bonds represent the most 
stable and secure investment that we 
own, and constitute a splendid sec- 


ondary cash reserve in case of sudden 
need, the low yield obtainable limits 
the amount which it is practicable to 
have so invested. 

“Our investment in municipal bonds 
decreased $3,511,000 to the present 
figure of $27,725,750. Although the ob- 
ligations of many cities and states are 
regarded as prime securities, the yields 
afforded at the present time are so 
low that in view of the present federal 

-tax laws affecting life insurance com-' 

panies, whereby no advantages accrue 
to such companies from the exemption 
otf income from municipal bonds, the 
Finance Committee has been deterred 
from further purchases. To buy such 
securities would put the Society in 
competition as to price with wealthy 
investors who derive a material ad- 
vantage from exemption provisions. 

“During the year we invested the sum 
of $8,148,330 in utility and industrial 
bonds, bringing our total investment 
in such miscellaneous bonds to $11,- 
959,996. This substantial increase in 
securities of this character was brought 
about by our Finance Committee’s de- 
sire to diversify further our corporate 
investments. A urther incentive to 
the acquisition of good utility and in- 
dustrial bonds has been the fact that 
in the earlier part of the year when it 
became almost impossible to obtain 
high grade railroad bonds to net 5% 
or more, a number of choice utility and 
industrial bonds were still available at 
prices to net from 5% to 54%. This 
differential, which later proved to be 
largely temporary, afforded an oppor- 
tunity for increasing our investment 
return without sacrifice of security. 
The issues purchased were limited, for 
the most part, to first mortgage secur- 
ities and all issues are protected by a 
wide margin of safety in earnings and 
in tangible assets. 

“The Society’s stock holdings de- 
creased during 1922 from $14,053,041 
to $5,604,025. 

“Mortgage loans have increased $16,- 
600,000 from $154,033,030 to $170,167,- 
337. This represents a marked in- 
crease in our investments in home pur- 
chase loans and in farm loans. It may 
be of interest to note that the Society 
had no money invested in these two 
classes of loans when I took office as 


President. Since that time we have 
built up our present investment in 
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New England Mutual Life Insurance Co. 
87 Milk Street, Boston 


December 31st, 1922 
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The Dividend of $4,400,000, set aside to be paid in 1923, is 
carried as a liability and is not included 
in the Company’s Surplus. 
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them amounting to a total of approxi- 
mately $106,000,000. 
Summary 

“To summarize, I may say that the 
financial operations of the year have 
brought about: 

1. A slight increase in the average 
net return on investments; 

2. Further diversification of our se- 
curities among issues representing 
several varieties of industry; 
. Liquidation of a substantial por- 
tion of our stocks, and of certain 
bonds the quality of which did not 
quite measure up to the exacting 
requirements of the Finance Com- 
mittee; 

4. A substantial increase in our in- 
vestments in mortgage loans on 
farms and dwellings. 

“It is our conviction that the average 
quality and the aggregate strength of 
our investment list has maintained its 
upward trend and that all investments 
made during the year were of a con- 
servative character. 

“In conclusion, let me emphasize the 
principles which guide our administra- 
tion of the affairs of the Society. The 
trust which we have assumed is one 
of peculiar responsibility. Our policy- 
holders have entrusted to us the funds 
upon which they rely for the fulfillment, 
in spite of death, of their most sacred 
cbligations and their most cherished 
hopes. We can accomplish their pur- 
pose and discharge our trust by em- 
ploying their funds with scrupulous re- 
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sumed to be permanent. 


New Disability Clause 


Two years ago this Company devised a Disability pro- 
vision which was far in advance of any that had been previ- 
ously contained in a life insurance policy. We now announce 
a new Disability provision. Its features are: 

Immediate beginning of a lifelong monthly income. 

When total and permanent disability has lasted five 
years, the monthly payment will thereafter be increased 50%. 

When total and permanent disability has lasted ten 
years, the original monthly payment will be increased 100%. 

Total disability that has lasted three months will be as- 








Waiver of premium, of course, together with full annual 
dividends and a full annual increase in cash surrender value. 

As age increases, and the family income dwindles 
through diminishing resources, the disability income in- 
creases to meet the increased need of income. 


For terms to producing Agents address 


The Mutual Life Insurance Company 
of New York 
34 Nassau Street, New Yerk ee 
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pal and an uninterrupted return at a freceive | 
reasonable rate, as high as is consistent Phureau. 

with proper security. We are not free to the ci 
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in administering the assets of the So- }yractical 
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SUMMARIZES 1922 LEGISLATION Which h 
——— by virti 

Volume Issued by Life Presidents Asso- Psion th 
ciation Gives All Amended Laws such pe 
Passed During Year stated 1 

any al 

The Association of Life Insurance 2 a 
Presidents has just issued its volume for subs 
“Life Insurance Laws of 1922.” George f contract 
i. Wight, Manager of the Association fany oth 
summarizes the results of the legisla- Bless an 
tive year in the introduction in which } verted 
he says: and del 
“Forty-seven new or amendatory bills } the per 
affecting foreign life insurance compa- fin the 
nies which became law during 1922 are lapsed 
included in this volume o* 256 pages. }for reir 
These acts, arranged according to ori- § ment a 
gin, were: Massachusetts, 10; New —The pr 
York, 7; Mississippi and Virginia, 4 Bor suc 
each; Maryland and Alberta, 3 each; agreed 
Kentucky, Louisiana, New Jersey, B the ing 
South Carolina, British Columbia and aly po 
Saskatchewan, 2 each; Dominion Par- § the or 
liament, Nova Scotia, Ontario and credit , 
Newfoundland, 1 each. Tent pe 


“Thus, besides the two regular and ficy at 


two extraordinary sessions of the 67th Bany gy 
Congress and the regular session of the F verted 
Canadian Dominion Parliament, there Ff the pr 
were 11 regular and 7 special sessions fof Vir, 


in the United States, 9 regular and 2 Ff ation 
special sessions in Canada and 1 reg: 
ular session in the British Colony of — “No 
Newfoundland, a total of 30 sessions in 
1922. The constitutional convention of § minum 


Illinois adjourned on October 10. Its Bly ing 
revision of the constitution was re § reinstg 
jected at a special election on Decem- ff rejy 


ber 12. The Missouri Constitutional § must 
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The production of life insurance COM § appro, 
panies during 1923 is being watched f appro 
with much interest and the following 
figures of the Penn Mutual Life will y 
give some idea as to the progress for 


January and February. Dil 
In January, 1922, the paid-for on 
amounted to $9,586,837; in 1923, $18° By 


954,577; a gain of $9,367,740. In Febru- ted 
ary, 1922, the paid-for was $12,247,328; mae | 
in 1923, $16,671,697: a gain of $4,424, . je 
371. For the two months the 1922 paid- ine I 
for was $21,834,163; the 1923 $35,626, on 
274; a gain of $13,792,111. va 
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Reinstatement Terms 





Called Too Drastic 


IRGINIA SOFTENS CONDITIONS 








(ommissioner Button Asks Companies 
to Submit New Plan of Restoring 
Lapsed Business 





The present method of reinstating 
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psed policies as practiced in Virginia 
requiring the payment o* all past 
due premiums with interest is to be 
modified to make reinstatement easier. 
(ommissioner Joseph Button has is- 
ged a notice to the companies to this 
fect, setting forth certain general 
limitations, but the details of any re- 
instatement plan to be used must first 
receive the approval of the insurance 
bureau. Commissioner Button’s notice 
to the companies says: 
‘It appearing that the present meth- 
od of reinstatement of lapsed life in- 
grance policies by the payment of all 
pst due premiums with interest is im- 
practicable and in many cases prohibi- 
tive, and that it is to the advantage of 
the insuring public that less rigorous 
methods of reinstatement be made pos- 
sible, therefore, in consideration there- 
of, the following alternative transaction 
is approved: 
“An insurance contract upon the life 
ofa person which has lapsed and has 
mmained in lapse for a_ period not 
shorter than six (6) months nor longer 
thn two (2) years, and upon which no 
sirrender value has been allowed or 
which has not been continued in force 
by virtue of any non-for’eiture provi- 
sion thereof, may be converted and 
sich person contemporaneously rein- 
stated by agreement between the com- 
pany and such person, such converted 
contract to bear a date identical with 
or subsequent to that of the lapsed 
contract and to be upon the same or 
any other plan and in the same or any 
less amount; provided that the con- 
verted contract must be entered into 
and delivered before the expiration of 
the period for reinstatement provided 
In the lapsed contract, and if said 
lapsed contract contained no provision 
for reinstatement, then such reinstate- 
ment and conversion may not be made. 
The premium paid upon reinstatement 
for such converted policy shall be as 
agreed upon between the company and 
the insured, except that in no case shall 
aly portion of any premigim paid on 
the original contract be applied as a 
credit on the premium due for the cur- 
tent policy year on the converted pol- 
ty at the date of reinstatement or on 
aly subsequent premium on such con- 
Yerted policy, and that in every case 
the Provisions of Sec. 4222 of the Code 
of Virginia of 1919 against discrimin- 
ation and rebating shall be strictly 
tomplied with, 
‘No policy may be reinstated under 
the above method upon which the pre- 
mum is payable in weekly or month- 
ly installments. Every applicant for 
roustatement whose policy is capable 
reinstatement under the above plan 
- be given the option o” reinstat- 
§ under the above plan. No com- 
anes be allowed the privilege of 
peed any of its policies under 
shal a method unless nor until it 
* a submitted in writing to the 
ot ite Bsioner of Insurance the details 
and ta Plan of reinstatement, 
Morea proposed plan shall have been 
; sd and not subsequently  dis- 
Ptoved by him.” 


MARTIN T. FORD MEETING 


<a Saturday, March 10, the third 
~Ucational conference of the Martin 


err Agency, Equitable, will be 
m ae New York. Leon Gilbert Si- 
will addre 


ss the meeting on the 
8 “ r . 
tat of “Income Tax rulings affec- 
mae” Insurance.” This subject will 
ot aed oa interesting legal points 
€ to the soliciting agent, and 
Mill be fol og cones 
th 


lowed by an open discussion 
© floor, 

















THE EUREKA LIFE INSURANCE COMPANY 
BALTIMORE, MARYLAND 


Incorporated 1882 
Issues all modern forms of Life Insurance, including Industrial, Ordinary 
and Group 
J. C. MAGINNIS, President 




















Charles D. Norton, Insurance Director, Dies 


Charles Dyer Norton, at one time 
one of the most prominent life insur- 
ance men in the West, and who in late 
years has been a prominent New York 
banker, died in this: city this week at 
the age of fifty-two. He was a direc- 
tor of the Equitable Life Assurance 
Society and of the Great American 
Fire Insurance Co., as well as many 
other institutions, and his name had 
been used of late in high, financial 
circles as the possible president of a 
large life company. 

After graduating from Amherst Col- 
lege Mr. Norton went to Milwaukee 
where he joined the Northwestern Mu- 
tual Life. He was a fine agent and be- 
came general agent in Chicago where 
he made a splendid record. He put 
lots of college men into the insurance 
game and was a fine educator and 
trainer himself. He caused a sensa- 
tion when he gave up his big income 
to become assistant secretary of the 
treasury at $4,500 a year. Franklin 
MacVeagh, of Chicago, induced him to 
make that move. 

President Taft appointed Mr. Norton 
his secretary in 1910 but he had too 
much initiative, pep and imagination to 
make an ideal secretary. He resigned 
to go with the First ‘National Bank, 
succeeding Thomas W. Lamont as vice- 
president. Later he became president 
of the First Security Company, a sub- 
sidiary of the First National Bank. 


He was generally regarded as a big 
figure in the financial world. 

Mr. Norton retained his love of in- 
surance to the end. On the Equitable’s 
board he was chairman of its insurance 
committee, where his advice and coun- 
sel were of extreme value. He had 
many friendships throughout the in- 
surance world. 


CALLED A NUISANCE 





General Agents (Except Rochester) 
Against Filing of Licenses in Trip 
licate With County Clerks 





General agents in New York State 
are tearing their hair about a provision 
of Section 91 of the New York State 
law which requires filing in triplicate 
of agency licenses in offices of county 
clerks. The insurance fraternity of 
the entire state, except Rochester, is 
said to be lined up against this part 
of the act and it is regarded as a tre- 
mendous waste of energy and time to 
say nothing of expense. These copies 
are said to be piled high in offices of 
county clerks and in many places are 
never looked at. 





TERM DIVIDENDS 
The Mutual Life has sent to agents 
the 1923 annual dividend schedule for 
vearly renewable term and five, ten, 
fifteen and twenty year term policies. 

















CO-OPERATION 


URING their first twelve 
months in the life insurance 
business our trained salesmen 
added during recent months have 
produced on an average 15 per cent 
more business than those who 
entered our organization during 
1919 before our Home Office Train- 
ing School was established. ; 


—This despite the fact that our 
trained group necessarily spent 
several weeks away from their 
territory and were entering the 
business during an economic period 
in no way as favorable to the sale 
of life insurance as those banner 
months of 1919 and early 1920. 


Sales training is one form of agency 
co-operation which we offer. 


Phoenix Mutual Life Insurance Company 


of Hartford, Conn. 


JOHN M. HOLCOMBE, President 


No. 29 


























J. N. Russell Agency 
Paid for $21,700,000 


HAS HAD REMARKABLE GROWTH 





Home Office General Agency of Pacific 
Mutual Life Setting Fast Pace; 
Son Associate Manager 





The John Newton Russell home office 
general agency of the Pacific Mutual 
Life, of Los Angeles, wrote last year 
$21,700,000 in paid for business. This 
agency has had a remarkable develop- 
ment and has been up among the lead- 
ing producers of the country for years. 
Mr. Russell has set a quota of $30,- 
000,000 paid for for this year, which 
the agency confidently expects to reach 
and which would put this office very 
close to the top of all the general 
agencies of the country. 


Next month the John Newton Russell 
agency will be sixteen years old. Mr. 
Russell was secretary of the Pacific 
Mutual Life in 1907, when he resigned 
to form the home office general agency. 
They started with a manager, cashier, 
stenographer and one clerk and a total 
monthly payroll of $625. At present 
the annual payroll amounts to over 
$50,000 and the office force numbers 
thirty-one. The first year there were 
twenty-five agents on the staff; they 
now number about two hundred. Of 
the orivinal agents the followine are 
still with the agency: Edward Funk, 
E. W. Maxson, C. W. Monahan and 
Louis Stapper. 

The home office general agency ter- 
ritory had on March 1, 1907, a total 
business of about $7,000,000. That 
business today amounts to over $62,- 
000,000. The first vear the Russell 
agency produced $2,500,000 of new 
business. In 1921 it amounted to $16,- 
686,000, and last year, as stated above, 
the agencv wrote in paid for over $21,- 
000,000. With this ratio of increase 
the $30,000,000 mark for this year 
looks like a very fair bet. 


Son Associate Manager 


John Newton Russell has as his asso- 
ciate manager of the general agency, 
his son, John Henry Russell, and is 
an. insurance man of first rank. In re- 
cent years John Newton Russell has 
been away from the agency for weeks 
and even months at a time in connec- 
tion with important matters in which 
he is interested, such as the National 
Association of Life Underwriters, in 
connection with which he has been an 
active and prominent figure for years. 
During such absences and at all other 
times John Henry Russell carries a 
full load of responsibility as associate 
manager of the agency. 

Another way to view the growth of 
the agency is in the office space used. 
The first quarters consisted of one 
small office and an adjourning room 
for the arents. The rent was $50 per 
month. The present rent exceeds $10,- 
000 a year. 

The annual premium receipts the 
first vear were about $250,000: last 
vear they exceeded $2,500,000. During 
the first year the agency paid to 
agents approximately $55.000, while 
last year it reached a total of over 
$350,000. 

The agency has a women’s depart- 
ment under the management of Mrs. 
C. B. Fithian, which last year wrote 
several millions of business and is now 
one of the leading women’s depart- 
ments of the country. 





WRITES JUVENILE BOOK 
Walter S. Story, the new head of the 
literary department of the Mutual Life 
Insurance Company, has ‘a considerable 
reputation for juvenile stories and a 
new book from his pen will soon come 
from the press of a Boston publisher, 
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for membership in the University Life 
A, E. Patterson Makes | I Milli P li ° N I F Underwriters are graduates of the New 
Good Quickly Here || Nearly 1% ion Policies Now In Force | york University, “providing they ar 
eetiaaie ss wide — . the -—* gs gem Asi C. H. 
Only four other life insurance companies in America ve more policy contrac i $ 
PAID FOR $2,131,000 IN 1922 in force than this Company. A study of the following growth In ten years Is Invited: inenek pussthiiion hansen Talks 
‘ Jan, 1, 1913 Jan. 1, 1918 Jan. 1, 1923 It was decided to have ‘a joint meet. 
Has Had Twenty-one Men in All, of Assets sesesacecssscacavseserssassecesesesnoess 18.921 $14,908 23 $34,017 31 ing of the fall class of 1922 and the 
Which Nineteen Are Still With le a... eee $115,090'897 $296,880,278 winter class of 1923 of the New York 
Agency University school on Saturday of next 
Attractive opportunities open to “nnel in Ohio, Indiana, Kentucky, West Virginia, week, The program committee was} The 
Alexander E. Patterson, the manager ich PC ec paneer elected consisting of Joseph D. Book-} mone} 
=) : a F staver, chairman, Miss Belin and Mr,} medic 
of the Gotham Agency of the Equitable S S ¢ . 
Life Assurance Society at 120 Broad- THE WESTERN AND OUTHERN LIFE IN e 0. yg om the ebeention’ ‘niin oy 
way, celebrates his fifteenth anni- W. J. WILLIAMS, President CINCINNATI, OHIO J erest | fort ¢ 
} ae - of the graduates it was suggested that] jn the 
versary next week. He came to New Organized February 23, 1888 , n 
a service bureau be established, and] 4 disc 
York on January 1, 1922, to start a new upon a vote being taken, this © 
agency. Since that time he has em- 4 woods Company, Inc. His large ac Uni itv Lif Snanlvsiaie: anedied an aon 
> > e . , . a 2G. a 
ployed twenty-one whole wee yer quaintance resulted in his being elected niversl y = ire The service bureau is for the pur} annua 
Of this number ns gn . a ring secretary of the Pittsburgh Life Un- Underwriters Formed pose of assisting those graduates who} of th 
a alli alin bese nn ll Bd derwriters’ Association and held that meet obstacles in the field on which} chatt: 
son : : office for a number of years.  Dur- they need advice and assistance, Becke 
og made by a new manager in this 1, the war he served as a major o° HOLD MEETING IN NEW YORK 2 order te tend the trateren! spirit | Indiat 
: iel tille overseas. M i: of such work and give the full benefit $ 
Although no agents were under ha acess sd He Hires Men Will Foster Ethical Practices; Those to the graduates, it required one of the : 
tract, vA yg —— oct Mate “en Mr. Patterson does not put on a new Who Are Eligible; Service fraternity, who knows each individual } »mow 
Rye ill ind its auots foe the first ™an until he has had at least three in- Berean Metabllched personally, to qualify to give such ser} pny 
$ t a A. ty te nd with terviews with him. The first inter- vice, for which Joseph D. Bookstaver eilitie 
ee ee ee ne view is a pretty depressing proposition. anes F : volunteered. 
a paid-for production of $2,131,000. He points out all the barriers, handi- a eee ee — oe = Any graduate, irrespective as to what - 
The big month was October when over : ew York, formed for the purpose o . . h wrese ; _ | po 
caps and obstacles, believing that too o> : company he may represent, is quali 
$500,000 was paid for, this figure be- P fostering ethical practices in the life fi 1 Book ailabl 
! ‘ Hegxe many men are lured into the business jncurance pro2ession, held ting at ed to call on Mr. Bookstaver and ref oi, 
ing helped by a number of large poli- insurance proZession, held a meeting a Be b fit t hi id ne am 
by the thought that they can go out and ‘ neiets celve benelits o 1s wide experience, 
cies. But that the agency is built on the Hoffbrau in New York recently In 
the right basis is illustrated by the fact ™#ke $10,000 the first year. The sec- with President Paul E. Orr presiding. ment 
that in. February, 1928, the agency M4 interview is a little more cheerful. The following honorary presidents were JAY REAM’S NEW POSITION aad 
- at be i. aaa . a bs Phan sand At the end of the third interview the jected: G. M. Lovelace, N. L. Hoopin- Jay Ream has been appointed assist- aoc 
spied! ~uncity lyr ctr ciate ieg PP ‘ man knows exactly what he can ex- garner and J. E. Bragg. Those eligible nt superintendent of agencies of the etn 
Trained Under E. A. Woods pect and what is expected of him. ____ Mutual Benefit. He came to the Home toon 
Mr. Patterson gives a lot of the credit When Mr. Patterson is negotiating with Office last year, after spending some Beck 
to the success of his agents to the an agent he permits him to make up are ambitious and are willing to work. time in the Detroit Agency. Following this 
training he had under Edward A. _ his own mind and never sends for him Associated with him as assistant man- graduation from Iowa State University, nto 
Woods, of Pittsburgh, whom he regards during the interval when the prospec- agers are Frank Crews and John H. not so many years ago, he taught school tabs 
as a master of life insurance produc-_ tive agent is making the decision. Marsching. for a time in Kansas, then served with | 
tion. He also attributes much to the Among other methods, Mr. Patter- Mr. Patterson will make his first the army during the war principally in Th 
knowledge he had of the Equitable and son uses ads in the daily papers to get public appearance as a participant at personnel work, going later to Pitts. | whic 
what it has to sell. He started in the men but does not care whether they a life underwriters meeting in New burgh where he was associated with} by t 
Woods Agency at $35 a month in 1908, have had previous selling experience York at the Sales Congress next week the Bureau of Personnel Research at | Varic 
and advanced until he became the sec- or not. He prefers men who have not where he will take charge of one fea- Carnegie Institute and the School of § ther 
retary and a director of the Edward been in the insurance business but who ture of the program. Life Insurance Salesmanship. 7. 
~~: anne See Sa ol pear take’ 
ACACIA MUTUAL LIFE ASSOCIATION | ’ 
Formerly The Masonic Mutual Life Association of the District of Columbia lars 
Chartered by Special Act of Congress, March 3, 1869 who 
. . e e e wart 
Summary of Report of Joint Examination of the Association dire 
by the Insurance Departments of oA 
ALABAMA, MISSOURI, PENNSYLVANIA, VIRGINIA, WISCONSIN AND THE DISTRICT OF COLUMBIA and 
as of December 31st, 1922 of « 
NE cio cisins cecevewmancn ‘nedivanmben Ltt hian iwi Kida Titian te hah eneELs _$6,828.344.87 ms 
LIABILITIES : we ; : -aaaaiiaaaiaaimaaaas * 
Death Claims, proofs not complete; Premiums and Interest paid in advance; Dividends declared on premiums not yet paid and ta : 
REE EEE Eee ee een ane teeny AN ORT IE RUN E Pa ek Meni OP SRRD cette ney aN Teen un DUNNE id Ny elo 152,777.69 the 
BALANCE TO PROTECT MEMBERS’ CONTRACTS: - this 
Reserve American Experience Table of Mortality and 3'2% interest on all policies...................... ee euee $5,927,159.24 A 
IB ick sks t shb Bales CAM ESA oaboe MeauGeN ek eas BM we chile Russa wok 0 (Ww soca wrvsn'o bth ew AIG Sewn OvaiWS wore Bim tn etORte le aia coterie 748,407.94 $6,675,567.18 thor 
‘ i | Li lll ‘ ance Maeda st UNG EAM Ltr. apres 
aaa $6.828,344.87 ee 
a a a ae CR 87 a <a ab sss id Wp 10 46 a cbt n nose wah (a: '0 es (95 6 aos sosw “01 wh: 4 a abi eer WIG Wie wel aa Savane fa ois ea ptA OOS $2,214,850.30 ine 
INCREASE IN SURPLUS DURING YEAR................ OR ET OE OT Ee TI CC MT ee 431,446.67 | E 
en a URNA SOAS ED ORE ODM. 360 5 1b ot pid chs ibn, oie 5 i619 d's 50 se: 4 655 wld ld sb ele Wid IS Sia le laiwreeidioroiore ei aile telale Maes Dinae 21,462,805.00 oa 
INSURANCE IN FORCE (Paid-for Basis) December 31, 1922................cccecccccccceces Gain gharete Rlavele aa'siara's areata Rae ois 122,685,100.00 | ti 
Excerpts from Reports ( 
“All the home office accounts are well systematized and are in charge of very competent employees.” by 
“The addition to surplus during the period under review has been carefully analyzed and verified by us and is accounted for in the extremely fav- iss 
orable mortality experience, heretofore mentioned in conjunction with very low operating cost and favorable investments, which in itself reflects the ex- ex: 
cellent management of the ‘Association.” } , 
“The Association has been liberal in its treatment of policyholders and the present management is most capable and efficient.” . 
e o Vv 
Progress of the Association Under the Legal Reserve Plan Mi 
Insurance Issued Insurance in Force _ 
During Year End of Year 
Year Assets (Paid for Basis) (Paid for Basis) 
1903 $24,459 $392,250 $1,489,500 
1911 284,157 1,235,000 4,152,075 
1915 780,660 4,342,345 11,052,500 
1918 1,721,058 7,283,250 24,044,612 
1919 2,220,990 14,732,250 37,657,924 
1920 3,084,141 36,719,500 71,097,545 
1921 4,613,495 38,942,000 101,222,295 
© | 
1922 6,828,345 39,898,050 1 108 685,100 | 
William Montgomery, President Seton: Building—Washington, D. C. | 
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Sees Need to Improve 
Medical Examination 


(. H. BECKETT TELLS OF WASTE 








Talks to Medical Section of American 
Life Convention at 
Chattanooga 





There is a great deal of wasted 
money and effort in connection with 
medical examinations for life insurance 
companies that could be saved by ef- 
fort directed toward educating doctors 
in the essentials of selection of risks. 
A discussion of the methods that might 
be used for the education of doctors 
along these lines was given before the 
annual meeting of the Medical Section 
of the American Life Convention at 
Chattanooga last week by Charles H. 
Beckett, actuary of the State Life of 
Indianapolis. During 1921 the disburse- 
ments of 292 life insurance companies 
for medical fees and examinations 
amounted to more than $13,000,000. 

Until there are better educational fa- 
cilities, Mr. Beckett recommended that 
the companies start an exchange re- 
porting system which would make av- 
ailable a list of tried and proven ex- 
aminers for all the companies. 


In spite of the phenome2nal develop- 
ment of specialized education in other 
directions, there are only Sour medical 
schools in the country’ that give any 
instruction on life insurance medical 
examinations. There seemed to Mr. 
Beckett to be little hope of improving 
this condition soon unless medical di- 
rectors of companies offered their serv- 
ices as lecturers in such schools. 

There is a vast amount of instruction, 
which can be given medical examiners 
by the companies themselves and by 
various insurance organizations. Nei- 
ther the Medical Directors Association 
nor the Medical Section of the Amer- 
ican Life Convention has ever under- 
taken this work as an activity of the 
organization. 

Two Methods Favored 

The medical departments of life in- 
surance companies seem to be almost 
wholly responsible for whatever for- 
ward movement has been made in this 
direction, Mr. Beckett said. Some of 
the companies believe that a book of 
instructions prepared by the company 
and furnished to medical examiners is 
of doubtful value, and they prefer to 
follow the plan of writing personal let- 
ters to medical examiners, calling their 
attention to errors or inconsistencies 
in medical examinations furnished by 
them. Some of the reasons given for 
this preference are as follows: 

A. Local examiners pay more atten- 
tion to such personal instructions than 
they do to general instructions prepared 
in circular form and sent to all exam- 
iners, 

B. That a manual of instructions is 
usually given a hasty glance upon re- 
celpt and than very soon lost in a 
pigeon hole or in the back of a drawer. 

C. That better results are obtained 
by embodying the personal instructions 
issued by the company in the medical 
fXamination blank. 

“Opinions which are in substance as 
above are most emphatically expressed 
bv a number of medical directors,” said 
Mr. Beckett, “but on the other hand I 
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THE CONNECTICUT MUTUAL 
LIFE INSURANCE COMPANY 
Hartford, Connecticut 


Insurance 


in Force (Dec. 
SS: weer ere 


eeen $447,300,036.95 


Total Admitted Assets...... 103,261,902.93 


Surplus Reserves: 


For Dividends in 1923.... 
Contingency 

Reserve Fund .. 
Unassigned Funds ........ 


Investment 


*2,850,000.00 


750,000.00 
5,041,843.91 


$ 8,641,843.91 





*Increased from $2,060,000 apportioned in 1922. 


NEW PAID-FOR BUSINESS IN 1922 
$66,916,877.50 
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find that about an equal number pre- 
pare more or less comprehensive books 
of instruction, which they furnish to 
the examiners. Many of these books 
are beautifully gotten up and include 
charts, photographs, etc., and are 
printed on the best quality of ‘paper 
and are evidently quite expensive. It 
would appear to me, therefore, that the 
fact that companies are willing to 
spend such sums of money for the 
preparation, publication and distribu- 
tion of these books is sufficient evidence 
that they are considered to be of prac- 
tical value. Even a hasty examination 
0” these publications for formal in- 
struction shows that they have been 
prepared with a great deal of thought 
and care, and I find that in the main 
they have been revised and kept up 
to date. There is abundant food for 
thought even to the laymen in the 
many excellent suggestions made in all 
of these books and circulars. 

“As to the instruction book method 
of dealing with medical examiners, I 
shall call attention to the fact that all 
the men with whom I corresponded 
without exception state that in addi- 
tion to the material furnished in the 
book of instructions they enter into 
correspondence with their examiners 
and indicate to them just what sort 
of an examination they wish to have 
them make. 

“One prominent director dwells par- 
ticularly upon the importance of obtain- 
ing full clinical history. He states that 
this appears to be the most difficult 
thing to accomplish and that in his 
opinion very few people go from five 
to ten years without consulting a phy- 
sician about something or other, and 
yet it is a common practice to have 
an applicant state that he has never 
consulted a physician. Another direc- 
tor of unusual experience states that 
it has always been the practice of his 
department to endeavor to educate the 
examiners in the field, and of the va- 
rious methods practiced he _ believes 
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| Independence Square 


THE PENN MUTUAL 


is national in the scope of its operations. 
It is individual in the service that it renders 
to its members and to its field representa- 


Back of your independence it is ready to 
stand as an economic bulwark. 


The Penn Mutual Life Insurance Co. 


Philadelphia 








that the issuing of instructions or data 
in leaflet form from time to time has 
given the best results, and the reason 
he gives for his firm belief in this 
method of education is that he has se- 
cured much better results by this 
method than others tried in the past. 
Correspondence Necessary 

“There is one matter I find upon 
which there appears to be practically 
unanimity of opinion and that is that 
it is necessary to carry on a regular 
correspondence between the medical 
department and the examiners. The 
use of printed forms for this corre- 
spondence varies widely with different 
companies and the correspondence 
would indicate that these forms elim- 
inate somewhat the personal contact 
between examiners and the home office 
medical staff. I gather that their use 
is growing in disfavor. Practically 
every director emphasizes the thought 
that they endeavor by both contact and 
correspondence to train examiners so 
that they shall have some insurance 
point of view and a number of them 
disparage the idea that, if an examiner 
has not learned his medicine during 
his professional training,. his company 
should undertake this instruction. It 
is to be inferred from this that exam- 
iners belonging to the last named class 
are eliminated as speedily as possible 
if they have by any chance secured an 
appointment. 

“It is evident that every effort is 
made to select men who are already 
educated, and one would gather from 
this correspondence that a _ poorly 
equipped physician would have diffi- 
culty in securing an appointment as 
an examiner.” 

The topics covered in the average 
supplementary instruction forms are 
as follows: Examination of urine, 
blood pressure, family history, over- 
weights and underweights, and indiges- 
tion. 

Heart charts seem to be quite gener- 
ally used accompanied by considerable 


JACKSON MALONEY 


Vice-President 


PHILADELPHIA LIFE INSURANCE CO. 


Home Office Building: 
111 NORTH BROAD STREET, PHILADELPHIA, PA. 


President, CLIFTON MALONEY 
ONLY HIGH-TYPE MEN AND WOMEN CAN OBTAIN CONTRACT 
TO REPRESENT THIS COMPANY. 
FOR SALESMEN AND SALESWOMEN OF SUCH TYPE WE HAVE 
AN INTERESTING CONTRACT TO OFFER, BACKED BY 
REAL CO-OPERATION. 


special instruction relative to systolic 
and diastolic blood pressure. 

Personal conference with examiners 
either in the home office or through 
the agency of home office representa- 
tives of the medical department, who 
visit the examiners, is a method em- 
ployed by a number of companies. 
The reports from all who have tried 
this plan are to the effect that this is 
the most satisfactory effort they have 
ever made as judged by the results 
obtained. 

It is evident that a great deal of ef- 
fort has been made in certain quarters 
and considerable expense incurred in 
trying out plans which have proven to 
be ineffective. Further that there 
must have been a great amount of 
duplication, resulting in needless con- 
fusion for the examiners by having 
been given all sorts of instructions by 
the various companies employing them. 
This leads to the further inquiry if 
more real progress would not have been 
made if the medical directors would 
agree among themselves as to what 
they wish to accomplish and then pre- 
pare such books, pamphlets, circulars 
or other methods of formal instruction 
as would in their opinion cover the es- 
sential requirements. 

‘A tremendous saving would be ef- 
fected, Mr. Beckett said, both in time 
and money if such literature were pre 
pared in an attractive manner and in 
form suitable for keeping. 

In formulating any educational pro- 
gram the number to be educated is 
given consideration. If a group of em- 
ployees is to be trained for special 
service in a business organization, pro- 
vision is made for preparing only such 
number as is necessary to perform the 
work required. 





SELLING IS SELLING 


Priddy Gets Memorial Subscriptions 
From Virginia Polytechnic Institute 
Alumni Easily as He Sells Apps. 








Lawrence Priddy, of the New York 
Life, has returned here from a trip 
made to raise funds for a World War 
memorial hall for the Virginia Poly- 
technic Institute at Blacksburg, Va., 
during which he visited fourteen cities, 
made fourteen speeches, raised $78,000 
and got a subscription from every man 
he addressed. 

Mr. Priddy is president of the Alum- 
ni Association of Virginia Polytechnic 
Institute and on May 30, 1922, made a 
talk in which he recommended the rais- 
ing of a fund of not less than $150,000 
for a hall to be erected on the campus 
as a memorial to the V. P. I. men who 
fought in the great war. In proportion 
to the number of students Virginia 
Polytechnic Institute had more sfu- 
dents engaged in this fray than any 
other college. Mr. Priddy’s suggestion 
was accepted and he was given com- 
mand o2 the fund-raising forces. For 
a while he traveled with the president 
of the college. The latter became fll 
and Mr. Priddy completed the trip 
alone. He used many of the same tac- 
tics that he has found so successful in 
selling memberships in life underwrit- 
ers’ associations and selling insurance. 
He told those who attended the meet- 
ings that they could not leave the room 
unless they signed the blank, and in 
every city everybody signed. 
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ACQUISITION COST OF INSURANCE 
DEPARTMENTS 

In a ‘message vetoing a legislative 
act designed to consolidate the offices 
of state treasurer and state insurance 
commissioner, William B. Ross, Gover- 
nor of Wyoming, frankly discusses the 
tremendous revenues received from in- 
surance companies by his state, as com- 
pared with the trifling sum needed to 
operate the insurance department. In 
one paragraph the Governor says: 

There is paid out by our Wyoming 
citizens for insurance nearly $5,000,000 
yearly and the amount received by the 
widows and orphans and other bene- 
ficiaries on insurance policies reaches 
annually to many millions of dollars. 
They are entitled to and should have 
the fullest protection and it is our duty 
to give them that protection. 

At another place the Governor says: 

I am opposed to the enactment of 
this law. The Insurance department is 
one of the great revenue producing de- 
partments of the state. Last year 
there was received in this department 
alone revenues amounting to over $136,- 
000 and there will be received in the 
next two years not less than $500,000. 
The cost of maintaining this depart- 
ment a year has been less than $10,000, 
that being the lowest percentage of 
cost for operating an insurance depart- 
ment in proportion to the amount re- 
céived of any state in the Union. 

Later on in the letter this sentence 


appears: 

I am informed that if this (insur- 
ance) department iis properly handled 
without such a handicap (combining 


with state department) it is possible to 
increase the revenues of the _ state 
many thousands of dollars with very 
little increase in cost. 


Verily, this is a contradictory world! 
Twenty thousand dollars worth of in- 
surance supervision for which the 
insurance interests are expected to pay 
Wyoming in the next two years half a 
million dollars. But even this figure 
may be an under-valuation. The gov- 
ernor talks of the possibilities of in- 
creasing the revenues of the _ state 
many thousands with “very little in- 
crease in cost.” Even the gold brick 
men might be envious of this. 

A cheerful prospect surely for the 
poor policyholder taxing himself to 
meet sacred family obligations which 
in turn must take much cost off the 
state through avoiding dependencies; 
to say nothing of the aid given the 


state in the way of better education 
and development of children and fam- 
ilies. 

This Wyoming situation is bad 
enough, but is it not duplicated in many 
other states? The insurance frater- 
nity sometimes contributes as much as 
$2,000,000 to support a state depart- 
ment. But the commissioners are nec- 
essary even if they sometimes do come 
high. 

MINNEAPOLIS RADIO 
M. R. Nyman, R. A. Lathrop, O. E. Sei- 
ler, J. Walker Godwin, T. F. Guthrie 
and John A. Blend Lecturers 

The Minneapolis Association of Life 
Underwriters arranged the following 
program to be delivered between 6:30 
and 7:30 P. M. Central Standard Time 
from the Radio Station WLAG “The 
Call of the North” of this City. 

March 3d—‘A Life Income,” M. R. 
Nyman, Northwestern National. 

March 14th—“Providing an Education 
for your Children,” R. A. Lathrop, State 
Mutual. 

March 23rd—‘Safeguarding your Es- 


tate,” O. E. Seiler, Phoenix Mutual. 

April 2nd—‘A Business Shock Ab- 
sorber.” J. Walker Godwin, Penn 
Mutual. 


April 11th—‘“‘Why Not Give Yourself 
a “Pension?” T. F. Guthrie, Equitable 
Life Assurance. 

April 20th—‘“‘Provision for Old Age,” 
John A, Blend, Provident Mutual. 


HAROLD W. CLUFF DIES 

Harold W. Cluff, secretary of the 
Burglary Insurance Underwriters As- 
sociation, died Monday at the Brook- 
lyn Hospital, following an operation 
for appendicitis. Mr. Cluff was well 
known to the burglary underwriters 
throughout the country. He was about 
forty years old and leaves a widow. 
He started in the insurance business 
with the New Amsterdam Casualty in 
its plate glass department and subse- 
quently became manager of both the 
burglary and plate glass departments. 
Later he resigned and became manager 
of the burglary department of the Great 
Eastern Casualty and in 1920 he re- 
signed to take the secretaryship of the 
Burglary Insurance Underwriters Asso- 
ciation. 


FORM DAYAT UNDERWRITERS 

Two prominent insurance attorneys 
of New York have formed a corpora- 
tion known as the Dayat Underwriters 
with offices at No. 2 Rector Street. 
They will specialize in health and ac- 
cident insurance having made connec- 
tions along these lines with the Con- 
tinental Casualty through J. W. Thom- 
son, superintendent of agencies, 75 
Fulton Street. 





DIEFENDORF PROMOTED 
Homer J. Diefendorf has been a> 
pointed assistant treasurer of the Mut- 
ual Benefit. He entered the service 
of the company in 1895. He has been 
a member of the finance department 
since that time. 





CULLEN GOING TO CUBA 
Vincent A. Cullen, production man- 
ager of the Fidelity & Deposit, 120 
Broadway, will leave at the end of the 
week for Cuba. 





BACK WITH ROYAL INDEMNITY 

James A. McGovern has returned to 
the Royal Indemnity as assistant sup- 
erintendent of the burglary insurance 
department. 





JOE SHEPPARD HAS STROKE 

Joe Sheppard, of the Baltimore force 
of the New England Mutual, is suffer- 
ing ‘rom a stroke of apoplexy. 





J. J. KING IN WEST 
John J. King, vice-president of the 
Hooper-Holmes Bureau, is on a tour of 
inspection of the West, 
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EDWARD MAXSON 


Edward Maxson, who has been ap- 
pointed commissioner of banking and 
insurance of New Jersey, is a_ well- 
known lawyer in his state and has spe- 
cialized in receivership cases in his 
state. It is understood he will not give 
up his law practice. 

s s s 

John A. Griffin, vice-president of the 
Fidelity & Deposit and manager of the 
contract bond department at 120 Broad- 
way, New York, has returned from 
Cuba and Palm Beach. The best story he 
brought back relates to a visit he made 
to a Pullman ticket office where he 
overheard a swell in front of him in- 
forming the ticket agent that he had 
forgotten a book and left it on a Pull- 
man car drawing room the night be- 
fore and wanted it returned. “It is 
not because o2 the value of the book,” 
he said, “because I have almost com- 
pleted it. However, the book was a 
gift and I want it returned.” The 
ticket seller asked him the name of 
the book and he replied: ‘Memory 
Cultivation.” 





BRITISH COMPENSATION 





New Book By Joseph L. Cohen; Doesn’t 
Think Much of State 
Insurance 


“Workmen’s Compensation in Great 
Britain” is the title of a new book by 
Joseph L. Cohen, author of “Insurance 
Against Unemployment” and_ other 
volumes. A copy of it has been re- 
ceived by the Insurance Society of New 
York. One paragraph reads as follows: 

“The arguments against a state fund 
all flow from the opposition to state 
management. It is believed that the 
state administration of workmen’s com- 
pensation would be rigid and slow and 
would tend, as monopolies do, to be- 
come inefficient and expensive. It is 
regarded as undesirable for the state to 
enter a sphere of administration in which 
disputes are frequent. It may be pointed 
out that while the government might 
take measures to encourage the re- 
duction of accidents it has not effec- 
tively tackled the problem. of reducing 
the amount of unemployment, though 
there is a state unemployment fund. 
Neither the proposed state social in- 
surance fund, nor the state insurance 
fund pale pent compensation, has 
yet received much public support in 
Great Britain,” ’ 


= 


Clarence W. Hobbs, Massachusetts 
insurance commissioner, delivered a 
paper before the New England Mutual 
Life’s agency class on how to help 
salesmen. It will be covered more in 
full next week. He described a num- 
ber of features of the insurance act and 
departmental procedure. He discussed 
the responsibilities of both companies 
and agents. Upon the salesmen de- 
pends not only the reputation of the 
company, but the confidence of the 
public with whom the agents deal in 
the integrity and honor of the entire 
institution of life insurance. 

= 2 ” 


Miss Ruth A. Dean, of the home office 
staff of the Atlantic Life of Richmond, 
is one of the leaders in a “Good Will 
Tour” contest being conducted by a 
newspaper in that city, the winner to 
be entitled to a trip to Europe. Wil- 
liam R. Gardner, also with the Atlantic 
Lite, is managing her campaign. 

= a a 

Harrison J. Norton, of Bennington, 
Vt., a progressive insurance agent, is 
using this copy in a daily newspaper 
ad: “Yes, all fire insurance policies do 
look much alike; but, then, so do mush- 
rooms and toadstools.” 

s s S 

Harry F. Cohen, of the Sun Insur- 

ance Office, New York, was formerly 


in the circus business and is one of 
the most interesting characters on 
William Street. 


.- * * 


William Thornton, of the Life Insur- 
ance Company of Virginia’s publicity 
department, is the author of the book, 
“Short Lessons in Life Insurance,” 
published by the Spectator Company. 
Mr. Thornton was born in Gulfport, 
Miss.; educated in public schools there, 
and for a short time was a teacher. He 
became city reporter for the “Sentinel,” 





WILLIAM THORNTON 





Yazoo City, Miss., and correspondent 
for Memphis and New Orleans news- 
papers. He entered the insurance 
business as cashier of the North Miss- 
issippi agency of the Union Central, 
later becoming cashier of the Ratliff & 
Bradshaw agency of the Jefferson 
Standard. Next he became agency 
secretary of the Volunteer State Life 
of Chattanooga. Returning to Missis- 
sippi he went with the Magnolia State 
Life and later with the publicity de- 
partment of the Life Insurance Com- 
pany of Virginia. During much of this 


period Mr. Thornton has maintained 
newspaper connections. me @ ® 
clever’ writer and many newspapers 


have been, glad to use his material. 
* a . 


Herbert S. Rawlings, formerly gen- 
eral agent at Richmond, Va., for the 
Manhattan Life, is now in the real 
estate business in New York. 
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Fire Insurance Department 





Western Alliance 
Withdraws From U. S. 


WILLIAM HARE WAS MANAGER 





Company Made Deposit With New 
York Insurance Department on 
December 14, 1920 





The Western Alliance Reinsurance 
Company, of London, of which William 
Hare was United States manager and 
of which Henry L. Rosenfeld was 
United States manager before him, has 
withdrawn from this country and its 
deposits have been returned to: Eng- 
land. 

The Western Alliance was organized 
in 1920, with headquarters in London. 
Its authorized capital is £1,000,000. 
The company entered the United States 
fr business by making the statutory 
deposit of $200,000 with the Insurance 
Department of the State of New York 
om December 14, 1920. The United 
States trustee was the Bankers Trust 
Company. 

The company wrote fire reinsurance, 
ad was licensed in nearly twenty 
states. Its underwriting exhibit ‘or 
1921 showed $396,536 premiums earned 
in that year. 


AMERICAN’S FIGURES 





Premiums in New Jersey $585,764 For 
1922; Losses Incurred 
$229,108 





The correct New Jersey figures of 
the American of Newark for 1922 were 
a follows: net premiums, $585,764; 
wet losses, $229,108. With its auto- 
nobile and marine losses included the 
company’s loss ratio in New Jersey was 
4%. With the automobile and marine 
remiums and losses taken out the fire 
loss ratio of the American for the year 
122 for New Jersey was 35%. 


ORGANIZE ALLIED FIRE 

The Allied Fire Insurance, of Utica, 
\.Y., is being organized in that city. 
it will be incorporated under section 
li}as a stock company and start with 
icapital of $200,000. It is understood 
tat interests closely allied with the 
(tea Mutual which writes workmen’s 
compensation insurance, are interested 
i the organization of the new stock 
‘ompany. 





AGENCY CHANGES IN 


PHILADELPHIA 
The following Philadelphia agencies 
lave been discontinued: Henry A. 


‘riethaupt for Star Insurance Co. of 
America; Walter J, Devine & Co., Inc., 
br Atwood Fire of New York; William 
~~ for Buffalo Insurance of New 
ork, 

D. J. Walsh’s Sons, Inc., has been 
‘pointed by the Star Insurance Co. 


Marine Definition 
Bill is Introduced 


IN LEGISLATURE AT ALBANY 





Plan of American Institute to Split Up 
Model Bill and Pass Important 
Parts Separately 


At last the first of the bills designed 
to improve marine insurance conditions 
in this state has been introduced in 
the legislature at Albany. Instead of 
trying to pass as one measure the 
model bill submitted before the Insur- 
ance Commissioners at their Decem- 
ber convention, the marine underwrit- 
ers and their counsel here have broken 
the bill up into several parts that can 
be introduced and handled separately. 
The first which went in March 1, treats 
with the definition of marine insurance 
and the incorporation of marine com- 
panies in New York State. It has been 
referred to the Committee on Insurance. 

The definition of marine insurance 
follows word for word the definition 
contained in the revised draft of the 
model marine Dill. Other new sec- 
tions which follow, herewith treat with 
the taking credit of excess reserves 
abroad and the incorporation of mar- 
ine companies to write in foreign coun- 
tries exclusively. 


Agencies beyond the United States. 
1. Any domestic marine (insurance 
corporation) insurer may establish and 
maintain one or more agencies beyond 
the United States for the transaction 
of its lawful business upon such terms 
and conditions as it may prescribe, 
and may omit from its annual report 
the transactions at any such agency, 
(in Asia or Europe) if beyond the 
North American continent, for (five) 
six months previous to the time when 
the report is made, but such omitted 
transactions shall be included in the 
next annual report. I° such insurer is 
required by the foreign nation within 
which it transacts business to make a 
deposit in the securities of its own 
government, or otherwise, the excess of 
such deposit over the local reserve 
liability, computed according to the 
terms of this act, shall be allowed as 
an asset in the insurer’s home state- 
ment. The insurer shall also be al- 
lowed to include in its admitted assets 
all agents’ balances in foreign coun- 
tries which are collectible and which 
are not more than one hundred and 
eighty days past due. 

2. Marine insurance corporations to 
engage exclusively in the writing of 
marine insurance in foreign countries, 
may be organized within this state in 
the same manner and under the same 
conditions as provided under this act 
for corporations to write risks within 
the United States. Any corporation 
organized under this section shall pay 
taxes and fees as provided in this chap- 














J. A. Kelsey, General Agent 















TOKIO 


MARINE AND FIRE 
INSURANCE COMPANY 
LIMITED 


UNITED STATES FIRE BRANCH 


80 MAIDEN LANE, NEW YORK 


George Z. Day, Asst. Gen. Agent 
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CHARLES HOYT SMITH 
OR 


MARSHALL & STERLING, INC. 


Poughkeepsie Trust Co. Building 
POUGHKEEPSIE, N. Y. 
Telephone 3271 


We pay Brokers liberal commissions and protect their acceunts. 


We furnish insurance Engineering and Prevention Service gratis on 


Fire and Compensation risks. 


We write Fire and allied lines, Compensation, Liability and Automobiles. 


We represent fifteen of the leading Fire Companies and are General 
Agents for the Globe Indemnity Company. 











ter, and shall comply with and receive 
the benefit of all other sections of this 
chapter so far as the same may be 
applicable.” 

Matter in parenthesis is 
from present law. 


removed 





BRYANT WITH AMERICAN 





Special Agent in This State; Succeeds 
Lindsay Who Goes To Home 
Office 





W. H. Bryant has been, appointed 
special agent in New York State for 
the American of Newark. After leav- 
ing college in 1912 Mr. Bryant became 
associated with the Underwriters As- 
sociation of New York, serving as 
Inspector and District Secretary in 
charge of the Utica office, and thgqn 


having charge of the Rating Depart- 
ment in Syracuse. 
In 1919 he left the Underwriters 


to become New York state Special for 
the Svea and Hudson, leaving a year 
later to take up similar duties with 
The Insurance Company of North 
America—where he remained _ until 
joining The American, 

Mr. Bryant succeeds F. S. Lindsay, 
the latter having joined the Home 
Office staff as supervisor of the Special 
Risk Department. 





ZECHLIN BACK 
Henry Zechlin, in charge of 
Niagara’s brokerage department, 
returned from the West Indies. 


the 
has 





Bernard F. Rogers, Jr., son of Ber- 
nard F. Rogers, of Klee, Rogers, Wile 
& Loeb, Chicago, will marry Miss Cor- 
inna Higginson, daughter of Mr. and 
Mrs. Francis Lee Higginson, of Boston, 
on March 24. Mr. Rogers met Miss 
Higginson in Australia while on a tour 
of the world. 


ns mae 
EXPENSE ITEMS 





Some Information From Annual Finan- 
clat Statement of Fitchburg Mut- 
ual, of Massachusetts 





As an index of how a mutual sub 
divides its expenses, the Fitchburg Mut- 
ual, of Massachusetts, makes this ex- 
hibit among others in its annual state- 
ment: 

Loss adjustment expenses...... 


Agents’ compensation & allow- 
ROE <6 cled ccicae S46 a Rien eee 125,378 
Field supervisory expenses..... 8,458 
Salaries and fees.............6. 49,119 
WN arte nda Ve cesees hav aeens 2,819 
Furniture and fixtures.......... 2,966 
MENS oid cs axe CR Asa eens 3,070 
Inspections and survey......... 9,271 
POON Fels ooo Wielvosakeecun 323 
State, county, municipal........ 8,260 
WIG AMRIIR To oi 5 5 cab cd Hert Seite 1,516 
Postage, telegrams............. 3,248 
EGWs GUDOUEODs «osc. cccccccceeda 200 
MAGGIORE OS cs elle wdgnciecenls cams 9,656 
Borrowed money repaid........ 35,000 
RGU 6.5 c can ee ausassaodacdaeces 1,400 
Dividends to stockholders. ......121,566 
ROS CW GOES ic cies cnonwaeeake 209 
Decrease in book values........ 3,000 
All other disbursements....... 3,334 
This mutual’s underwriting income 


for the year 1922 was $614,677. Its 
underwriting losses and expenses were 
$570,412. Its investment income was 
$63,308. Its investment losses and 
expenses, $9,180. Its surplus at end of 
year was $176,628. 





Cc. A. LUDLUM, JR. TO WED P 
Clarence A. Ludlum, Jr., son of the 
vice-president of the Home, of New 
York, and a very prominent man in 
insurance in Westerm Pennsylvania, 
will marry Miss Margaret Mather, of 
Sewickley, Pa., on March 26. Mr. Lud- 
lum, Jr., is now engaged in field work 
in that territory. 


me et 








Northern of London 
Commonwealth of New York 
National Liberty Fire Ins. Co. 
London & Scottish of London 








NEW YORK OFFICE: 
ONE LIBERTY STREET 
Telephones: John 63-64-65 
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LEWIS & GENDAR, INC 


NEW YORK CITY AGENTS 


Commonwealth Insurance Co. of New York 
London & Scottish Assurance Corp., Ltd. 
National Security Fire Insurance Co. 
National Liberty Fire Ins. Co. 
Caledonian Insurance Co. 


BROOKLYN AND SUBURBAN AGENTS 


Firemen’s of New Jersey 
Globe & Rutgers of N. Y. 
National Security Fire of Neb. 
Indemnity Ins. Co. of N. A. 


BROOKLYN OFFICE: 
145 MONTAGUE STREET 
’*Phones: Main 6370-6371-6372 
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Insurance Company’s 
List of What to Read 


SUGGESTIONS FOR TEACHERS 





New National Honesty Bureau of Na- 
tional Surety Company Acts as 
Literary Advisers 





A list of books to read and to quote 
from has been prepared by the Na- 
tional Surety Company for teachers of 
public schools who are co-operating 
with the National Honesty Bureau of 
the surety company. The list follows: 

Stories of Men of Honesty 


Peter Cooper and George Peabody, 
by Charles A. McMurry. Peabody Col- 
lege for Teachers, Nashville. 

An American Citizen: William H. 
Baldwin, Jr., by John Graham Brooks. 
Macmillan. 

An American Railroad Builder: John 
Murray Forbes, by H. G. Pearson. 


Houghton. 

Henry Ford’s Own Story, by Rose W. 
Lane. Baker. 

The Autobiography of Benjamin 
Franklin. 


Life of Robert E. Lee, by Thomas 
Nelson Page. Scribner. 

Honest Abe, by Alonzo Rothschild. 
Houghton. 

Famous Leaders of Industry (two 
series), by Edwin Wildman. Page. 

Heroes of Progress, edited by E. C. 
Adams and W. D. Foster. Houghton. 

Books From Which to Quote 

Banking and Business Ethics, by 
Borden and Hooper. Rand, McNally. 

The Success of Defeat, by Maltbie 
D. Babcock. Scribner. 

The Great Game of Business, by J. 
George Frederick. Appleton. 

Manual of Moral Instruction, by Reid. 
Nelson. 

Fundamentals of 


Prosperity, by 


Roger W. Babson. Babson Statistical 
Organization, Wellesley Hills, Mass. 

Primer of Right and Wrong, by J. N. 
Larned. Houghton. 

Young Folks’ Book of Ideals, by Wil- 
liam Byron Forbush. Lothrop. 

Building Better Business (a booklet 
on The Truth in Advertising move- 
ment), by Albert W. Atwood. Asso- 
ciated Advertising Clubs, 110 West 
40th Street, New York (free). 

The Soul of Business, by Jeremiah 
W. Jenks. Alexander Hamilton Insti- 
tute, New York. 

Take It from Dad, by G. G. Liver- 
more. Macmillan. 

The Romance of Business, by Cam- 
eron Forbes. Houghton. 

Your Biggest Job—School and Busi- 
ness. Appleton. 

Recitations About Honesty 


A Man Must Live, by Charlotte Per- 
kins Gilman, in Poems of Action, edited 
by David R. Porter, Association Press. 

A Ballad of Heroes, by Austin Dob- 
gon, in the same. 

Truth, by John Masefield. 

The Still Small Voice, by Alexander 
Smart, in Golden Windows, edited by 
Kate Douglas Wiggin and Nora A. 
Smith. Doubleday. 

Sir Walter Scott (prose), by J. N. 
Larned, in his Primer of Right and 
Wrong. 

For a’ That, by Robert Burns. 





TO MEET APRIL 24-25 
The spring session of the National 
Convention of Insurance Commission- 
ers will be held in Richmond, Va., at 
the Jefferson hotel on April 24-25. 





GREAT WESTERN STARTS 
The Great Western Fire Insurance 
Company has been incorporated, capi- 
talization, $200,000. The incorporators 
are F. W. Richard, C. B. Whitehouse 
and L. H. Harrison, The home office 
is at Fort Collins, Colo. 
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Incorporated 
1849 











Cash Capital 
$2,500,000.00 


SPRINGFIELD 


Fire & Marine Insurance Company 
SPRINGFIELD, MASS. 


ALWAYS include a SPRINGFIELD policy— 
“IT PAYS!” 











ENTERS ENGLAND 
Reinsurance Company of Canada To 
Do Life and Accident Reinsurance 
There 








The Reinsurance Company of Canada 
has entered England, being the first 
Canadian office to venture into the life 
and accident reinsurance field of Eng- 
land. H. L’Estrange Malone is attor- 
ney and agent for all business outside 
of the United States and Canada, his 
headquarters being at No. 1 Tower 
Royal, Queen Victoria Street, E.C. He 
is also an author of children’s books 
and plays. The Reinsurance Company 
of Canada has an authorized capital of 
$2,000,000, of which $1,250,000 has been 
subscribed and $125,000 paid-up. 





Mills E. Norton, special agent of the 
Hartford Live Stock Ins. Co., is dead. 
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Actual market value for all securities 





MECHANICS 


of Whihadolpaic 
Organized 1854 


Statement January 1, 1923 
ASSETS AND LIABILITIES 
Reserve Reinsur- 
ance Funds ..... 1,562,257 


Reserve all ether 
Habilities ....... 
Net Sarplus ...... 789,027 


Total ............ $3,185,240 
Petieyhelders Surplus, $1,380,027 











D. EH. Dunham, President 

Heal Bassett, Vice-President 
Jehn Kay, Vice-Pres. & Treasurer 
A. H. Hasainger, Secretary 


FIREMEN’S 


INSURANCE CO. 


ef Newark, B. J. 


Organized 1654 


Statement January 1, 19223 
ASSETS AND LIABILITIES 
Capital ...........$1,250,000 


Reserve Reinsur- 
ance Fund ...... 5,021,670 


Reserve all other 
liabilities ....... 1,405,201 


Net Surplus ..... 2,840,571 
Total ...........810,517,442 
Pelicyheiders Surplus, $4,000,571 











H. M. Grats, President 
D. H. Dunham, Vice-President 
Neal Bassett, Vice-President 

John Kay, Treasurer 
A. H. Hassinger, Ass’t Sec’y 


THE 
Girard F. & M. 
INSURANCE CO. 


ef Philadelphia 


Organized=1853 


Statement January 1, 1923 
ASSETS AND LIABILITIES 


Capital ..........$1,000,000 
Reserve’  Reinsur- 
ance Fund ...... 2,240,988 
Reserve all other 
liabilities ....... 





267,721 i 
Net Surplus ..... 851,855 
Total ...........$4,360,509 


Policyholders Surplus, $1,851,855 
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Leyal to friends and loyal agents 


PENNSYLVANIA AGENTS 





President Biddle Makes Appointments; 
Jacob Gellert Chairman of Execu- 
tive Committee 





President Charles H. Biddle, of the 
Pennsylvania Association of Insurance 
Agents, has made his committee ap- 
pointments for 19238. 


Chairman Jacob Gvllert, of Pottsville, 


of the executive committee, has these 
associates: John A. Dalzell, Pittsburgh; 
Charles B. Lutz, Bloomsburg; Dan F. 
Ancona, Reading; H. M. Bird, Harris- 
burg; C. M. Bender, Towanda; James 
Doncaster, Rochester. 

With Chairman Anson Dare, Harris- 
burg, on the legislative committee are 
A. M. Wadding, Brookville; George B. 
Fry, Franklin; W. B. 
burg; Harry T. Wolfe, Kittaning. 

Mr. Biddle is chairman of the con- 
ference committee, on which also are 


K. H. Bair, Greenburgh; Jacob Gellert, | 


Pottsville; Fred V. Rockey, Harris- 
burg; Anson Dare, Harrisburg; L. E. 
Spieldock, Wilkes-Barre; and I. D. 
McQuistion, Erie. 

L. E. Spieldock, Wilkes-Barre, is 
chairman of.the grievance committee; 
Kenneth H. Bair, Greenburgh, chair- 
man of the region vice-presidents’ Com- 
mittee; Fred V. Rockey, Harrisburg, 
is chairman of the finance committee; 
and I. D. McQuistion, Erie, is chair- 
man of the fire prevention committee. 





MUTUAL LEAVING VIRGINIA 
The Mutual Fire of Coatesville, Pa. 


has notified Commissioner Button that | 


it will withdraw from Virginia at the 


Horner, Pitts- | 


expiration of the present license year | 


on May 1. The company assigned no 
reason in its letter to the commissioner 
for its decision to cease writing busi- 
ness in the State, but its report for 
1922 showing losses over premium in- 
come indicated that it did not care to 
run the chance of having a similar ex- 
perience in 1923. The losses for 1922 
were shown to be $46,396 while net 





premiums amounted to $44,967. The | 
company entered Virginia in 1920 fol- 
lowing the passage of a law permitting 
Mutuals, reciprocals and the like to 
enter provided they maintained a sur 
plus fund of at least $200,000 for the 
protection of policyholders. 





HOME LEADS LEAGUE. 
The Home defeated the North British 
in basketball last week, thus making 
sure of winning the Insurance Commer: 
cial Basketball championship. The re 





maining games to be played will not put 
the Home out of first place in the | 
league but the matter of second -—— 

will be determined. At present, t e | 
standing of the companies in the league 
is as follows: Home, first place, 

North British, second; Commercial Up 
ion, third; America Fore, fourth; Tex 

aco, fifth and the F. S. James, gixth. 
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Hugh Lewis Tells Of 
American Impressions 


AMAZING COVERAGE SEEN HERE 








His Talk to Liverpool Insurance Insti- 
tute; Comments on Great Prestige 
of That City 





Hugh Lewis, general manager of the 
Liverpool & London & Globe, who re- 
cently returned to England from a 
trip through the United States, gave 
some impressions of America and also 
told what Liverpool meant to insur- 
ance people, in a talk at the eighth 
annual dinner of the Liverpool Insur- 
ance Institute. His toast was “The 
City of Liverpool.” 

Mr. Lewis said that he had never 
traveled in the United States without 
being thrilled by the amazing courage 
of her people, who, by their ingenuity, 
persistence and pluck, had overcome, 
one by one, the greatest obstacles and 
forces of nature, whch to less eager and 
less courageous minds might well have 
appeared insurmountable. They had 
in this way, in the course of a few 
busy years, opened up a vast continent 
to millions who blessed the day they 
and their families had settled therein. 

But, whilst it was natural to honor 
America for these immense achieve 
ments, there was always present the 
possibility of “ailing to observe the 
victories of the scientific minds “of 
our own country,” of men of enterprise 
and capital whose lasting imprint was 
in evidence “at our very doors,” 
through whose tireless energy, fore- 
sight and tenacity through the genera- 
tions, an insignificant fishing village 
had been transformed into the present 
great City of Liverpool, with its huge 
population and twenty-seven miles of 
quays. 

Mr. Lewis went on to speak of the 
great lustre which was shed on the 
reputation of Liverpool business insti- 
tutions for commercial stability and 
integrity by the manner in which the 
directors and managers of the Liver- 
pool insurance companies faced the 
situation at the time of the great Chi- 
cago fire in 1871. The initiative and 
courage shown on that occasion did 
more perhaps than any other single 
occurrence to bring British insurance 
into its present place of high honor 
throughout the wortd. St. George’s 
Hall, the magnificent new Cathedral 
and the University bore eloquent testi- 
mony to the mind and_ personality 
which have gone to the making of Liv- 
erpool. What was of more import- 
ance was that, in the main, her people 
had stood for, and stood today “or, all 
that was noblest and best in civilized 
life; what further mattered was that 
she had achieved greatness because her 
citizens had, by honest labor, self- 
sacrifice, and magnificent civie service, 
sought to build a city where justice 
should rule, where prosperity and hap- 
Piness might be possible, and where 
the strong should care for the weak. 

Continuing, Mr. Lewis said: ‘“Liver- 
pool is singularly rich in civic servants 
of great repute. It is fine and inspiring 
to think of the Barls of Derby, Sir 
Andrew B. Walker, Sir James Picton, 
Sir Alfred Jones, Catherine Seaward, 
the Brocklebanks, the Bowrings, the 
Forwoods, the Holts, the Rathbones, 
and let us never forget the debt we owe 
to such public servants animated by 
the purest civie spirit, all massive per- 
Sonalities who lived as they believed 
that it profiteth. nothing if a man ‘gain 
the whole world and lose his own soul.’ 
Yes, let us ever revere their memories, 
but also, make no mistake about it, 
amongst the builders of Liverpool have 
been countless thousands who, whilst 
hot in the public eye have been quietly 
living heroic lives. ministering to the 
Needs of their fellows, and all giving 
their quoto in social service to the best 
that Liverpool stands for today. Shall 
they not be counted as amongst the 
great builders of Liverpool?” 








ORGANIZED 
1853 


CASH CAPITAL 
$18,000,000 








TIMELINESS 


There is probably no other business or 
industry where timeliness in selling effort 


plays as prominent a part as in fire insurance 
and its allied lines. 


The successful insurance agent follows up 
every fire with sales of new fire insurance 
policies. 


And in March, the Windy month, he 
works Windstorm Insurance for its full 
measure of premium income. 


A policy in The Home of New York means 
protection in America’s Largest and Strong- 
est Fire Insurance Company. 





THE HOME 


INSURANCE COMPANY 


NEW YORK 


ELBRIDGE G. SNOW, President 





Fire and Lightning, Automobile (Complete cover in Combi- 
nation Policy), Earthquake, Explosion, Hail, Marine (Inland 
and Ocean), Parcel Post, Profits and Commissions, Rain, 
Registered Mail, Rents, Rental Values, Riot and Civil Commo- 
tion, Sprinkler Leakage, Tourists Baggage, Use and Occu- 
pancy, Windstorm. 





STRENGTH REPUTATION SERVICE 
































Godshall Buys Old 
Atlantic City Agency 


CRAWFORD MILLER & CO. DEAL 





Camden and Philadelphia Offices Not 
Affected; H..G. Evans to 
Continue Them 





Harry L. Godshall, of Atlantic City, 
has purchased the Atlantic City, At- 
lantic County and Ocean City agency 
business of Crawford, Miller & Com- 
pany. The Crawford, Miller agency 
was established in 1872 and is the third 
oldest agency in Atlantic City. It was 
founded by Crawford Miller and con- 
ducted solely by him until 1911 when 
Harry G. Evans was admitted to part- 
nership. In 1915 Mr. Miller died and 
Mr. Evans continued the business. 
Crawford Miller & Company have of- 
fices in Camden and Philadelphia, but 
these offices are in no way affected by 
the Atlantic City transfer. Mr. Evans 
will also continue a brokerage business 
in Atlantic City. 

The companies affected by the trans- 
fer are the Fire Association, which 
have been represented continuously by 
this agency since 1872; the Colonial 
Fire Underwriters since 1908; the Fire 
men’s since 1908; the Republic Fire 
since 1913, and the Hagile, Star and 
British Dominions since 1916. All of 
the companies have agreed to the 
transfer. 

Mr. Godshall, in amalgamating the 
agency business of Crawford Miller & 
Company with his own business, has 
consummated an arrangement that will 
give him not only the third oldest but 
the third largest agency in Atlantic 
City. Mr. Godshall, before the amal- 
gamation, represented the National 
Liberty, Insurance Company of North 
America, the National, La Salle, New 
Amsterdam Casualty, Standard Acci- 
dent, and the American Automobile In- 
surance Company. He will maintain a 
branch office at 327 Walnut Street, 
Philadelphia, for the acceptance of busi- 
ness in his territory. 





CONDITIONAL SALES CONTRACT 





Virginia Court Will Review Case tn 
Which Circumstances of Fire 
Are Suspicious 





Allowing a writ of error, the Vir- 
ginia Supreme Court of Appeals agreed 
last week to review a case appealed 
by the Virginia Fire and Marine from 
the circuit court of Elizabeth City 
county in which judgment for $3,000 
was awarded W. J. Lennon and his 
wife, M. A. Lennon, when they sued 
for recovery on a $4,000 policy issued 
by that company to cover furniture in 
a house leased by them near Langley 
Field. 

According to records in the case, 
fire broke out in the house July 20, 
1921, just eight days after the insur- 
ance was taken out. On this occasion, 
the flames were put out by an air 
lieutenant boarding in the place with 
his family, before much damage had 
been done. Five days later when Len- 
non and his wife were the sole occu- 
pants, fire again broke out destroying 
all the contents except a trunk and a 
graphonola. 

The petition of the company states 
that it declined to pay the loss under 
the policy after discovery of condi- 
tional sales contracts and of suspicious 
circumstances under which the fire oc- 
curred. Neither the company nor its 
agent, M. H. Morgan, o? Hampton, had 
any knowledge of these contracts when 
the policy was issued, the petition re- 
cites. According to the petition, in- 
vestigation disclosed that a note for 
$350, made in connection with the pur- 
chase of the furniture was due the day 
before the last fire and had not been 
paid. Lennon and his wife were ar- 
rested and tried on the charge of set- 
ting fire to the house, but were ac- 
quitted. Records show that they en- 
tered upon the lease June 5, 1921. 
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At Least 1,000 Bills 


Affecting Insurance 
CROP OF MEASURES 


Brief Summary of Some of the Meas- 
ures Indicating What Legislators 
Have in Mind 


What kind of legislation is 
proposed in the various states? 
a few of the bills up 
are described by “The Federation 
News” in its current issue. So far 
more than 1,000 bills affecting .insur- 
ance have gone in so that the list 
printed herewith is, of course, not com- 
plete, but it will give some index of 
the type of legislation which some peo- 
ple desire. The New York resolution 
aiming to investigate insurance; the 
New Jersey bill to regulate reciprocals; 
the Michigan compulsory investment 
bill, and the Wisconsin reciprocal tax 
measure are not included in the list, 
which is as follows: 

Arizona 

Senate No, 25 (Roberts) 
depositors guaranty fund, 
House No. 2% (Belote) 
commission and levies a 
insurance companies. 
Senate No. 106 (Grabiel) 
Fire Prevention Bureau and makes 
of insurance rating bureaus illega 
House No. 234 (Belote)—Establishes a system 
of workmen’s compensation without a state 
fund feature 


BIG GO IN 


being 
Just 
‘or consideration 


Establishes bank 
Creates an industrial 
four per cent tax on 

Abolishes Arkansas 
operation 


California 
House No. 95 (Lyon)—Establishes public rat 
ing bureau. 

House No. 309 (Emme) 
Pensions Fund. 

House No. 718 (Lyon) 
lishment of public 
Senate No, 168 
Age Pensions Func 
House No. 1128 (Roberts)—Prohibits 
ination between persons of the 
and general condition of health. 
Senate No, 453 (Inman)—Provides for estab 
lishment of rating bureau and empowers in- 

surance commissioner to review rates. 

House No. 19 (Wright)—Constitutiona] amend 
ment vesting the State of (California with 
plenary power to create and enforce a complet? 
system of insurance by the State, whereby all 


Provides for Old Age 


Relates to the 
rating bureau. 
(Murphy)—Provides 


estab 
for Old 


discrim 
Same age, sex 


property of the State and of each political sub 
division thereof shall be insured and_ pro- 
tected from losses arising from the injury or 
destruction of such property. 


Senate No. 8 (Johnson) 


i : Same as 
19 (Constitutional 


amendment). 

Colorado 
(Johnson)—Creates a_ police 
levying a tax on life 


House No. 


House No. 83 
pension fund by 
insurance, 

House No. 52 (Johnson & 
lishes a state bonding fund 

Senate No. 273 (Eaton)—Creates 
mobile liability insurance fund. 


Headlee)—Estab- 


state auto 


Connecticut 
House No. —— (Hill)—Providing for a state 
tax of five per cent of the premium of an 
insurance policy. 
Idaho 


Senate No. 128 (Com. on 
vides for regulation of fire 
state department of finance. 

Illinois 

Senate Resolution (Daily) 
mittee to investigate fire 
preliminary to 
commission. 

Senate and House Resolution—Authorizes ap- 
pointment of committee of ten to investigate 
taxation “9 insurance premiums, rates, invest 
ments, ete., of insurance companivs. 

Indiana 
(Nedjl) 


Corporations)—Pro- 
insurance rates by 


Creates joint com 
3 insurance business 
establishment of rate fixing 


Senate No. 160 
Age Pensions Fund. 
Senate No. 18 (Sweeney)—Requiring fire in 
surance companies to adjust claims within ten 
days. 

House No. 179—(Updike)—Regulating the in- 
vestmeyt of funds of pamente companies. 


Provides for Old 


wa 

House No. 371 (Williams) Provides state an- 
nuity disability and insurance system for 
teachers in public schools. 

Senate No. 349 (Thurston)—Creates state fire 
insurance rating bureau. 

Senate No. 400 (Bergman)—Provides for ap- 
pointment of two insurance inspectors for com- 
plaints or investigation of fire risks and gives 
insurance commissioner power to make new 
rates. 


Kansas 

Senate No. 14 (Badger)—Directs life insur- 
ance companies to invest 75 per cent of “Kan- 
sas reserves” in ansas securities. 

House No. 259 (Brown)—Provides for 
pulsory state fund workmen’s 
insurance. 

House No. 97 
ge Pensions 

House No. 
bureaus 
the state. 

Senate No. 279 (Hegler)—Amends the Kansas 
forfeiture law so that it will not apply to 
industrial insurance policies. 

Senate No. 177 (Finley)—Repeals statute cre- 
ating fire insurance rating bureau and nullifies 
anti-discrimination act. 

Massachusetts 
) 13 (Bang)—Creates state fund for 
liability insurance of motor-vehicles. 


com- 
compensation 


(Swisegood)—Creates an 
system. 

204 (Hudson)—Control over rating 
maintained by companies given to 


Old 


Senate No. 
general 


= GEORGE SHAW, 116 Milk St., Boston, General Agent..............<.NEW ENGLAND 





° Fire, Marine, Windstorm, 
Automobile, Sprinkler Leak- 
, age, Riot and Explosion In- 
1%. surance. . 
W. P. PHILLIPS, 1906 Rast ith St, Brockiyn, Executive Special Agent, 
JAMES J. GARLAND, 514 Eighth Ave., Brooklyn, ates penn 


NOMTHERN ad My 
F. ¥. BUELL, Troy, N. Y., General Agent......... NEW STATE 
E. Bf, PARMBLEE, Syracuse, N. Y., Special Agent.. 
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House No, 789 (Welch)—To investigate sub- ; _ Montana | : 
ject of Old Age Pensions. House No. 127 ( )—Creates state hail 
House No. 788 ( )—Creates system of insurance board, 


old age pensions. 


Nebraska 


House No. 1033 (Walsh)—Provides for pro House No. 36 (Whiteuead)—Establishes state 
tection and assistance of aged persons and working fund ot $150,000 Yor payment of 75 
placing fund under jurisdiction of the Super- per cent of hail losses in 30 days. 
ior Court. : tiouse No, 347 (ilyde)—Creaies a state mar 

House No. 832 (Hayes)—Establishes state ket tinance corporation to be tinanced in part 
fund to insure liability of «employers and to by compulsory investment of insurance com- 
allow employers to insure their own risks. panies transacting business in Nebraska, 

Senate No. 189 (Flynn)—Erects | exclusive House No. 377° (smith)--Creates system of 
state fund for workmen’s compensation insur- Old Age Pensions. 
ance, 4 Senate No. 103 (Fries & McGowan)—Crzates 

Senate No. 193 (— )—Establishes state system of Old Age Pensions. 
fund tor workmen’s compensation insurance. | House No. 128 (Axtell & Raasch)—Estab 

Senate No. 110 (Finnernan)—Requires all in lishes a bank owned exclusively by the state 
surance companies doing business in Massa and giving it full banking powers. 
chusetts to invest at least 40 per cent of House No. 203 (Ball)—Levies a two per cent 
total received from premiums in_ dwelling tax on gross premiums of fire insurance com 
houses in county where premium originated. 


panies tor 
inents. 
House No. 167 (Osterman)—Prohibits the im- 
mediate disposal and limiting the negotiability 
of notes given in payment of any part ot a 
premium on a policy of insurance. 
House No. 458 (Limme)—Makes fire 


: relict tunds of, city tire depart 
Senate No, 148 (Butler) 
cial joint committee to investigate the conduct 
of the business of insurance. 

House No. 970 (Beck)—Providing for an in 
vestigation into certain rules and assessments 
charged by fraternal benefit societies. 


House No. 922 (Connell)—Setting 


’rovides for a spe- 


; insur 
aside 20 


ance companies liable for the full amount of 
per cent of income received by the Department the policy upon personal as well as real prop- 
of Public Works through the Bureau of Motor erty. 
vehicle Registration as motor vehicle registra hHiouse No, 375 (Timme)—Authorizes and em 
tion and license fees as a fund to compensate powers cities and villages to acquire, main- 
persons injured through motor vehicle acci tain and operate municipal coal yards, ice 
dents, or heirs in case of death. plants, water plants, gas plants, light plants, 
Michigan tuel yards, slaughter houses and public mar- 
House No, 6 (Jewell)—To provide a system kets. 


of Old Age Pensions. 
Senate No. 69 (Browser) 
ance commissioner to 
rate-making bureaus 
nies. 


House No. 18 (Osterman) 
sons and corporations 
come tax in the same 
Federal government, 

Senate No. 107 


Provides that per- 
must pay the state in 
amount as paid to the 
less the property tax. 

"(Thielen) Requires insur- 


Empowers 
supervise and 
maintained by 


insur- 
control 
compa 


Minnesota 


ance companies to pay balance it income tax 
Senate No. 129 (Lund, et al)—Creates state exceeds amount of tax now paid direct to 
bank depositors guaranty fund. ‘ the state. 

Senate No, 248 (Boylan)—Creates system of Nevada 


unemployment 

Senate No. 309 ((Jackson, et al)—Erects state 
fund for workmen’s compensation insurance. 

Senate No. 381 (Schmechel and Solberg)—An 
amendment to the constitution empowering the 
legislature by law to provide for the establish- 
ing and maintaining by the state or by any 
county or counties or by both of a system or 
systems of farm crop hail insurance. 


Missouri 


insurance, House No. 49 (Davidson) 


system of Old Age Pensions. 
New Jersey 

Senate No. 16 (Richards) 
sation for occupational diseases. 

House No. 246 (Hersehfield)—Requiring  lia- 
bility and indemnity companies to pay original 
claims for protection of insured. 

Senate No, 236 (Richards)—Kequires employ 
ers liability companies to pay one per cent of 


Provides for a 


Provides compen 


House No. 394 (Marks)—Prohibits insurance total compensation paid out in calendar year 
companies from cancelling accident polici ies for fund for totally disabled, 
except for fraud or breach of warranty in ap- New York 


plication for policy. 
House No. 433 (Wetzel) 
of Old Age Pensions. 
House No. 417 (Roos)—Prohibits any 
of insurance from containing a 
whereby the insured person. shall 
co-insurer, in event of loss by fire, 
House No. 413 (Cross, 


House No. 204 
clusive state 
insurance, 

Senate No. 119 (Joint Housing 
Establishes exclusive state 
pecome a men’s compensation insurance. 
with insuror. House No. 100 (Lyman)—Amends 
Roney, et al)—Creates so as to permit establishment of 


(Leininger) 


Establishes ex 
fund for 


-Establishes system workmen’s compensation 
policy 
provision 


Committee)— 
fund for work- 


labor law 
Bureau of 


system of workmen’s compensation insurance Old Age Pensions. 

and creates industrial commission for admin House No. 6 (Campbell)—Creates monopolis- 
istration of the act, tic state fund for workmen’s compensation in 
Senate No, 252 (Casey)—Empowering insur- surance, 

ance commissioner of Missouri to cancel or Senate No, 22 


(Downing) 


( Creates 
fund for 


monopo 
workmen’s 


deny licenses to companies domiciled in states compensation 


denying license to Missouri companies. 

House No, 324 (Asotsky)—Gives insurance 
commissioner retaliatory power against insur 
ance carriers of other states. 

House No. 239 (Haines, et al)— 
a system of workmen’s 
anee and creates an 


listic state 
insurance. 
House No. 206 (Leininger) 
ments of insurance companies 
disposal of certain securities 
vestments, 
Senate No, 116 
Regulates 


-Regulates invest- 
and = for 
now held as in 
-Provides for 
compensation insur 


(Joint 
exclusive state fund to 


) Housing Committee) 
investments of 


insurance compa 
write this business. nivs and provides for disposal of securities 
Senate No. 160 (Cunningham, et al)—Estab of certain kinds now held as investments. 


lishing a system of 
insurance and 
ing this class. 


workmens 
cre ating a 


compensation 


North Dakota 
fund for writ 


(Jackson)—Winds up 
fund in 


state 


House No. 192 


Nt present 
monopolistic state 


workmen's compen 








COLUMBIAN NATIONAL 
FIRE INSURANCE COMPANY 





Built on its REPUTATION of SER- 
VICE to its LOCAL AGENTS 


The sign of the COLUMBIAN NA- 
TIONAL backed by its integrity is the 


sign of good insurance 
T. A. LAWLER, General Manager 











LANSING, MICHIGAN 




















sation insurance and provides for private jp 
surance. 

tiouse No. 196 (Rustad)—Opens present excly. 
sive state fund to competition OL private car. 
riers. 

senate No. 297. (McCoy)—Gives state fund 
monopoly of hail insurance, permitting private 
carriers to write re-insucauce only. 

House No. 211 (Vougherty)—1mposes ten per 


cent monthly penalty (limited to thirty per 
cent) tor deiayed settlement of losses. 
House No. 6+ (Lackey)—Gives North Dakota 


insurance companies 
aud hail insurance. 
senate No, 53 (Baker) 


mouopoly of fire, tornado 


—Provides for adoption 


ot Minnesota system ol supervision of tre in- 
surance rate schedules; establishes grievance 
agency and empowers commissioner to render 


decisions. 
senate No. 239 (Magnuson)—Increases risk 
limit of State Fire aud ‘Vornado bund from 
one hundred thousand dollars to two hundred 
thousand, 
House No. 219 (Rustad)—Abolishes three cents 
an acre hail tax after 1922. 
House No. 220 (Kustad)—Makes 


hail 
ance entirely elective. 


insur- 


House No. 238 (Veters)—VPermits the Hail 
Fund to pay a percentage of losses before all 
losses are reported amd authorizing the bor- 


rowing of money 
Senate No, 365 
positors guaranty tund comission 
winds up its allairs—commission to continue 
functioning until all losses are cleaned up. 
Senate No. 368 (Martin)—Declares general 
moratorium on all tarm indebtedness or land 
mortgages tor a period of two years, 
Senate No. 216 (—~——)--Preventing accident 
insurance companies cancelling policies except 
by registered mas! notihcation, except when 
insured has changed occupation. 
hio 


for this purpose. 
(Bond)—Kepeals bank de- 


act and 


House No. 134 
Ohio to buy cual 
mines. 


(Kasch)—Authorizes 


State of 
lands and to 


operate coal 


Oklahoma 

House No. 197 ( —)—Creates a 
book fund for schools from moneys 
the state ‘yy torergn fire insurance 
Senate No. 251 (Lillard) -Creates a hoard of 
medical examiners to supervise the examina- 

tions of applicants for life insurance. 

Oregon 

(Hunter)—Removes 

Commission. 
223 (Overature)—Provides for gelf- 
under workmen's compensation act. 
Rhode Island 
House No, 569 (Cianciaruto) 
appointment of a commettee t 
insurance rates in Providence, 
South Dakota 
House No. 7 (Cundell)—Declaring all 
planted to crops to be insured 
by hail to the amount of, but 
ten dollars per acre in crop. 

Texas 

House Joint Resol. No. 7 
constitutional amendment 
lishment of a state 
Senate No. 
Pensions 


free text 
paid to 
col Npanies. 


House No, 121 
from Industrial 
House No. 
insurance 


state aid 


Authorizes the 
mivest pate iue 


land 
against loss 
not exceeding, 


(Davenport)—A 
authorizing an estab 
plan of accident insurance. 
7 (Holbrook)—VProviding Old Age 


System for citizens who are resi- 
dents and who are over 70 years. 
House No. 150 (Arnold)—Imposing a two per 


cent tax on gross fire insurance 
benefit of firemen and police pension funds. 

Senate No. 147 (Bowers)—Venalizes fire in- 
surance companies twelve per cent if losses 
are not paid within 30 days of demand : 

House No, 327 (Abney)—Abolishes the acei- 
dent board and the state fire insurance com- 
mission—transferring the work to the depart 
ment of insurance, 

Senate Resolution (Rogers) 
mittee of three Senators to 
fair of the ‘Texas 
ciation. 


premiums tor 


Empowering com 
investigate the af- 
Kmployers Insurance Asso 


Senate No. 233 (Strong)—Directs that the 
rates of insurance companies operating under 
the workmen’s compeusation act shall not be 
higher than those charged by the Texas Em 


ployers Insurance Association. 


House No. 273 (Teer)—Vrohibiting contest of 
insurance on the ground of “immaterial mis- 
representation.’ 

Utah 


House No. 53 
sive state 
insurance. 

House No. 64 (Goggin) 
of Old Age Pensions. 

Senate No. 33 (Jenkins) 
vision and inspection. of 
the insurance commissioner. 

Senate No, 73 (Winder) 


Establishes exclu- 
workmen’s compensation 


(lverson)— 
fund for 
Establishes a system 


Provides for super- 
rating bureaus by 


Requires annual 


audit of the state insurance fund by the state 
auditor, 
Washington ' 
Senate No. 132 (Clear)—Making state indus- 
trial insurance optional with employers. 
West Virginia : 
Senate No. 167 (Coalter)—Establishing an im 


contestable clause in life 

Senate No. 308 (Porter) 
cellable life insurance policic¢ : 

Senate No. 367 (Henshaw) =Relates to in- 
contestable clause in insurance policy. , 

House No. 356 (Morris)—Brings fire insur 
ance companies under the control of the pub- 
lic service commission. 

Wisconsin 

House No. 16 (Elsner)—Increases 
policies issued by the State Life 
Fund from $1,000 to $5,000. 

Senate No. 53 (Huber)—Creates system of un 
employment insurance—employer being = te 
quired to insure liability in an employers 
mutual employment insurance company Cre 
ated by the act. 


insurance policies. 
Re li _— to non-can- 


limit of 
Insurance 


Wyoming 
(Sammon)—Provides for 
Pensions. 
(Miller) 
for public 


House No. 57 
tem of Old Age 
House No. 176 
insurance fund 


a sys 


Creates a state fire 


buildings. 


House No. 177 (Miller)—Creates a state bond- 
ing fund. i 43 
Senate No. 101 (Kirk)—Creates a state bon 


ing fun 
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Walton L. Crocker 
Opposes State Board 
Of Agents’ Examiners 


CALLED COSTLY AND FUTILE 


Would Encourage Bureaucracy and 
Tempt Encouragement of Mere 
Intellectual Stunts 


Walton L. Crocker, president of the 
John Hancock, has taken a definite posi- 
tion against a license law for agents 
requiring a state board of examiners. 
He favors the Massachusetts license 
law which requires that the applicant 
shall be of good standing in the com- 
munity and holds himself out in good 
faith to be an insurance agent. In 
part he said, writing to “The National 
Underwriter”: 

“It appears to us that one trouble in 
this whole situation is that some insur- 
ance companies have been appointing 
a lot of agents who were not _in good 
faith in the insurance business. This 
proposed new law seems to abandon 
the good faith principle and substitutes 
something which would apparently al- 
low this character o2 appointments to 
go on to the detriment of all concerned. 

‘If this technical test becomes a law 
and is enforced, this and other com- 
panies would have to maintain schools 
of instruction to put the applicant 
through certain intellectual stunts to fit 
him to qualify before obtaining a li- 
cense, whereas the very best experi- 
ence a man can get, so far as life in- 
surance is concerned, is to take a rate 
book in his hand and go out, guided by 
an experienced general agent or super- 
intendent. 

Would Be No Real Gain 

“For the state to establish a board of 
examination and for each of the com- 
panies to establish schools of instruc- 
tion would be expensive for all con- 
cerned and there would be no real gain 
to anybody. Even if such a law is 
passed it is going to be difficult to 
induce the state to spend any money 
without additional taxation of the com- 
panies, and if the setting up of tech- 
nical tests or intellectual standards is 
left to any individual, group or asso- 
ciation of insurance people, it would 
very likely fall down on account of con- 
stant bickerings and questioning of mo- 
tives, ete. 

“The question of experience and 
training of agents must be worked out 
by the companies. The concern of the 
state is that a reputable person be li- 
censed, one who has good standing in 
his community and who intends to go 
into the insurance business in good 
faith, and not for the purpose of break- 
ing down the anti-rebate laws, or get- 
ting a rakeoff on a few risks of friends, 
relatives or clients, and diverting the 
commission from legitimate agents. 

“Such a policy of licensing, consist- 
ently pursued by the state, will elim- 
inate the side-liners, the so-called boot- 
black agents and curbstone brokers. 
It is perfectly feasible for any insur- 
ance department to enforce such a law, 
as has been proven in actual experi- 
ence, to the great betterment of the 
business. Of course such en’orcement 
requires the d@partment to make use 
of a suitable questionnaire, as is done 
in Massachusetts and other states, and 
also to publish, as in Massachusetts, 
the names of applicants for licenses be- 
fore the licenses are issued. Thus the 
insurance fraternity is advised of what 
Ils before the department and if there 
are objections these can be filed, for 
the consideration of the department. 

\ Sees Bureaucratic Methods 

It would seem to us that fire insur- 
ance agents should hesitate about fav- 
oring a technical test law, assyming 
that such a law can be enforced. Some 
of the most successful agents in the 
business might be debarred under 
these knowledge tests, either on first 
€xamination or re-examination. More- 
over, the agents as a whole would very 








National Fire Insurance Company 
OF HARTFORD, CONN. 
Statement, January 1, 1922 


NET SURPLUS 


CONTINGENT RESERVE FUND... 


ASSETS 


H. A. Smith, President 
F. D. Layton, Vice-President 


Cee e meee wee esereseeeeeeseee 


S. T. Maxwell, Secretary 
C. B. Roulet, Ass’t Secretary F. B. 
G. F. Cowee, Asst. Secretary 


sas scenscasayesiisreinessies nm 
9,344,481.19 


R. M. Anderson, Asst. Sec’y 
Seymour, Treasurer 














a 
likely find themselves involved in gov- BUYS MADDOCKS AGENCY 
ernment machinery and bureaucratic ——— 
methods which would become most dis- Harold W. Bishop Figures in Maine 
tasteful, and make them wish a hun- Deal; Combined Agencies Represent 
dred times over that they had never Twelve Fire Companies 
favored any such inquisitory proposi- a 
tion. Far better, in the opinion of this Harold W. Bishop has purchased the 


company, would it be Sor all of the in- 
surance interests to join hands in re- 
quiring each and every state to pass a 
law covering the general principle of 
qualification, applicable to all classes 
of insurance agents such as embraced 
in general terms in the uniform law 
favored by the National Convention of 
Insurance Commissioners in 1914 and 
which recommendation is still in force 
and is now the basis of the law in a 
number of important states.” 


FEWER FORMS 
Rain Insurance Association Now Has 

Only Nine; Carroll L. DeWitt Re- 

elected President. 

At the recent annual meeting of the 
Rain Insurance Association the num- 
ber of forms was cut down from fifteen 
to nine. Carroll L. DeWitt was re- 
elected president. Mr. DeWitt, who is 
assistant United States manager of the 
Eagle, Star & British Dominions, has 
returned from a trip to the South. . 

The rain insurance business is grow- 
ing, and when all the agents understand 


the opportunities this business’ will 
show a surprising advance. At the 


present time some agents are “cashing 
in” and greatly increasing their pre- 
mium volume, while others seem asleep 
at the switch. Any impression that 
rain insurance is only worth thinking 
about to cover some athletic or big 
outdoor event is erroneous. There are 
many smaller affairs which agents can 
protect with these policies. 





Frederick Remington, famous artist, 
was once with the New York Insurance 
Department in Albany. 


Agency of S. T. Maddocks. The Mad- 
docks Agency was established over 
twenty years ago. 

Mr. Bishop has been in business six 
years and represents the Springfield &. 
& M., The Phoenix of Hartford, Fire- 
men’s Fund, American Eagle, Camden 
and Automobile Insurance Co. 

The combined agency will represent 
twelve fire companies, three casualty 
and one surety company and will do a 
general insurance business as well as 
marine. 

The Agency is located at Boothbay 
Harbor, Maine. The deal is effective 
as of March 2, 1923. 





FIRE CHIEF WRITES A BOOK 
“The Fireman’s Aid” Title of Volume 
Written By Ernest W. Williams 
of Lynn 


Ernest W. Williams, captain of the 
Lynn Fire Department, has_ written 
a book, “The Fireman’s Aid,” which 
is published’ by Perry & Elliott Co., 
Boston. It is a complete treatise on 
wll subjects pertaining to fire fighting, 


tools, appliances, etc. One of the 
most interesting chapters is on the 


proper way to handle a single line. of 
hose. 





Clifford DePuy and associates have 
purchased from Carter Wilder the “In- 


surance Magazine” and the ‘“Trans- 
Mississippi Banker” of Kansas City. 


The DePuy interests already own the 
“Underwriters Review” of Des Moines; 
the “Mid-Continent Banker” of St. 
Louis; and the “Northwestern Banker” 
of Des Moines. 
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This trademark 





is assurance that a fair settlement 
will always be made on any claim 
arising under a policy upon which 
it appears, 


The Old Man on the Fence is the 
symbol of this seventy-five year 
old which for three- 
quarters of a century has protect- 
ed _ policy-holders 
fire. 


company, 


from loss by 


It is the sign under which you can 
insure with assurance. 


OHIO FARMERS 
INSURANCE CO. 


Le Roy, Ohio 


“America for American Insurance” 























CAN’T ACT AS OWN AGENTS 


Ohio Ruling Relative to Johnson & Hig- 
gins Controversy; Non-Resi- 
dent Decision 


The “Journal of Commerce” prints 
the following dispatch from Columbus, 
Ohio: 

“In refusing an agent’s license to op- 
erate in Ohio to the Johnson & Higgins 
Company, Chicago fire insurance brok- 
ers, Harry L. Conn, state superintend- 
ent of insurance, said it, will be the 
policy of his department hereafter not 
to permit foreign insurance brokerage 
firms to act as their own agents in the 
state. 

“The Chicago firm had incorporated 
a company in Cleveland, O., to act as 
its agents in this state, but Conn as- 
serted that while it nominally was an 
Ohio incorporation, ‘nevertheless it is 
controlled, dominated and financed by 
non-residents.’ ” 





ILLINOIS MEETING 

About 200 agents attended the joint 
annual meeting of the Insurance Fed- 
eration of Illinois and the Local Agents’ 
Insurance Association at Springfield. 
President James L. Case, of the Na- 
tional Association, was one of the 
speakers as was President Bellinger, 
of the New York Federation. At the an- 
nual banquet on Tuesday night mem- 
bers o2 the Illinois legislature attended 
as well as the governor. 





FATHER AND SON JOIN FORCES 

James W. O’Brien, of Northampton, 
Mass., has formed a _ co-partnership 
with his son, James W. O’Brien, Jr., 
and the agency will be handled by the 
firm of J. W. O’Brien & Son, with of- 
fices at 139 Main ptreet. 





Joseph D. Painting, senior inspector 
for the survey department of the New 
York Board of Fire Underwriters, is 
dead. 
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Garage Owners’ 
Joy Ride Liability 


MUST THEY BE RESPONSIBLE? 








Interesting Question on Sideline Policy 
in Minnesota; Case Also Up in 
Newark 





Out in Minnesota where agents have 
been specializing in garage owners’ 
liability there is a controversy interest- 
ing the insurance fraternity. The 
cover protects the garage owner against 
his liability to the owner of cars in 
case of loss by fire or theft through 
negligence of garage owner. 

The case at issue is of a garage 
owner who had two employes, one of 
whom was guarding his interest while 
the other was not. The honest man 
worked in the night time; the other in 
the day time. About 8 o’clock one 
night the day man entered, got into a 
car and started to drive it out of the 
garage for joy-riding purposes. The 
night man tried to stop him, but was 
unsuccessful. 

About eighty miles out of the city 
there was an accident which caused a 
complete loss of the car; and the ques- 
tion is whether this is a case of negli- 
gence on the part of the owner of the 
garage. 

There is considerable of this insur- 
ance written in the East. At the pres- 
ent time insurance people are suing 
a garage owner in Newark because of 
negligence which resulted in an auto- 
mobile insurance loss. 





LITERATURE AND INSURANCE 





John Drinkwater One of Many Great 
Writers Who Began Careers in 
Insurance Offices 





It is interesting to note that many 
Snglishmen, prominent in art and lit- 
erature, began their careers in insur- 
ance offices. For example, John Drink- 
water, who started in the Northern’s 
office in London, subsequently rose to 
a foremost place in the literary worid. 
He wrote “Abraham Lincoln” and other 
plays. 

Literature was indebted to insurance 
for another brilliant recruit in the per- 
son of John G. Ervine, whose novels 
and plays have earned for him great 
distinction. “John Ferguson,” one of 
the most successful plays, was from 
his pen. 

He was a member of the staff of 
the Royal Exchange Assurance. 

In the same company’s service for a 
time was the late Richard Middleton. 
His untimely tragic death not long be- 
fore the war will be recalled by those 
interested in letters. His talent was 
discovered and encouraged by Frank 
Harris, then the editor of “Vanity Fair.” 
Middleton’s gift for imaginative writ- 
ing was of a high order; had he lived 
longer he would have done. great 
things. 

Aubrey Beardsley, that artistic in- 
carnation in his genius of the “nine- 
ties,” which seem so remote now, was 
for some years a clerk in the head of- 
fice of the Guardian Assurance Com- 
pany. 





SUPERIOR FIRE STOCK ISSUE 


At a meeting of the board of direc- 
tors of the Superior Fire, of Pittsburgh, 
a resolution was adopted to issue the 
remainder off its treasury stock in the 
amount of $200,000, to be offered, to its 
stockholders of record, March 20, 1923, 
on a pro rata basis of their holdings, 
at a price of $90 a share, to be paid in 
five instalments. The sale of additional 
stock will add $169,000 to the net sur- 
plus. Statement of the company for 
the twelve months ended December 31, 
1922, shows capital of $800,000, net 
surplus of $700,000, and total asets of 
$3,800,000. 





ARTHUR J. MIDDLETON 


SPECIAL AGENT 
NEW YORK STATE 


61 STATE STREET 
ALBANY, N. Y. 











UCCESS, for the insurance 

business as a public servant, 
can come only through highly- 
trained, successful agents. 


That is fundamental. We all 
must recognize it. That is why 
this company has steadfastly set 
its face against Annexes—encour- 
aging the building up of substan- 
tial, expert, successful agents. 


IENTRAL 
FIRE INSURANCE 


COMPANY 
IBAILTIMOIRIEE | 


Joun TI. Lausen, Pres. Cuas. H. Koppriman, V. Pres. Cras. H. Rotoson, Jr., Secy 








SURPLUS TO POLICY HOLDERS $1,640,758.05 


Lieport by Insurance Department of Maryland, for 1922. 


“*The Company adjusts and settles ils losses 
promptly and with justness and fairness."’ 











HERBERT M. BENJAMIN 


SPECIAL AGENT 
PENNSYLVANIA 


205 WALNUT PLACE 
PHILADELPHIA, PA. 











New Cover Protects 





March 





Mortgagee’s Interest} J. 


BRINKERHOFF-JORDAN _ FORM 





Errors and Negligence in Policies, 
Etc., Protected; Description 
of Cover 

A new form o: insurance for the 
East; at least, one not used much by 
brokers in this section, has been cre. 
ated by Brinkerhoff-Jordan Co., Inc., of 
New York and Rutherford, N. J., which 
presents an interesting and needed 
form of protection especially for build. 
ing and loan associations, banks and 
other institutions or individuals which 
have placed loans on real estate. 

This form of insurance has been used 
at various times in the West. Gener. 
ally speaking the contract covers the 
mortgage interest against a loss by fire 
or windstorm due to errors and negli- 
gence occurring in the original policies, 
including lapses of insurance or incor- 
rect description of location or occu- 
pancy and many other possible errors 
and mistakes, due to improper checking 
of policies, etc. 

A special form covering this class of 
insurance has been compiled by CG. H. 
Bloecher, of Brinkerhoff-Jordan Co. 
Inc., which very liberally and thorough- 
ly covers the mortgagee’s interest. 
This form of insurance is written to 
cover loans on any type of buildings 
in most any location. 

The policy forms and rates _ have 
been approved by the proper author- 
ities and any institution or insurance 
individual interested in same can re 
ceive full particulars ‘rom Brinkerhoff- 
Jordan Co., Inc. 








NEW RE-INSURANCE LIST 





One of the Companies Includes List 
of Lloyd’s and Inter-Insurers 
Associations 





One of the large companies gives the 
following names of Lloyd’s and inter- 
insurers associations in its schedule of 
re-insurances, filed with the insurance 
departments, but no items of any kind 
are listed after these names: 

Affiliated Underwriters, N. Y.; Al 
lied Underwriters at New York and 
Chicago Lloyd’s, N. Y.; American Ex- 
change Underwriters, N. Y.; Assurance 
Underwriters of America, N. Y.; In- 
dividual Underwriters, N. Y.; Liberty 
Underwriters, N. Y.; Lloyd’s, N. Y.; 
Manufacturing Lumbermen’s Under- 
writers, N. Y.; Merchants Underwriters 
of New York; Metropolitan Motor Un- 
derwriters, Buffalo; National Under- 
writers of America; New York F. & M. 
Underwriters, N. Y.; New York Recip- 
rocal Underwriters, N. Y.; North Amer- 
ican Inter-Insurers of the City of New 
York; Norwegian Underwriters, N. Y.; 
Reciprocal Exchange, Kansas City; 
Shippers & Manufacturers’ Lloyds, 
N. Y.; Underwriters Exchange, Kansas 
City; Underwriters Exchange, N. Y.; 
Underwriters at New York and Boston 
Lloyds; Union Underwriters of New 
York. 





H. M. ROBERTSON IN CANADA 


H. Marshall Robertson, assistant 
manager of the Sterling Offices, Ltd., 
the well known London firm of re- 
insurance brokers, was in Toronto last 
week. Mr. Robertson is in Canada on 
a business tour and probably will not 
return to England until about the 
middle of March. 


C. P. CARR SUCCEEDS BROTHER 

Cary P. Carr, Virginia special for the 
American Eagle in Virginia for the last 
two years, has been appointed special 
agent for Virginia for the North River 
and United States to succeed his broth- 
er, the late Dabney J. Carr. ; 
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J. B. Levison Reviews 
Results for Last Year 


FIRE WAS NOT SATISFACTORY 





Neither Was Marine; Automobile Risks 
Showed Improvement; Gives 
Prospects for 1923 





J. B. Levison, of San _ Francisco, 
president of the Fireman’s Fund, and 
one of the cleverest fire and marine 
insurance company executives in the 
country, gives his analysis of the 1922 
experience and his forecasts cor the 
current year in the latest issue of the 
“‘Fireman’s Fund Record.” As is the 
case With most executives, Mr. Levison 
is not satisfied with either the fire or 
marine results on 1922 underwriting 
but notices with delight concrete im- 
provement in the automobile business. 
The appreciation in securities of the 
Fireman’s Fund and the Home Fiie & 
Marine is also the subject for lengthy 
comment in the article that follows: 

The year 1922 just closed has been 
eventful and at some points unusual. 
In fact each year now seems to develop 
new and unprecedented problems for 
underwriters to solve. 

The fire business, notwithstanding 
the fact that the general business of 
the country is on the upgrade and un- 
employment practically eliminated, was 
far from satisfactory. The aggregate 
fire losses were the largest ever known 
with the exception of the year of the 
San Francisco conflagration and this 
in the face of the fact that there were 
no serious conflagrations whatever 
(the Astoria loss was but $2,500,000). 
All authorities appear to agree that the 
number of “moral hazard” fires, as they 
are popularly termed, were greater than 
ever before. The existence of arson 
rings, etc., has been established beyond 
doubt, which naturally is giving com- 
pany executives serious apprehension. 

While it is too early to say, the fig- 
ures not being available, indications 
point to a maintenance of the fire prem- 
jum income at about the same point as 
the previous year. Some companies 
will probably show an increase and 
some a decrease, but in the point of 
percentage the variation will not be 
important. As far as we are concerned 
both the Fireman’s Fund and the Home 
Fire and Marine show a comfortable 
growth. The net fire premiums written 
in the Fireman’s Fund being $8,800,- 
000, against $8,500,000, in 1921, and the 
Home Fire and Marine $1,600,000, 
against $1,348,000 the previous year. 

Outstanding Features of Year 

The outstanding features of the fire 
business during the year just closed 
were the beginning of a serious move- 
ment looking to a reduction in acquisi- 
tion costs, intimations from the Na- 
tional Convention of Insurance Com- 
missioners that the control of fire rates 
should be centralized in one organiza- 
tion in which the commissioners them- 
selves should have representation, de- 
velopments in the Mississippi case, and 
the growing tendency on the part of 
many states in the direction of fur- 
ther and closer control of the fire in- 
surance business. 

These matters call for the broadest, 
most unselfish consideration, and the 
writer is convinced that, if the insur- 
ance executives ‘of the country prove 
incapable of meeting the various issues 
as they should be met, the legislators 
and commissioners will take the solu- 
tion out o2 their hands, the result of 
which may be far reaching if not actu- 
ally disastrous to the business. 

At the present time there are forty- 
One legislatures in session. Many of 
them are considering insurance meas- 
ures radical in the extreme, in some 
instances almost revolutionary, and it 
will require the ablest representation 
and most complete co-operation on the 
Part of insurance interests to defeat 
these proposed laws, particularly in 
or where socialistic tendencies pre- 


As has been stated before, in this 


annual review, insurance seems to be 
the only business left which presents 
a mark for socialistic, radical legisla- 
tion and it strongly behooves those to 
whom insurance furnishes a livelihood 
to develop such organizations, both na- 
tional and local, as to properly defend 
their business. 


Automobile Results 

The automobile business has shown 
a very distinct improvement over 1921 
but is. still far from _ satisfactory. 
Greater activity on the part of police, 
magistrates, the enactment of more 
stringent traffic regulations, as well as 
laws relating to thefts, has without 
question resulted in a reduction in 
losses. The fact that prices have been 
stabilized has also had an effect. 

The greatest problem facing automo- 
bile underwriters undoubtedly is the 
“act that the business has not even yet 
reached what might be called a perma- 
nent basis. The changing conditions 
leading to constant revision of rules 
and increases and reductions in rates 
by the various conferences has brought 
about a dissatisfaction on the part of 
agents and brokers and a critical atti- 
tude on the part of the insuring public 
with the result that inter-insurers, 
reciprocals, and the insurance depart- 
ments of automobile clubs are turned 
to quite naturally for relief. 

This is the gravest problem that au- 
tomobile underwriters have _ before 
them. The absence of the conflagra- 
tion hazard makes it comparatively 
easy for concerns of limited financial 
responsibility to take up the automo- 
bile business actively. The growth of 
the organizations just referred to has 
been so much more rapid than that of 
any of the stock companies as to give 
the leading underwriters of the coun- 
try serious concern. To put it in an- 
other way, the growth in volume on 
the part of stock companies has not 
been at all comparable to the growth 
of the industry. 


Marine Experience in 1922 

The marine business is still very un- 
settled and the prospects not encourag- 
ing. The economic conditions o2 the 
world over have naturally prevented 
any material development in American 
commerce. The continued depression 
in shipping as evidenced by the fact 
that over one-half of the steel vessels 
owned by the United States Shipping 
Board are tied up, to say nothing of 
the further fact that the capacity of 
the marine market far exceeds the 
business itself have all contributed to 
bringing about a situation of extreme 
difficulty. 

The breakdown of the Hull Agree- 
ment in London has had its effect on 
the hull business of this country, not- 
withstanding the co-operation of the 
American companies through the Amer- 
ican Syndicates. 

The number of companies writing 
marine business was increased during 
the war by the advent of practically 
every important American and English 
company and while a number of small 
and one or two important companies 
have retired from the field, the capac- 
ity of the marine insurance markets 
both in America and England still far 
exceeds the requirements o° the busi- 
ness and so long as this exists demo- 
ralization must follow. 

The theft and pilferage feature which 
was so serious and costly a year or two 
ago has been materially improved as 
has been the cost of repairs to vessels 
but these and other improvements 
have not been sufficient to offset what 
has just been referred to. 

While the casualties during the year 
1922 were not excessive, notwithstand- 
ing several very serious disasters, the 
cleaning up of claims arising out of 
disasters which occurred during pre- 
ceding years resulted in an unusually 
heavy percentage of claims paid of 
which the reflection in improved fig- 
ures will undoubtedly be felt during 
the present and coming years. 

Appreciation in Securities 

The appreciation in security values 
was a most gratifying feature of the 
business of insurance companies at the 
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end of last year and it is this that ac- 
counts practically altogether for such 
increases in surplus as may have been 
made. The companies with the larg- 
est assets, therefore, showing the larg- 
est increase. 


With respect to the operations of our 
own companies the Fireman’s Fund to- 
tal premium income (rom all sources 
went from $15,200,000 in 1921 to $15,- 
850,000 in 1922. Reserve to $11,400,000 
having increased about $150,000, the 
gross assets $22,800,000 against $21,- 
800,000 in 1921. 


A comparison with the figures of 
1913 is of interest. At that time the 
gross assets were $9,200,000, reserve 


$3,800,000 and net surplus $3,100,000. 
Fhe Home Fire and Marine having 


Paper Praises Companies 


The fire companies made a hit by the 
way they settled their Astoria (Ore.) 
losses after the big fire there. “The 
Morning Astorian” said: 

“The settlements which have been 
made by the insurance companies with 
the insured of this city after the recent 
devastating fire, have been very satis- 
factory. If there has been any com- 
plaint from any of the insured, this 
complaint has failed to reach our ears. 
A newspaper office is to a great extent 
the clearing house for complaints, and 
since none have come to us we con- 
clude, and are satisfied that our conclu- 
sion is correct, that there has not ex- 
isted any real cause for grievance 
against any insurance company. 

“The policy of the adjusters repre- 
senting the insurance companies being 
in every instance, which has come to 
our attention, one of giving the most 
liberal interpretation of the insurance 
contract in favor of the insured. Imme- 
diately following the fire there was 
some impatience displayed by some of 
the sufferers of this great catastrophe, 
because the companies did not pay as 
promptly as desired, or perhaps the ad- 





completed the first five years of its ex- 
istence (after the rehabilitation) is 
now well on the way toward a healthy, 
permanent condition as evidenced by 
the fact that the fire premiums during 
the year just closed were $1,600,000 
against $1,350,000 in 1921. The gross 
assets are now a little over $4,000,000 
and net surplus $1,125,000. 

In closing the writer wishes once 
again to express his deep gratitude and 
appreciation iy our many thousands of 
agents throughout the country for their 
splendid support and enthusiastic loy- 
alty which is becoming a more and 
more important factor in our develop- 
ment and without which no insurance 
company can reach the proud position 
occupied by the Fireman’s Fund and 
Home Fire and Marine. 


justers made what appeared to be un- 
reasonable demands in some cases on 
the part of the insured in the way of 
proofs, but these matters are mere in- 
cidents. The truth of the situation here 
is that the insurance companies have 
not only been very fair, but in fact very 
generous in the matter of making final 
adjustments with the insured of this 
city. 

“While our experience with insurance 
companies has been extremely limited 
in the past, and we hope that it will not 
be renewed again in the near future, we 
do feel that in view of the very satis- 
factory dealings on tne part of the in- 
surance companies, this slight tribute 
can with justice be paid them.” 


LOUIS HARDING’S NEW POSITION 


Assistant Secretary Lovis Harding, 
of the Scottish Union and National In- 
surance Company has resigned to take 
the management of the Underwriters’ 
Bureau of the Middle and Southern 
States, effective March Ist. 





-_ 


The Phoenix of Hartford had net fire 
premiums last year of $8,262,700. 


MORE THAN A CENTURY OF SERVICE 


1923 


RALPH B. IVES, President 


Fire 

Marine 
Automobile ' 
Tornado 

Rent 

Rental Value 


Leasehold 
Profits 


Registered Mail 
Parcel Post 


Use and Occupancy 


Sprinkler Leakage 


Tourists’ Baggage 
Salesmen’s Samples 
Transit Floaters 
Automobile Truck Transit 
Explosion 

Riot and Civil Commotion 


Losses Paid over $223,;000,000 


AGENTS AT ALL IMPORTANT POINTS 
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The Annual Statement—January 1, 1923, of the === Ff te 
== Bhas er 
=== BF proved 

Farmers Insurance Company eine 
Cedar Rapids, Iowa = ce 
=> lowed 
= fF funds 
== = Band th 
== fF panies. 
SS procee 
: =S> the an 
== = fot the 
== ment | 
SS the co 
== The 
—— from | 
= now a 
—— the fir 
—— tn 
SS umbe 
Our Gross Assets Are $1,984,743.72 = rum 
Bonds and stocks conservatively valued at market, = ath 
I ne ee $1,485,850.00 = Ft on ba 
These are selected securities under the supervision of SS ce 
the Financial Officers of the Company: ; = ff tnt 
iia tach So Sao Sica iy a w ghd dakencikas’s) bes 31,500.00 = tt"... 
Loans on bond and mortgage....................... 220,500.00 SF tor th 
Premiums in course of collection.................... 142,344.35 —= _ 
Interest accrued on bonds and dividends declared on == tor bs 
ee 33,265.01 == 
Cash on deposit and in office......................-. . 71,284.36 — 
Against Which We Charge: == 
Reserve for unearned premiums..................... 863,062.52 == 
A reserve for protection of policyholders, repre- = 
senting the unearned portion of the premiums on = 
policies in force == 
Reserve for losses..... PORT ry Sa ee Re ee ee 13,779.17 == 
Representing losses in process of adjustment == 
Reserve for all other claims........................ 23,862.56 
Representing taxes, premiums for re-insurance 
and current bills not due en 900,704.25 
Leaving iT UN a Se 
Re ey err eer ere ee ees 500, 000. 00 
Representing capital stock of our stockholders 
Net Surplus i TAPE Eh Tee ee Oe 584,039.47 





Which is the amount by which our assets are great- ———__— 
er than our capital and liabilities 

Making Policy Holders’ Surplus..................... 1,084,039.47 
Which is the surplus for the protection of our > 
policyholders after providing for all claims 


Farmers Insurance Company 
Cedar Rapids, Iowa 


A Member of the America Fore Group 


HENRY EVANS J. F. Donica 
Chairman of the Board President 


EASTERN DEPARTMENT 
80 Maiden Lane New York 
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Some Companies Go 
Back Into Mississippi 


TO REMAIN OUTSIDE 


CE 


=— 
=— 
=— 
=— 


OTHERS 


State’s Back Taxes Suit Now Will Be 
Brought to Front By Mississippi 
Authorities 





The Supreme Court of Mississippi 
pas granted a writ of error; has ap- 
proved the bonds offered’ and the ap- 
peal to the Supreme Court of the United 
States is now being perfected by the 
attorneys “or the companies. The 
penaity having been superseded it fol- 
lowed that the receivership for the 
funds impounded should be dissolved 
and the moneys returned to the com- 
panies. Likewise, the -garnishment 
proceedings should be discontinued and 
the amounts withheld by the debtors 
of the companies, under the garnish- 
ment proceedings, should be paid to 
the companies. 

The premium income to be derived 
from the issuance of policies, being 
now available to the companies (for 
the first time since the original action 
was instituted in December, 1920), a 
number of companies have decided to 
return to the state and are doing busi- 
ness there. 

Some companies, however, will not 
go back, believing that there is a rate 
war coming in the fight between stocks, 
mutuals, and reciprocals, and _ they 
don’t think much of Mississippi busi- 
ness anyway. 

One situation having been settled 
for the time being another crisis has 
arisen. In 1921 the revenue agent in- 
stituted suits against 137 companies 
for back taxes, alleged to be due and 





unpaid from January 1, 1915 to June 
30, 1920. In his bill. of complaint the 
revenue agent disclaimed any knowl- 
edge of the real amount of the tax 
which is due and it would appear that 
his suit grows out of an error in com- 
puting premium tax upon the basis of 
gross premiums written, instead o° 
gross premiums, less policies not taken, 
cancellations and re-insurance paid to 
authorized companies. 

This suit has been held in abeyance, 
attorneys for the companies having en- 
tered a general demurrer to the original 
bill of complaint which demurrer has 
not yet been argued, being postponed 
from time to time by mutual consent 
to await final disposition of the anti- 
trust suits. These being now out of 
the courts of Mississippi it is quite 
probable the back tax suits will be 
called up for a hearing soon. 


BONIFACE APPOINTED AGENT 

John D. Boniface, who recently re- 
tired from the service of the North 
British & Mercantile group has been 
appointed state agent of the National- 
Ben Franklin and the Ben Franklin 
Underwriters for New Jersey and the 
Philadelphia city and suburban fields. 
He has also been appointed state agent 
of the Mechanics and of the Mechanics 
Underwriters for New Jersey only. 





NATIONAL BOARD MEET MAY 24 
The National Board of Fire Under- 
writers will hold its annual meeting 
on Thursday, May 24, at a hotel in this 
city which is yet to be selected. The 
decision has been left to President 
John B. Morton and General Manager 
Mallalieu. 





William P Merrell, formerly with W. 
L. Perrin & Son, has been made chief 
inspector for Lewis & Gendar, Inc., 
New York. 





INOORPORATED 1720 


Royal Exchange Assurance 


LONDON, ENGLAND 


United States. Branch 
83 Maiden Lane, New York 





EVERARD C. STOKES 


United States Manager 








New Jersey Violations 


Because more attention is not paid 
to criticisms of daily reports made by 
the New Jersey Schedule Rating Office 
Expert Leon A. Watson, of that office, 
has written the following letter to com- 
panies: 

Newark, N. J., March 1, 1923. 
IMPORTANT 
Attention of Company Official Addressed 
Dear Sir: 


Your attention is directed to a state 
of affairs which demands the immediate 
notice and effective personal investiga- 
tion of a responsible executive officer 
or manager of every Company doing 
business in this State. 

The situation which undoubtedly ex- 
ists is one that reflects no credit upon 
our business and insofar as you may 
find your Company to be involved, you 
will be expected as a matter of ordinary 
business honor and prudence to see that 
it is remedied. 

Under advice of Counsel the Schedule 
Office has always refused to conduct a 
follow-up system for the correction of 
errors and deviations. The Company 
and not this office is answerable to the 
State authorities for its own acts and 


those of its Agents, if in conflict with 
law. The criticism slip, therefore, is 
the only notice of a discriminatory and 
unlawful rate, and the follow-up must 
be undertaken by the Company. 

Numerous and increasingly frequent 
complaints have reached this office and 
have also been made to the Department 
of Banking and Insurance to the effect 
that criticisms of daily reports made by 
this office are fn very many cases dis- 
regarded by Companies, and that poll- 
cies in consequence are allowed to re- 
main outstanding at rates and condi- 
tions that are violative of the New Jer- 
sey Insurance Law (Chapter No. 85, 
Laws of 1913). 

It is the clear duty of the Schedule 
Expert as your responsible appointee to 
bring such a situation as this to your 
notice to the end that a permanent stop 
may be put to a practice which, whether 
it is the result of deliberation or of 
negligence, can lead to nothing but dis- 
aster, and I venture to hope that the 
vigorous and emphatic character of this 
communication will not be thought pre- 
sumptuous, but approved as necessary 
under the circumstances. In which 
case, a frank reply, after investigation, 
will be appreciated. 
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Virginia May Repeal 
Law on Commissions 


NOW WORKS MANY HARDSHIPS 





Virginia F. & M. Would Then Be Per- 
mitted to Enter New York; Would 
Clear Several Tangles 


One of the bills introduced last week 
by Insurance Commissioner Button at 
the opening o° the special session of 
the Virginia Legislature and which is 
expected to receive consideration calls 
for the repeal of the act passed some 
years ago prohibiting fire companies 
from limiting the amount of commis- 
sions allowed agents. If it is taken up, 
its passage will be practically assured, 
the executive committee of the Virginia 
Association of Insurance Agents hav- 
ing recently given Commissioner But- 
ton assurance that the agents will of- 
fer no opposition to it, realizing as they 
do that the law long ago failed to ac- 
complish the purpose for which it was 
intended. 

Repeal of the act is especially desired 
because of the hardship it worked on 
Virginia companies in that it caused 
them to refrain from subscribing to 
the Virginia Inspection and Rating 
Bureau for fear of being debarred *rom 
doing business in their home state if 
they became allied with companies 
domiciled in other states that were not 
adhering strictly to the law. It is un- 
derstood that repeal of the act will 
clear the way for the Virginia Fire 
and Marine to operate in New York, 
which has a law compelling companies 
to limit commissions. 


JERSEY SPECIALS 





To Hear Talk on Inflammables and 
Explosives in Transportation 
Monday 


Walter S. Topping, who is head of 
the Bureau of Explosives of the Ameri- 
can Railway Association, will speak on 
“Inflammables and Explosives in Trans- 
portation” at the New Jersey Special 
Agents’ Association’s meeting and 
lunch in Newark on Monday. This will 


be held at the Newark Athletic Club, 
No. 16 Park Place—a new building. 
Mr. Topping’s lecture will be illus- 


trated. 





MILLER, SCHMITT LUNCHEON 

On Thursday, March 1st about forty 
friends and employes of the insurance 
brokerage firm of Miller, Schmitt & Co. 
Inc., New York, tendered a luncheon 
to the two active officers in honor of 
the anniversary of the organization of 
the corporation. The party was enter- 
tained at one of the popular Green- 
wich Village restaurants. Mr. Miller 
and Mr. Schmitt were congratulated 
upon the ,progress of the corporation. 


TO MEET IN RICHMOND 

The spring meeting of the National 
Convention of Insurance Commissioners 
will be held at the Jefferson hotel in 
Richmond, Va., on April 25 and 26. Sev- 
eral entertainment features will be ar- 
ranged, including a boat trip down the 
James River to Jamestown Island. A 
schedule of the business sessions as 
well as details of all entertainment fea- 
tures will be announced in the near fu- 
ture. 


TRANSFERS INTERESTS 


M. J. Dorsey & Co., fourteen years 
attorney-in-fact of the Indemnity Ex- 
change of Chicago have assigned their 
interests to Sherman & Ellis, Ince., 
attorney-in-fact of the Associated Em- 
ployers’ Reciprocal, as of January 1, 
1923. Through this arrangement the 
Sherman Co. will have an output for 
their fire insurance business. 








officials and brokers, familiar with 


in a growing city. Replies will be t 


FIELD MAN AVAILABLE, or 
WILL PURCHASE AGENCY INTEREST 


Fire Underwriter with large acquaintance among agents, company 


State and New England fields, having traveled same, would consider 
field position or would purchase an agency—or interest in an agency 


“FIELD—AGENCY” 
c/o The Eastern Underwriter 
86 Fulton Street, New York 


the Middle Department, New York 


reated strictly confidential. Address 














ANTHONY MATRE, Pres. 


Colorado, I 
Louisiana, 

Minnesota, 
shire, New 


A 
SESURARCE 





Pennsylvania, 


NAPOLEON PICARD, Secy-Treas. 
LICENSED IN 
llinois, Indiana, Iowa, Kansas, Kentucky, 
Maryland, Massachusetts, Michigan, 
Missouri, Montana, Nevada, New Hamp- 
Jersey, New York, North Carolina, Ohio, 
South Carolina, Tennessee, Texas, 
est Virginia, Wisconsin. 


MAROUETTE 
NATIONAL 


good company for good agents. 


FIRE INSURANCE COMPANY 


EXCHANGE 
ssets Over Two Million Doll; 


CHICAGO 


ollars 
Under Same Management THE GREAT WESTERN FIRE 
INSURANCE COA Reinsurance Co.—Capital $400,000 














Wanted: An Insurance Moses 





By Fred L. Terry, American Insur- 
ance Agency, Miami, Fla. 

















Insurance trade journals have had a 
surprising amount of space filled dur- 
ing the past year with discussions of 
the troubles which beset companies 
and agents. Criticisms have sometimes 
been harsh and unwarranted. They 
make no progress toward the final ad- 
justment which must come. 

The condition is unfortunate. 
not remain as is. It must be con- 
trolled from within or it will be con- 
trolled by the states. Among all the 
talent and big men in fire insurance 
can not there be found a Moses, a 
leader, or leaders, to whom all inter- 
ests may look, and around whom all 
may gather and rise up out of the chaos 
ot greed, misunderstandings, sharp 
practices, inconsistencies, clashing dis- 
cord, to a condition of harmony and 
complete co-operation? 

It can be done. There are men big 
enough to do it. I can’t believe that 
our big men in insurance will always 
be qualified as big only by reason o° 
the size of the salary they are said to 
pull down, but will be measured by the 
broad and wholesome influence for 
good which they may exert in the field 
of insurance. 


It can 


ACCUSES HOWELL 
OF TELLING UNTRUTH 


(Continued from. page 1) 


a letter from the officer of a reciprocal 
asking some pertinent questions re- 
lative to the list. Senator Pilgrim was 
asked by this paper to tell what the 
list really was and the circumstances 
of its presentation. He writes the ac- 
companying letter to The Eastern Un- 
derwriter: 

“T have your letter making inquiry 
about the statements that were made 
at the recent hearing in Trenton upon 
the proposed Inter-insurance Bill, As- 
sembly No. 196, At that hearing I 
produced a closely printed list of 
names of reciprocals that had gone out 
of business during the last 25 years; 
the list was about 20 feet long and was 
entitled as follows: “Below is a list 
of various organizations that have lost 
their identity because of having failed, 
ceased to do business, merged, liqui- 
dated or reinsured. The information 
was secured from the Spectator Year 
Book, published by George M. Easley 
& Company, Dallas, Texas, and sup- 
plemented by lists published by the 
Casualty Information Clearing House, 
Inc.’ This list was a powerful exhibit 
of the high death rate among recipro- 
cals. The title above quoted was read 
to the Assembly Committee on Banks 
and Insurance. 

“It seemed to me like a convincing 
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presentation of the weakness of reci. 
procal insurance, and I have no doubt 
it had considerable effect upon the 
minds of the committeemen. During 
the discussion some of the larger recj. 
procals in the east were favorably men. 
tioned, and I also mentioned the late 
New Jersey Indemnity Company, which 
flourished for a short time in the City 
of Newark, but which went the way of 
so many other organizations in the 
reciprocal field. 

“When the proponents of the New 
Jersey measure sought to rebut our ar. 
guments, they distinctly referred to 
the list that I had produced as having 
been gathered by the Casualty Infor 
mation Clearing House, and tried to 
discount its effect by showing the ani- 
mus which lay behind its creation. 

“To offset this eloquent exhibit of 
the high rate of mortality among reci- 
procals, the friends of the proposed 
bill referred to Best’s Insurance Re. 
ports 1922. Mr. Howell of Kansas City 
made the astounding statement that 
the report of Best showed the quitting 
of some 200 insurance companies dur. 
ing 1922. The statement amazed me 
and I immediately questioned him. He 
emphatically repeated that these 200 
companies. had gone out of business in 
1922. As I did not have Best’s book 
before me, I could not refute the state 
ment. However, when * returned to 
Newark I had access to Best’s Report of 
1922, and I found that the 200 insurance 
companies that Mr, Howell had spoken 
of had gone out of business) during the 
years from January 1, 1910, to June 1, 
1922. I understand that a number of 
the insurance companies that had gone 
out of business were forced out under 
the Alien Enemy Act; that several of 
the stock companies that had failed, 
as is well known, paid one hundred 
cents on the dollar of their liabilities. 
It also presented as; one side of an in- 
teresting comparison the fact that dur- 
ing the 18 months ending June 1, 1922, 
about fifty reciprocal exchanges went 
out of business, a very large propor- 
tion of these exchanges into liquida- 
tion through receivership. 

“May I add this personal note: I 
take some satisfaction in having been 
party to opposition to this reciprocal 
bill in the New Jersey Legislature on 
several occasions when it was pro 
duced during my membership there, 
and before I had any professional con- 
nection with: the insurance business. 
It has been persistently introduced an- 
nually for a period of several years 
last past. Our Courts have decided 
that reciprocals can not set up business 
in New Jersey under our Insurance 
Act. My attitude toward the measure. 
therefore, is that its presentation and 
passage by the New Jersey Legislature 
would weaken our Insurance Laws and 
throw back the safe-guards that have 
been built up around the business of 
insurance over a long course of years.” 





CHICAGO CLUB LECTURES 

The Insurance Club of Chicago has 
announced the following lectures in the 
Insurance Institute course for the com- 
ing few days: 

A. H. Barry, Chicago Board of Under 
writers, will talk on “Automatic Sprink- 
lers,” (second lecture) to the senior fire 
class, at 6:10 P. M. tonight. 

T. G. Rockwell, manager of the acct- 
dent and health department of Moore, 
Case, Lyman & Hubbard, will discuss 
“Accident and Health Insurance—Ber- 
efits,’ in the first year casualty class, 
at 7:20 P. M. tonight. 

B. F. Amato, of the Aetna Casualty & 
Surety Company, will lecture on “Bur- 
glary and Theft—Methods of Rating, 
Including Coinsurance Clause,” to the 
second year casualty class, on Friday, 
March 2, at 6:10 P. M. 





COUNTRY AGENT’S ADS 
Some clever advertising of farm in- 
surance is being run by H. J. Hocken- 
berry, an agent in Westtown, N. Y. He 
uses effectively the government's © 
timate of farm fire losses which show 
that in 1918 alone these losses 


amounted to $20,000,000. 
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SUIT AGAINST AN.ASSURED 
FOR DAMAGES CAUSED BY 
ASSURED'S AUTOMOBILE 
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AtTO One = 








FIRST 

WITNESS) YES ASSURED DRIVES | 

One CAR WHILE INTOXICATED 
HE IS NOT A CARE FUL 

STAND| oR RELIABLE DRIVER 

















ANOTHER WITNESS TANES THE STAND 


} HAVE ARRESTED A.N.ASSURED 
FOR HAULING WHISKEY HE WAS 
DRIVING VERY RECKLESSLY AT 

THE TIME. 





























| SEEN THE LITTLE BOy STEP 
OUT FROM BEHIND THE CAR. 


JT WASN'T MY FAULT! 
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FIRE AUTOMOBILE 





A Cartoonist’s View 


O 


Moral Hazard 


N no field is Moral Hazard a greater menace 

than in that of automobile insurance. The 

extent to which crooks and grafters, big and 
little, professional and amateur, are able to gain 
illegitimate profits through policies on automo- 
biles, constitute one of the most serious condi- 
tions in the insurance world. 


There is a large and legitimate field for automo- 
bile insurance. It should be one of the most 
valuable features in every agency, but agents 
and companies alike must present a solid wall 
against the grafter and the reckless; otherwise 
honest, careful policyholders will be compelled 
to pay for the losses of those who are crooked 
or careless. 


One phase of the subject has been forcefully 
presented by the cartoonist of “Inspection 
Report,” published by Retail Credit Company 
of Atlanta, Georgia, to whom we are indebted 
for the privilege of reproducing this illustration. 
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N. J. Schedule For 
Rating Oil Tanks 


FILED WITH STATE AT TRENTON 


Basis Rates, Credits, Deficiency 
Charges and Other Items in 
Schedule 


The Schedule Rating Office of New 
Jersey has adopted a schedule for the 
rating of oil tanks, and it has been filed 
with the insurance department at Tren- 
ton. The schedule, with standards, 
basis rates, deficiency charges, credits, 
etc., follows: 

Standards 


Tank Construction—To be 
concrete, 
Roof—Steel or 


steel, riveted, or 


Concrete Roof—To be gas 


tight. Reinforcing members in all parts of con- 
crete tanks, and all piping connections to be 
electrically inter-connected to prevent static 
sparking. 


Gage Holes—To be self-closing. Holes used 
for “thiefing’” and dccasional gaging (supple- 
mentary to gage hole regularly used), may be 
closed by cast-iron screw caps. 

_ Winch Housing—-To have gas-tight, self-clos- 
ing cover. Crank shaft to enter through tight 
stuffing box, or if winch is on side of tank, 
cable to enter tank through tight stuffing box. 

Vent Pipes—Each tank to be provided with 
one or more vent lines, as follows: 

To be of metal, goose neck type, not less 
than 4-inch pipe, except that one 2'%4-inch pipe 
may be used on tank 40 feet or less in diam- 
eter. 

Pipe to be large enough to discharge the air 
or gas as expanded by a sudden rise in temper- 
ature in a nearly empty tank without allowing 
@ pressure exceeding one-half ounce to square 
inch to be built up in tank, or, in the event 
of a sudden drop in temperature the pipe must 
admit air fast enough to avoid producing more 
than one-half ounce vacuum in tank. 

Pipes to be double screened to prevent flash 
back to tank in case vapors issuing are ignited. 

Screens to be of monel metal, bronze, brass, 
or copper wire of .009 to .012 inches in diame- 
ter, 40 meshes to the linear inch; flat; shape 
round or square; diameter not to exceed 4 
inches; to be installed in vertical position. 
Screens to be double, i. e., each screen to con- 
sist of two identical pieces of wire cloth as 
above, separated by one-eighth inch. Screens 
to be covered by a substantial weather hood 
beveled at angle of 45 degrees. 

Venting devices approved by the Underwrit- 
ers’ Laboratories may be accepted in lieu of 
above. 

Capacities—Not to exceed 


; 10,000 barrels. 
Distances 


removed or detach (shell to shell): 


Barrels Capacity Distance Removed 
SURE) Os pcntewskedneeoe 15 feet 
“MND. i's oach céseenes 25 feet 
OS eee 35 feet 
SRW MNO. 050.005 00000 e060 50 feet 
SS. ae x 75 feet 
= eee 200 feet 


Note—For liquids having a flash point of over 
100 degrees F., requirements for “distance re- 
moved” may be reduced one-half. 

Classification of Oils 

Class 1—Oils having flash points up to 100 
degrees F., including gasoline, naphtha, benzine, 
and their distillates, benzol, toluol, and similar 
volatile and flammable products of coal tar, and 
crude petroleum. 

Class 2—Oils having flash point 100 to 200 
degrees F., including kerosene, kerosene distil- 
late, alcohol and turpentine. 

Class 3—-Oils having flash point over 200 de- 
grees F., including fuel, wax, paraffin, lubri- 
cating and gas oils, tar and their distillates. 

Note—Fuel oil tanks receiving oil from stills 
should be rated on Class 1 basis unless oil is 
cooled to 250 degrees F before entering tank. 

Basis Rates 


Class 1 oils in steel or concrete tanks.... $2.00 
Class 2 oils in steel or concrete tanks.... 1.34 
Class 3 oils in steel or concrete tanks.... 1.00 
Ciass 1 oils in wood tanks.............. 6.00 
Class 2 oils in wood tanks.............. 3.00 
Class 3 oils in wood tanks.............. 2.00 
Agitators, Class 1 and 2 oils, steel or con- 
SS a ae .20 
Agitators, Class 3 oils, steel or concrete 
RDNA sohnd dh seb you Coos bkeeeeecesn 2.00 
Deficiency Charges 
Class Class 
1 2&3 
Oils Oils 
1. Roof— 
> ee $1.50 $1.00 
(b) Wood roof and/or sup- 
ports with metal or ap- 
proved comp. covering .60 .40 
(c) Metal roof not gas tight .30 .20 
(d) No vents, or non-stand- 
WE does ccevscdnecece .30 .20 
(e) Gage holes non-standard  .30 .20 


(f) Winch housing _non- 





2. 
3. 


4. 


IE Sica c'e-sawacen 30 


20 


Note—Items d, e and f not cumulative 


with wood or metal 
tight. 


Class 3 Oils. 


roof, 


roof not gas 
Items c, d, e and f not to apply to 


ALL OILS 


Bolted Tank or tank constructed of 
COTTONRICE BOR soi oc 5 sc pssenrncs 
Open Space Under Tank—i. ¢., not 
resting on ground (not applying 
Fe RA Er 
Supports—Tank or agitator elevated 
on unprotected metal or wood 
supports (not cumulative with 3) 


5* Wooden Stairs, ladders, platforms, 


73 


8. 


9. 


_ 


i 


barrels capacity are not surround- 
ed by a dike the capacity of which 
is at least one and one-half times 
the capacity of the tank or group, 
with walls at least 3 feet high if 
ee RS eo SS * Serre 

Note—If tank classes as under- 
ground see Item 26. 

Note 2—If dike wall is of mason- 
ry the capacity of dike may be re- 
duced to that of the tank. 

Note 3—To find capacity of cir- 
cular dike in barrels multiply square 
of diameter (in feet) at base of dike 
wall, by height, and the product by 
14 


Capacity—For each 3,000 barrels 
capacity in excess of 10,000 bar- 
rels, add 

Grass and Weeds—If space within 
50 feet of a tank or group of 
tanks (or entire space within dike 
wall is more than 50 feet from 
tank) is not kept clear of grass, 
weeds or other combustible ma- 
WEES. Ken's dc owe teens oeetaspars 

Railway Exposure within 50 feet; 
locomotive burning coal or wood 
Note—Double charge if roof has 

combustible surface. 

“No Smoking” signs not 
throughout premises 
Tanks containing one 
and not detached 
SOONG, BOE 40 cao cccvceseecess 
Tanks containing Class 1 oils and 
not detached from tanks contain- 
ing Class 2 or 3 oils, according 
See PN aS" eer 
Tanks containing Class 2 or 3 oils 
and not detached from tanks con- 
taining Class 1 oils, according to 
standard, add 


class of oil 
according to 


Watchman and clock service (ap- 
proved), deduct 
Outside private or public fire protec- 
tection (approved), deduct........ 
(a) Standard Foam System (unex- 
posed tank, all metal top)..... 

(b) Standard Foam System (unex- 
posed tank, all or part wood 


tank, all metal top)........... 
(d) Standard Foam System (exposed 
tank, all or part wood top).... 
Steam Jet in top of tank direct from 
boilers of adequate capacity in 
which steam is maintained at all 
times 
Note—Requirements for steam jets 
are as follows: 
Size of tanks and steam pipes: 
Up to 2,500 barrels, one 14-inch 
line. 
Up to 
line. 
Over 10,000 barrels, 
lines from 3-inch header. 
Valves to be located at least one 
diameter from tank, but need not be 
more than 75 feet away. Steam line 
to be provided with condensation 
traps at all low points. 
Note 2—Run-down lines may be 
used as steam lines, with valves in 
receiving house, only under the fol- 
lowing conditions and only when ap- 
proved. There must be a clear space 
of at least 60 feet between receiving 
house and tank or group served. Run- 
down lines outside of receiving house 
to be overhead only and to terminate 
in top of tank above highest possible 
level of oil, or if pipe terminates be- 
low such level there must be a steam 
outlet above such level. If a run- 
down line serves more than one tank 
the valves in line between receiving 
house and tanks must be so located 
as to be safely accessible in event of 
fire in any tank of those served by 
receiving house. 
Note 3—No credit to wooden 
Cooling sprays on tanks containing 
Ee Ree oe 
Conditions better than anticipated, 
RPP Orr ree 
Exposure. Charge in accordance with 
Exposure Schedule ,.......0ssccees 
Environment. Charge in accordance 
WH SOCIETIES, 5.5. 0cdiancseres 
Conditions not anticipated under 
Schedule, add 


10,000 barrels, one 2-inch 


two 2-inch 


Final rate without co-insurance (spe- 
cific amount of insurance on and in 


$0.12 


12 


18 
.08 


02 


-10 
05 


5% 
5% 
25% 


20% 
15% 
10% 


3% 


tank, 








11@ William Street 





SCHAEFER & SHEVLIN . 


GENERAL AGENTS 
FIRE & AUTOMOBILE INSURANCE & SURETY BONDS 
Excellent Facilities for Handling Suburban Business 








New York, NH. Y. 


Phone Beekman 1938 








ON PI og 565.0500 paleo deans 40-6 
24. Reduction for use of 80% Co-Insur- 
ance Clause (specific insurance on 
OE te GN SD 6 ocd ns ond oca'e xine 


25% 
25. Final rate with 80% Co-Insurance 


Clause (specific amount of insur- 
ance on and in each tank)........ 
26. Underground Tanks—If tank is en- 
tirely covered with at least 18 
inches of earth, reduce final rate 


one-half, 

Reduction should not apply unless 
earth over entire roof is above sur- 
rounding level, or (if not so ar- 
ranged) unless there is a_ dike 
around tank at least 18 inches high. 

27. Stills and Condensers— 

(a) Oil Stills, fire heated, or steam 
stills arranged for fire heating. 4.00 

(b) Oil Stills, steam heated......... 2.00 

(c) Tar Stills 

(d) Condensers (including occupan- 
cies, if any, in space under 
condenser box): 

1. Of incombustible construction 
on masonry supports take rate 
of still reduced one-half. 

2. Of incombustible construction 
on unprotected metal supports 
take rate of still reduced one- 
fourth. 

3. If with wooden 
other combustible 
still rate. 

Note 1—Light wooden panel 
walls between incombustible 
supports permitted. 

Note 2—Reduce_ rate of 
condenser one-fifth if all fire 
heated stills within 50 feet are 


supports or 
parts take 


surrounded by a _ masonry 
dike, provided that wall on 
side toward condenser is as 


high as bottom of condenser 
box. If wall on side toward 
condenser is at least 10 feet 
from condenser it need be 
only 6 feet high. Masonry 
wall, if without openings and 
not including any  unpro- 
tected metal columns, may 
serve as both dike wall and 
support for condenser. 
Exposure. Charge in accordance with 


Exposure Schedule ....cccccccees 
Final rate without Co-Insurance 
RMN. Greuaase.tk wie ete ola cicstoie nie 
Reduction for use of 80% Co-Insur- 
a Seer er nT 25% 
Final rate with 80% Co-Insurance 
errr Perr eT ee rere 
28. Average Rate for Oil (90% Co-Insur- 
ance Clause required)............ 
Average rate for oil in tanks, stills 
and (or) agitators should be figured 
by multiplying the total capacity of 
each by its rate and dividing the 
sum of the results by the total ca- 
pacity of all. 
Figure stills at 70% of actual capacity. 
Examples 
Capacity 
Risk Barrels Rate Resultant 
eee ith. 8% 600% 10,000 @ 1.50 = 15,000 
Teak Nos? Bs%600% 25,000 @ .60 = 15,000 
Tank No. 3....... 37,500 @ .35 = 13,125 
4 stills @ 500 bar- 
rels each, 2,000 
ES 25 bea ees 1,400 @ 2.50 = 3,500 
are rer y 1,000 @ 2.15 = 2,150 
PRIOR csnkvenes )48,775(65c. 





BUTTON STANDS PAT 

A delegation comprising representa- 
tives from most of the large local agen- 
cies in Richmond, Va., called on Com- 
missioner Button last Saturday urging 
him to rescind his 60-day credit rule. 
They pointed out that they wrote the 
bulk of the business in that city and 
insisted that they be allowed to extend 
longer credit if they cared to do so. The 
commissioner, however, stood pat on 
his ruling refusing to rescind it or to 
amend it further than he had already 
done. 


WALLER GENERAL AGENT 

Jesse M. Waller, state agent of the 
Aetna Fire for Virginia, with Richmond 
headquarters, has been promoted to the 
position of general agent at the home 
office. He expects to enter upon his 
new duties at Hartford about the mid- 
dle of March. It is understood that P. 
W. D. Jones, state agent for the Aetna 
at Charlotte, N. C., who has been pro- 
moted to a similar position at Hartford, 
will probably begin duties there about 
the same time. The two will have 
jurisdiction over Southern territory. 








HARRY C. FRY, uy President 
JOHN B. SIRICH, Sec’y. 
J. A. HETRICK, Treasurer 
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Credit Big Feature 
In Future Auto Selling 


VIEW FROM INSPECTION END 


Prominent Part Played By Finance 
Companies; Increasing Tendency 
Towards Low Priced Cars 








William Sheperdson, whose views 
are reproduced in the accompanying 
article, has had wide experience with 
the insurance end of finance compa- 
nies. At one time he was comptrol- 
ler of the Industrial Finance Corpo- 
ration, the parent company of the 
Morris Plan bank, Later, he was 
manager of the automobi'e depart- 
ment of several fire companies. At 
the present time he is associated with 
Farmer & Ochs, Inc., a New York 
brokerage firm which does a large 
finance company automobile insur- 
ance business, specializing in motor 
trucks. 
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A survey of the automobile industry 
from the insurance point of view is 
being circulated by the Hooper-Holmes 
Bureau, Inc., of New York. William 
Sheperdson is the author. 

The writer starts by saying that the 
year 1922 surpassed all others in this 
industry; and the remarkable part of 
it is that in 1895 only three hundred 
cars were turned out. Some points 
made by Mr. Sheperdson follow: 

This remarkable expansion has at- 
tracted a great deal of capital as a 
result of which there are being manu- 
factured today some 6525 different 
makes of motor vehicles. The total 
factory capacity is estimated at 3,500,- 
000 cars a year and, with the present 
manufacturing output of 2,500,000 per 
annum, it may be concluded that fac- 
tories as a whole are producing on the 
average only at the rate of 70% ca- 
pacity. This, however, should not be 
alarming to anyone, for the demand for 
cars throughout the United States has 
by no means reached its peak. The 
distribution of registered automobiles 
in the United States, by states, in rela- 
tion to population shows the extremes 
of Iowa with one motor vehicle to 
every five persons and Alabama with 
one to every thirty persons. This, in 
itself, shows the possibilities of the 
use of automobiles in this country, to 
say nothing of the almost untouched 
field of exports. 


A Prophecy 


The manufacture of passenger cars 
has gone far beyond the manufacture 
of those for commercial purposes, the 
latter constituting only about 10% of 
the total annual production. With the 
Mcreasing education of the farmer to 
the use of the motor vehicle and with 
4 greater efficiency resulting from the 
work done by motor vehicles, it can be 
Teadily seen that the commercial car 
has only barely made its appearance. 


THE HANOVER 


FIRE INSURANCE COMPANY 
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The real strength of an insurance com- 
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It is not an idle dream or a felicitous 
deduction from a graphic study to say 
that 20,000,000 motor vehicles will be in 
use in the United States during the 
next two decades. It will be readily 
appreciated that since the average 
term of useful service is about six 
years, old cars had to be replaced dur- 
ing the year 1922 by new cars in a 
number not less than 1,000,000. The 
larger production and consumption of 
cars have occurred during the past 
four or five years and obviously, when 
the six-year period of useful service 
will have passed, the replacement re- 
quirements alone will exceed 2,000,000 
or more cars and in due course of time, 
as the number of cars registered in- 
crease, will reach 3,500,000 cars per 
annum, the present output capacity of 
all automobile factories. 

When the demand for cars was 
greater than the supply the manufac- 
turers were faced with the problem of 
delivery and not of selling. As more 
cars were produced each year the prob- 
lem of merchandising became more ap- 
parent and the partial payment plan 
of distributing motor vehicles has 
gradually become a necessary part of 


the sales program of each manufac- 
turer. A few years ago it was un- 
usual to find a motor vehicle sold on 


terms other than cash, whereas today 
country-wide financial institutions have 
to absorb each year about $1,500,000,- 
000 of notes given by purchasers to 
dealers when acquiring cars on the de- 
ferred payment plan, 


Finance. Companies 

During the war, it was an easy mat- 
ter to sell cars. Everyone had money, 
labor earned good wages and it was 
felt that good times had come to stay. 
Cars were purchased by persons, who, 
by reason of economic position, were 
not entitled to own cars. When the 
war ended and we returned to more 
normal condition the result of this over 
production and over consumption was 
naturally a heavy drop in prices of 
motor vehicles, a complete demorali- 
zation of the second-hand car market 
and ‘tremendous losses to those who 
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NATION 


Losses paid since organization over 54 millions. 


DISTINCTIVE AGENCY SERVICE IS MAKING THE NATIONAL 


were not cautious when advancing 
credits to purchasers on the deferred 
payment plan. 

All who are acquainted with this 
plan know that the success of a finance 
company is dependent upon the pass- 
ing of financial credits on a sound and 
conservative basis and also on obtain- 
ing insurance and bond coverage which 
additionally protect against certain 
hazards the motor vehicles which are 
a substantial part of the collateral un- 
derlying the notes. 

It is important, therefore, to reflect 
for a moment upon the insurance fea- 
tures involved. The latest complete 
figures available are for the year 1921, 
when the total automobile insurance 
against fire, theft, collision and prop- 
erty damage approximated $115,000,- 
000 in premiums, of which $108,000,000 
was written by stock companies and 
$7,000,000 by mutuals. 

Of the total premiums written it is 
estimated that finance companies, 
either directly or indirectly, contributed 
$40,000,000. When it is further consid- 
ered that of the total cars registered 
(about 12,500,000) only two-thirds 
(about 8,500,000) are o° an insurable 
age and that of this latter figure there 
is approximately only 50% of the cars 
actually insured, then a clear picture 
will be made of the immense opportun- 
ities for the extension of insurance 
along automobile lines. 

With the ever increasing tendency in 
the automobile industry to produce 
lower priced cars, it is natural to as- 
sume that persons who are financially 
less responsible and who are in the 
average walks of life will gradually 
become more and more the purchasers 
of motor vehicles. They will be per- 
sons who will wish to buy on the par- 
tial payment plan and this, in turn, 
will necessitate qa clear record of their 
credit and moral responsibility. 

There seems to be no doubt that the 
successful finance companies and the 
successful insurance companies are 
those which pay strict attention to 
credits. Wherever a finance company 
or an insurance company has investi- 
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gated the moral and financial standing 
of the purchaser or of the insured, it 
{s invariably the result that fewer 
losses are sustained by such compa- 
nies and a greater profit is made. The 
time is not far distant when every 
finance company and every insurance 
company seeking to place its business 
on a profitable basis will have to avail 
itself of character and financial re- 
ports, 


NEW WAREHOUSEMEN’S BILL 





Measure At Albany Would Require 
Them To Give Bond As Security 
For Return Of Goods 


A bill to amend the general business 
law, in relation to warehousemen and 
making warehousemen liable for and re- 
quiring them to give a bond as security 
for the return, upon the surrender of 
the warehouse receipt, of the property 
received, has been introduced in the 
Assembly at Albany by J. F. Kiernan. 
It was read once and referred to the 
Committee on General Laws. This bill is 
of importance to marine underwriters 
as it makes warehousemen financially 
able to pay for losses by forcing, them 
to give bond. 

Parts of the new bill follow: 

“Every corporation, firm or person 
now engaged or who shall hereafter 
engage in, the business of public ware- 
housemen in this state shall be re- 
sponsible for the surrender and deliv- 
ery on demand of all goods held in 
storage and before continuing in or 
entering into said business shall give 
a bond to the people of the State of 
New York in the penal sum of ten 
thousand dollars with good and 
sufficient securities to be approved 
by and filed with the secretary of 
state for the faithful discharge of the 
duty of surrendering the property re- 
ceived by it or them to the person de- 
positing the same upon delivery of the 
original warehouse receipt, or in case 
the warehouse receipt has been ne 
gotiated by the person depositing the 
goods, then to the holder thereof or to 
the person lawfully entitled thereto.* 
ae ate as 


“Liability for injury to goods. A 
warehouseman shall be liable for any 
injury to the goods caused by his 
failure to exercise such care in regard 
to them as a reasonably careful owner 
of similar goods would exercise, but 
he shall not be liable, in the absence 
of an agreement to the contrary, for 
any injury to the goods which could 
not have been avoided by the exercise 
of such care, the burden of proof there- 
of being on the warehouseman.” 
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“Collision” Definition 
Is Finally Settled 


MARINE UNDERWRITERS LOSE 


Appellate Division, Supreme Court, 
Holds Against Interpretation Found 
in Marine Policies 

After a period of nearly three years 
during which the was carried 
from the lowest to the highest court 
in this state, the Appellate Division of 
the Supreme Court last week decided 
unanimously against the Aetna (fire) 
in the famous case of the Carroll Tow- 
ing Company versus the Aetna. This 
final decision settles the definition of 
the word “collision” as applied to mar- 
ine insurance policies by giving it a 
wider meaning than has been custom- 
ary among underwriters. Instead of 
meaning fortuitous contact between 
two vessels or other navigable objects, 
the court has held that collision is de- 
fined to include contact with or impact 
upon foreign bodies present in the 
water and is not restricted to mere 
collision with navigable objects. 

The opinion o2 the Appellate Division 
came following an appeal from a de- 
termination of the Appellate Term, 
Supreme Court of New York State, 
modifying, and as modifying affirming, 
a judgment of the City Court in favor 
of the plaintiff. The judges present in- 
cluded John Proctor Clark, Victor J. 
Dowling, Alfred R. Page, Samuel Green- 
baum and Edward R. Finch. George 
S. Brengle and D. Roger Englar, Big- 
ham, Englar & Jones, were attorneys 
for the appellant; and George V. A. 
McCloskey and W. J. Martin, counsel 
for the respondent. . 

Following is the text of the opinion, 
written by V. J. Dowling: 

Text of Dowling Opinion 

About March 10, 1920, in considera- 
tion of the payment of the premium of 
$420, the de’endant insurance company 
issued in favor of plaintiff a policy of 
marine insurance covering the steam- 
tug John C. Carroll in the sum of $6,000 
for the period of one year. The policy 
of insurance contained the following 
provision: “It is the intent of this in- 
surance company by this policy to fully 
indemnify the insured for this com- 
pany’s proportion of all general average 
charges, salvage expenses and _ loss, 
damage, detriment or hurt to said ves- 
sel for which it may be liable under 
this policy, against the adventures and 
perils of the harbors, bays, sounds, 
seas, rivers and other waters as above 
named, 2nd fires that shall come to the 
hurt, detriment or damage of said ves- 
sel or any part thereof. 

“Excepting always all claims arising 
from or caused by the ‘following or 
other legally excluded causes, viz: 
From all damage that may be done by 
the vessel hereby insured to any other 
vessel or property. From incompe- 
tency of the master or insufficiency of 
the crew, or from: the want of ordinary 
care and skill and loading and stow- 
ing the cargo of said vessel. From 
rottenness, inherent defects and other 
unseaworthiness. From war, invasion, 
riots or civil commotion, theft, barratry 
or robbery. From the bursting or ex- 
plosion of boilers, collapsing of flues 
or any injury, derangement or break- 
age of machinery, unless caused by 
stress of weather, stranding, collision 
or burning.” 

On February 2, 1920, the tug was go- 
ing at a slow speed in the slip at Pier 


case 


* 4, Bush Terminal, Borough of Brooklyn. 


A shock was felt on board, the engine 
started to turn 175 to 200 revolutions 
a minute (instead of the normal 75), 
and steam was shut off and the boat 


stopped. On investigation it was found 
that the propeller wheel had been car- 
ried away, together with a part of the 
sha°t to which it was attached; the 
shaft broke in the stern bearing, and 
the break was new and there was no 
-flaw visible. Further, a plank was 
broken at the stern directly above the 
propeller wheel, and the copper sheath- 
ing over it, which had been in good 
condition before, was rolled up and 
bent in. 

There was testimony, wholly uncon- 
tradicted, from qualified witnesses that 
the break was such as would be caused 
by contact with some floating or water 
borne object, and that issue was found 
in favor of plaintiff by the jury, and 
the finding is not now attacked. 

Question of Law Solely 


The only question involved in the ap- 
peal is one of law, and is as follows: 
Does accidental contact between a ves- 
sel and a floating but non-navigable ob- 
ject constitute a “collision” within the 
meaning of that word\| as used in a 
policy of marine insurance? 

The learned counsel for appellant 
contends that the word “collision” as 
used in a policy of marine insurance 
means fortuitous contact between two 
vessels or other navigable objects. In 
support of his position he has collated 
with great industry and ability cases 
from many jurisdictions so holding, as 
well as definitions ‘rom law diction- 
aries and text books writers. The gen- 
eral trend of all these citations is well 
expressed in 11 Corpus Juris, 1011-1012: 
“In its strict nautical and legal accep- 
tation the term ‘collision’ means the 
impinging of vessels together while be- 
ing navigated; two navigable things 
coming into contact, the act of ships or 
vessels striking together; the striking 
or running afoul of one ship by an- 
other. 

“Although in a strict sense collision 
means the impact of two vessels, both 
moving, and it is distinguished from al- 
lision, whch designates the striking of 
a moving vessel against one that is 
stationary, common usage applies the 
term equally to cases where a vessel 
is run afoul of when entirely stationary 
or is brought in contact with another 
by swinging at her anchor or at her 
dock, where the stationary vessel is 
struck by one under way, and used 
in this broad sense the term includes 
allision, and perhaps other kinds of en- 
counters between vessels. Direct con- 
tact between the two vessels is not 
necessary, however, in order to consti- 
tute a collision, and even an injury 
received by a vessel at her moorings 
in consequence of being violently 
rubbed or pressed against by a second 
vessel lying alongside of her, in con- 
sequence of a collision against such 
second vessel by a third one under- 
way, may be compensated for under 
the general head of the term, as well 








as an injury which is the direct result 
of a blow, properly so called.” 


Broad Meaning in This State 


But whatever the rule may be else- 
where, in this state a broader meaning 
has been given to the word “collision.” 
In Newtown Creek Towing Co. v. Aetna 
Ins. Co. (23 App. Div., 153) the action 
was one to recover upon a policy of in- 
surance whereby defendant insured 
plaintiff against such loss or damages 
as the steamtug Rambler should become 
legally liable for, any accident caused 
by collision and/or stranding in certain 
waters, including the North River, and 
to fully indemnify the assured for loss 
and damage arising or growing out of 
any accident caused by collision and/or 
stranding, to any other vessel or ves- 
sels, their freight and cargoes (or each 
of any of them) for which said steam- 
tug or its owners may be legally liable. 
The Rambler having the canalboat John 
McMahon in tow in the North River, 
the latter suffered an accident by strik- 
ing a floe of ice in such manner as to 
make a hole in her bow from which 
she sank. The plaintiff was charged 
with liability for the loss of the canal 
boat and cargo, and the question pre- 
sented for consideration on appeal was 
whether the cause of the injury and 
loss came within those against Which 
the defendant undertook to indemnify 
the plaintiff, which depended upon 
what meaning should be given to the 
word “collision” in the contract. 

In his opinion, in which the majority 

o” the court concurred, Mr. Justice 
Bradley said (at p. 157): “In its com- 
mon acceptation the word collision im- 
ports the act of colliding; a striking 
together; violent contact. It is, how- 
ever, in the admiralty sense that it is 
to be considered here, and it has been 
seen that in such sense, for the pur- 
poses of relief by libelants, is not con- 
fined to vessels coming in contact with 
vessels, but includes that of vessels 
coming in collision with any moving 
or stationary objects, such, for in- 
stance, as collision with a pile, driven 
_piles, sunken hull of a vessel, draw- 
bridge, a dredge at anchor, floating 
derrick and other objects on or be- 
neath the surface of the water.” 

And at p. 158: “The term collision 
is susceptible of application to any vio- 
lent contact of a vessel with another 
object. We think, that in this contract 
it has the broader and more compre- 
hensive admiralty import.” 

Views of Justice Cullen 

Mr. Justice Cullen wrote a dissent- 
ing opinion, in which he said: ‘I con- 
cur with Mr. Justice Bradley that the 
term “collision,” as used in this policy, 
should not be confined to what may be 
regarded as its strict nautical and legal 
acceptation, but I am of the opinion 
that even in the broadest use of the 
term, colloquially or otherwise, ‘colli- 
sion’ would not be understood as in- 
cluding the injury which happened to 
the vessel which was being towed by 
the vessel covered by this policy. To 
my mind ‘collision’ would only include 
contact with or impact upon foreign 
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bodies present in the water, and not 
even to every case of that kind. Here 
the injury was occasioned by the at. 
tempt to pass through a field 0° floating 
ice due to the temperature of the water, 
It was the condition of the very med. 
ium in which the vessel was_ being 
navigated that produced the loss.  [y 
this respect it seems to me to be a 
case similar to an injury produced by 
the waves or the storm. 

“T concede that contact with an ice 
berg would be a collision and ordin- 
arily so described, but the case of an 
iceberg is different. While it is true 
that the object consists solely of frozen 
water, as in the present case, still, un- 
der the circumstances in which it is 
found in the open sea it is practically a 
foreign substance, the same as a wreck 
or a vessel. A collision is the unex. 
pected, or at least the unintended. 
Here, if not intended, it was expected 
that the vessel should strike the ice, 
though it was equally eypected that the 
vessel would be able to withstand the 
blows it might receive.” 

The Court of Appeals reversed the 
Appellate Division, holding that the 
idea of accident or chance was the un- 
derlying one in collisions, and that as 
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the master of the tugboat had_ pur. 
posely rammed his boat through the ice 
with the canalboat lashed to her, pro- 
jecting in front some 45 or 50 feet be- 
yond the tug, and with ice around the 
boats, and ahead and behind them, the 
injury caused by his action was not the 
result of a collision within the mean- 
ing of the policy. But in so holding 
Chief Judge Parker said: “Collision, in 
its strict nautical and legal acceptation, 
originally meant the impinging upon 
one another of vessels while being 
navigated, but in the course o° time, 
and by common usage, the application 
of the term has been so far extended, 
in this country at least, as to include 
the impact of a vessel with other float- 
ing objects.” 

So that plaintiff could have recov- 
ered in that case had the liability re- 
sulted from accidental collision with 
the ice instead of being the outcome of 
the deliberate plan and acts of its 
employee. 

In Western Transit Co. v. Brown (152 
Fed. Rep., 476, aff'd 161 Fed. Rep. 
869) Judge Hough said: “Neither is it 
denied that the word ‘collision,’ as used 
in marine insurance, can no longer be 
limited to that fortuitously injurious 
contact of navigating vessels which is 
its obvious and natural signification.” 

Among the cases he cited in support 
of this proposition is Newtown Creek 
Towing Co. v. Aetna Ins. Co. (supra). 

Nor is any injustice done by the ac- 
ceptance of the broader meaning at- 
tached to the word collision” than is 
given in other jurisdictions. This 
policy of insurance was issued at the 
City of New York to a New York cor- 
poration to cover loss arising in .New 
York Harbor. The courts of this state 
had accepted the broader meaning of 
the word. The defendant had excepted 
from its general liability any injury or 
breakage of machinery unless caused 
by collision. I? it desired to be ab- 
solved from damage caused by “alli- 
sion,” or if it was to be held for loss 
sustained through “collision” only in 
its strictest and most limited sense, 
it was within its province to tender 
a policy so drawn. Certainly the metic- 
ulous care with which the policy is 
drawn shows that sufficient considera- 
tion was given to the terms employed. 
There is no hardship involved in giving 
the word “collision” its ordinary and 
generally accepted meaning, especially 
in view of the declaration of the Court 
of Appeals that it now has such mean- 
ing by common usage. 


The determination appealed from 
will be affirmed, with costs. 
All concur. 





STATE DEPARTMENT BANQUET 

The New York office of the State In- 
surance Department is staging a ban- 
quet and dance on St. Patrick's Day, 
Saturday, March 17, at the Brevoort 
Hotel. 
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Collision and Liability 
Auto Rates Are Cut 


puUBLIC WILL SAVE MILLIONS 


favorable Experiences Last Year Per- 
mit of Reductions in Costs; 
Territories Changed 


Commercial car owners in this coun- 
wy and also owners of private passen- 
yer or pleasure cars residing in the 
suburbs of many large cities will bene- 
fit greatly by reductions in rates con- 
igined in the new casualty automobile 
manual. It is estimated that the sav- 
ing to commercial car owners alone 
will exceed $2,000,000 annually. 

In announcing the new rates, Jesse S. 
Phillips, general manager of the Na- 
tional Bureau, said the reductions were 
made because there had been a de- 
crease in the loss cost per car during 
the last year as compared to the pre- 
vious year. The reduction in losses is 
attributed to two things; post-war de- 
flation and the numerous successful 
public safety campaigns which have 
been conducted during the last year. 
A large part of this saving of $2,000,- 
(00 in insurance premiums is, there- 
fore, the commercial car owners’ di- 
rect reward for participation in the na- 
tional campaign for the prevention of 
automobile accidents which has been 
sponsored by the stock insurance com- 
panies through the National Bureau. 

The new 1923 Automobile Casualty 
Manual, which the National Bureau 
sent Monday to agents of stock compa- 
nies, shows reductions amounting to 
10 or 15% in commercial car public 
liability rates in almost every terri- 
tory in the United States, with the ex- 
ception of New York City. The ‘%ail- 
ure to decrease rates in New York City 
is due to the fact that the accident 
experience of commercial cars in New 
York City has shown no improvement. 

The operators of coal hauling and 
furniture hauling trucks will share in 
an additional saving through the re- 
duction of those two groups to lower 
cost classifications. 

Although the reduction in rates for 
commercial vehicles was almost uni- 
versal, public liability and property 
damage rates for private passenger or 
pleasure cars remain unchanged, ex- 
cept for some very minor territorial 
revisions. Since the stock casualty 
companies have made it a practice to 
reduce the rates for automobile acci- 
dent insurance in the same degree in 
which automobile accidents and their 
attendant losses are reduced, the fail- 
ure to reduce the insurance rates in 
the 1923 manual indicates that—unlike 
the motor truck owners—the owners 
of pleasure cars have made practically 
no improvement in their accident ex- 
perience. 

Reductions Reach 25% 

The private car owner, however, will 
share with the motor truck owner a re- 
duction of approximately 25% in the 
rates for collision insurance which is 
applicable in practically all territories. 

The most important change affecting 
the public liability and property dam- 
age rates is the restriction of city terri- 
tories to smaller areas for rate-making 
purposes, particularly for commercial 
cars. These revisions are made be- 
Cause it has been found that commer- 
cial cars in small suburban towns are 
hot subject to as many accident haz- 
ards as commercial cars in large cities. 

The New York City territory, for in- 
stance, has been restricted to exclude 
that portion o2 Queens which is east 
of Brooklyn. This means that both 
Passenger and commercial cars in 
Flushing, Jamaica and other points fur- 
ther west will receive marked de- 
creases in rates amounting to as much 
48 50 per cent or more in many in- 
stances. The rates on both passenger 
and commercial cars operated in Nas- 
pag Westchester counties, New 
in: are also brought to lower levels 

© new manual. 


The revision of territories in the 1923 


‘ularly for commercial cars. 


manual of the National Bureau of Cas- 
ualty and Surety Underwriters and sim- 
ilar reductions in the rates charged by 
stock Casually Companies will be en- 
joyed by the owners of passenger cars 
and commercial cars—particularly the 
latter—in suburbs of the following 
cities: New York City (including the 
small towns of upper New Jersey), 
Chicago, Philadelphia, Pittsburgh, Bos- 
ton, Cleveiand, Columbus, Cincinnati, 
St. Louis, Kansas City, Milwaukee, 
Minneapolis, St. Paul, San Francisco, 
Los Angeles, Seattle, Des Moines, Ok- 
lanoma City, Baltimore, Memphis, 
Louisville, Hartford, New Haven, Provi- 
dence, Albany, Builalo, Syracuse, New 


York, and a number of other large 
cities. 

In connection with the issuance of 
the manual the National Bureau sent 


out the tollowing statement explaining 
the principal changes: 
Statement of Bureau 

“The new 1923 Automobile Casualty 
Manual contains public liability and 
property damage rates very much the 
same as those in the 1922 Manual ex- 
cept tor decreases in commercial car 
public liability rates amounting to 1v 
or 15% in practically every territory 
except New York City. Several of the 
commercial car Classifications have 
also been reduced to a lower class not- 
ably the ‘Coal Dealers’ classification 
and ‘Furniture Warehouses.’ 

“The most important change that af- 
fects the public liability #nd property 
damage rates is the drawing in ot city 
territories to a smaller area, partic- 
The rea- 
son 1s that a commercial car in a small 
suburban village is not subject to the 
same hazard as a commercial car in 
the neighboring large city. 

“The New York City territory has 
been restricted to exclude that portion 
of Queens which is east of Brooklyn. 
This means that cars in Jamaica, 
Flushing and points further west are 
receiving a very marked decrease in 
rrates amounting to as much as 50% 
or more in many instances. Cars in 
Nassau County also are reduced to a 
lower level, particularly the commer- 
cial cars. The Westchester County 
suburban cars are receiving a slight 
reduction, but the reduction is not 
nearly as large as for the Long Island 
cars. 

Collision Rates Cut 

“Collision rates are reduced in al- 
most every instant, except for the de- 
ductible coverages in the rural dis- 
tricts where the rates were already 
very low. This reduction of collision 
is the logical outgrowth of the improve- 
ment in the cost of repairs and cost of 
parts. Automobiles have been coming 
down in list price. Parts have been re- 
duced in corresponding degree. Com- 
panies are able therefore to reduce the 
collision premiums as much as 25% or 
even more in many other larger cities. 

“Furthermore, there has been a 
marked simplification in collision rat- 
ing. The new Manual contains only 
ten symbols instead of twenty and only 
two age groups instead of five. Fur- 
thermore, all of the closed models of 
any particular type of car are in one 
group and all of the open models in 
the next lower group. 

“A map is an innovation in this ccun- 
try insofar as casualty automobile busi- 
ness is concerned. Maps have been 
used quite successfully in England and 
Canada. Only five maps have been 
made so far. If these prove helpful, 
others will be made “or other city terri- 
tories that have irregular boundary 
lines. The map shows only a few of 
the suburban towns and villages, par- 
ticularly those that are near to the 
boundary line so that either the man in 
the field or the man at the home office 
may readily determine the exact loca- 
tion of the boundary line.” 

The manual is effective for all new 
and renewal policies written on and 
after March 5, 1923. It contains only 
about 225 pages as against 600 pages 
for the 1922 manual. This reduction 
has been accomplished by simplifying 
the listing of the cars. 


More Rocks Ahead 
On Marine Course 


STILL NOT ENOUGH BUSINESS 


However, as Marine Protection is 
Essential to Trade, Survivors Will 
Profit in Time 


“We are all part of the economic 
fabric related to foreign trade so mar- 
ine insurance will always be here,” is 
the philosophic manner in which one 
prominent marine underwriter this 
week interpreted the future of the busi- 
ness. Asked whether he viewed 1923 
with distinct feelings of optimism he 
declared that so long as there was fight- 
ing in America’s commercial backyard 

-which is EKurope—affairs will remain 
more or less at a standstill and all 
trade will remain below par. 

This underwriter looks directly to 
furope for signs leading to improve- 
ment in marine insurance. With slow 
stabilization in the Ruhr district of 
Germany and elsewhere where eco- 
nomic and other disorders are crop- 
ping out more overseas business will 
develop and likewise marine insurance. 
At present, however, he does not see 
how the market here can prosper well 
during the current year with so many 
underwriters and brokers doing busi- 
ness that they must cut each other's 
throats to make a decent living. 

It is a survival of the fittest, he told. 
The Eastern Underwriter, pure and 
simple with, little sentimentality or un- 
selfish co-operation to bolster the weak 
sisters. Marine insurance will never 
die out, as already stated, but while 
the economic and political upheaval 
continues every marine writing com- 
pany, agency and brokerage office will 
be forced to fight hard and consistently 
to hold accounts on a profitable level. 
The rate war that was the tragedy of 
marine insurance last year is still the 
same destructive factor today. Only 
companies which can afford to take 
losses over this period of hard times 
are going to be there to participate in 
the rewards that will come with the re- 
habilitation of foreign trade. 


FIRE AND THEFT MANUAL 
The new automobile fire and theft 
manuals of rates and rules, issued 
through the National Automobile Un- 
derwriters Conference for the Eastern 
and Southern conferences territories, 
made their appearance on Monday of 
this week along with the casualty man- 
ual. The most important changes, ex- 
cept for the reduction in collision rates, 
already described, concern themselves 
with numerous changes in the symbol 
ratings of the individual makes of cars. 
Numerous alterations are made in 
the territorial boundaries, which have 
been changed to agree more with the 

loss experience for the last year. 





NEW AUTO MUTUAL 

The Automobile Dealers Preferred 
Mutual Fire Insurance Company of New 
York is being organized here by inter- 
ests supposed to be closely identified 
with the National Automobile Chamber 
of Commerce. This organization num- 
bers among its members many leading 
automobile manufacturers and dealers. 
W. O. Badger, Jr., is handling the legal 
“ormalities of the organization of the 
new mutual. 
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Bus Owners Will Try 
To Amend Mutual Law 


ASK FOR FEWER OWNERS 


They Feel That Law Governing Organ- 
ization of Mutuals at Present 
Handicaps Them 


Authorization for a brand new mut- 
ual automobile insurance proposition 
is to be sought under legislation now 
being prepared by the New York State 
Insurance Department. At the pres- 
ent time, under the insurance law, 
1,000 or more owners of 1,000 or more 
automobiles may establish a mutual 
liability or a mutual fire company. 

The omnibus and stage line owners 
are the people who are seeking a 
change in the law. They feel that the 
requirements as to 1,000 owners is too 
high and that possibly 1,000 cars is too 
low, so a bill is being prepared which 
will provide that 300 owners may or- 
ganize a mutual company to insure 
autobuses, ete. 

There are three distinct classes of 
autobuses operating in the state; the 
strictly residential bus line, like the 
Watertown Transportation Company 
and the W. I. A. T. Corporation of Al- 
bany, two of the oldest companies in 
the state, which during the first ten 
years of their business were without a 
public liability accident; the interurban 
bus line which runs from city to village 
and the auto bus carrying both freight 
and passengers which has taken the 
place of the old horse-drawn stage 
coach. In the latter classification, the 
accident cost is greater both per cap- 
ita and per car mile than to the bus 
line which merely fills in as a part of 
the city transportation system. 

A unique feature of the proposed 
measure is that be’ore a mutual com- 
pany could start business it would be 
obliged to have a paid in cash reserve 
to insure the prompt payment of its 
losses. Classification requirements will 
be left to the organizers themselves 
and the law will simply provide the 
permissive machinery under’ which 
such companies may be formed. 

A meeting of various auto bus line 
owners was held at Albany last week 
where the matter of legislation was 
thoroughly discussed. Whether or not 
auto trucks and general merchandise 
carrying cars will be taken in with 
auto buses was a matter left for future 
discussion. A number of companies 
operating interurban bus lines or stage 
coach routes also maintain a fleet of 
trucks engaged in the general merchan- 
dising business. 

The auto bus owners in general feel 
that the auto bus has never been equit- 
ably rated as an insurance risk and 
that by a combination along mutual 
lines they will be able to effect a con- 
siderable saving in money paid as 
premiums while at the same time af- 
fording to themselves the absolute cer- 
tainty of prompt payment of claims. 
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CASUALTY AND SURETY NEWS 














Deplore Cost Action 
Of N. Y. Superintendent 


BAY STATE BROKERS ACT ON IT 


Say Fixing of “Arbitrary Percentage 
of Acquisition Cost” Infringes 
Rights of Companies 

At a meeting a few days ago the 
Massachusetts Brokers’ Association’s 
executive council passed a resolution, 
copies of which have gone to all com- 
panies, insurance commissioners, agents 
and brokers’ associations. It reads as 
follows: 

Resolved, that the attempt of the 
commissioner 02 insurance of the State 
of New York to fix an arbitrary per- 
centage of acquisition cost to premiums 
received as a condition precedent to 
the admission of certain casualty in- 
surance companies to the privilege of 
transacting business in that state is, in 
our opinion, so far as it applies to 
territory outside his own jurisdiction, 
to be deprecated and deplored as an 
unnecessary and unwarranted infringe- 
ment of the right of such companies 
to meet competitive conditions as they 
may exist in such other territory. 

While we recognize the principle of 
the proper regulation and control of 
the insurance business by the state, 
and the right of each state to impose 
such regulations and restrictions as it 
deems necessary for the protection of 
its own insuring public; and are ready 
and anxious at all times to co-operate 
to that end, we resent the usurpation 
ot administrative functions by an offi- 
cial of any state insofar as he seeks 
to control any insuring companies’ acts 
or practices in another state where to- 
tally different conditions may prevail, 
and where such acts or practices may 
be legal and proper. 

We, therefore, respectfully protest 
against such abuse (?) o° the power 
conferred upon an official by virtue of 
his authority to admit or exclude any 
company from the privilege of transact- 
ing business in his state, and we ask 
other insurance organizations to give 
careful consideration to this Resolu- 
tion with a view to ascertaining how it 
may now or later affect their interests. 





PITTSBURGH CHANGES 
Jet C. Parker Manager of Logue Bros. 
Casualty Dept.; H. S. Mason Man- 
ager of Zurich’s Branch 





Logue Bros. & Company have an- 
nounced, effective as of March the Ist, 
the appointment of Jet C. Parker as 
manager of their casualty department, 
succeeding H. S. Mason, who resigned 
to accept the management of the Zu- 
rich branch office at Pittsburgh. 

Mr. Parker has been the assistant 
manager of the casualty department 
for two years and is a man of known 
ability and experience. Logue Bros. 
& Company are extremely fortunate in 
having such a man succeed Mr. Mason. 
His assistant will be W. J. Schofield, 
jr., which assures the maintenance of 
the high efficiency and service for 
which this Department has been con- 
spicuous. : 

Logue Bros, & Company should feel 
complimented by the fact that Mr. Ma- 
son was chosen to fill the position of 
branch manager of the Zurich after 
about two years experience as Man- 
ager of their casualty department. 





DETROIT F. & S. BRANCH 
The Detroit Fidelity & Surety of 
Detroit has established a branch office 
in New York for its fidelity and surety 
bond business. It will be under the 
management of Hughes & Bates and 
will be located at 135 William Street. 


Newspapers’ Travel 
Policies Don’t Deceive 





. A STATEMENT BY W. G. CURTIS 





Entire Contract is Printed in News- 
paper; Conditions Differ Here 
From Practices of British 
Papers 





W. G. Curtis, president of the Na- 
tional Casualty, calls attention to the 
fact that the situation in England is 
different than here so far as newspaper 
travel policies are concerned. He says 
in writing to “Rough Notes:” 

“There are only two companies sell- 
ing this form of policy and the pro- 
visions in each are identical. |Thie 
policies are Standard Provisions and 
are standard in every other way and 
the coverage, while limited, is very 
clearly set forth and the return to the 
policyholder is greater by far than un- 
der any form or price on the market. 

“There is no deception of) the public, 
because in nearly every newspaper 
where this policy is used, the entire 
policy is printed in the paper so that 
the public may see exactly what it is 
getting and the policies carry a special 
fourteen point advice that they are 
travel only policies. 

“This policy covers a field of ever 
increasing casualty and it is a policy 
that the public can not obtain in any 
other manner and therefore when the 
newspaper engages in this act of pub 
lic service, it should be commended 
and when the insurance company has 
safeguarded the entire plan so that 
there is less misrepresentation with 
this policy than with any other, its 
plans should not be a matter for con- 
demnation such as ‘you _ indulge. 
Furthermore, the sale of this policy 
does not affect the sale of other in- 
surance or the standing of insurance 
companies, neither does it lead to mis- 
understanding either as to this policy 
or others. I speak from our personal 
experience based on three years with 
the newspaper policy and twenty-eight 
years with all forms of accident and 
health insurance.” 





STATE FUND BILL AMENDED 





Reported Out to Senate With Provision 
That Mutuals: May Exist; Stock Com- 
panies Alone Excluded 

Among bills reported last week by 
the Senate Judiciary Committee at Al- 
bany for the consideration of the Sen- 
ate was the following measure spon- 
sored by the Joint Legislative Housing 
Committee: the bill amending the in- 
surance law by making the State Fund 
the only agency for workmen’s com- 
pensation insurance under the law, ex- 
cept that under an amendment provi- 
sion is made for self-insurance and for 
the operation of mutuals which write 
nothing but workmen’s compensation 
coverage. This, naturally, is a direct 
and unconcealed effort to discriminate 


against stock companies for the sake | 


of giving the state fund and the mut- 
uals a monopoly of this vast business. 
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JUDGE IS AN AGENT 





Malcoim Merritt, of Port Chester, N. Y., 
Heads Westchester Underwriters, To 
Write General Insurance 





Malcolm Merritt. judge of special ses- 
sions, at Port Chester, N. Y., and secre- 
tary and treasurer of Daly & Merritt, 
Inc., engineers and general contractors, 
has formed a new corporation under 
the name of the Westchester Under- 
writers with offices at Port Chester. The 
corporation will handle general insur- 


ance business, specializing in healtn 
and accident insurance. Among other 
companies it has the Continental 


Casualty and will act as general agents 
of its disability department. Mr. Mer- 
ritt is a well known factor in that 
territory both in a business and social 
way. 





E. V. ROSS MAKES CHANGE 
Enters Local Agency Business in 
Norwich, Conn.; With Trav- 
elers for Years 

E. V. (“Ed’’) Ross, assistant man- 
ager of the liability department of the 
Travelers in the Pittsburgh Branch Of- 
fice for the last two years, is leaving 
the company to enter business as a 
local agent at Norwich, Conn., April 1. 

Mr. Ross started as a special agent 
with the company at Chicago, being 
transferred after three and one-half 
years to Newark, N. J., where he was 
made assistant manager. He was at 
the Newark branch for the same length 
of time, and incidently operated for 
the company in the drive for business 
in December, 1917, in Virginia. Mr. 
Ross was next transferred to the Pitts- 
burgh branch, where he has had charge 
o” the agency organization and produc- 
tion. With his experience and _ his 
knowledge of the business, Mr. Ross 
should be successful from the start in 
his new capacity and he has the best 
wishes of his many friends in this con- 
nection. 





APPOINT HARE & CHASE 


Hare & Chase of Philadelphia have 
been appointed general agents of the 
fidelity and surety departments of the 
Royal Indemnity Co. Hare & Chase 
have had the company for all casualty 
lines since 1914. 
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HOST LIABLE- FOR INJURIES 
Guests Sue on Ground That Driver, a 
Friend, Was Negligent; Not 
Servant of Brother, 


In the King’s Bench Division in Eng- 
land, before Mr. Justice McCardie and 
a Common Jury, in the case of Hawes 
and others v. Williams, the _ plaintiffs 
sued the defendants (Miss I. C. Brans- 
by Williams and her brother, E. 
Bransby Williams). for damages “or in- 
juries sustained by two of the plaintiffs, 
and expenses incurred in connection 
therewith by the third plaintiff in an 
accident to a motor car driven by Miss 
Williams and owned by her brother, 
on the grounds that in driving the car, 
Miss Williams was acting as the ser- 
vant, or agent, of her brother, and that 
the accident was due to her negligence 
in driving at an excessive speed and 
without keeping a proper look-out, says 
the “Journal of the Corporation of In- 
surance Brokers.” Defendants denied 
liability. 

From the evidence it appeared that 
all the parties were personal friends. 
At the time of the accident the first 
two plaintiffs were riding in the car 
with Mrs. Bransby Williams and her 
daughter, who was driving, on the in- 
vitation of the former. On being re 
minded by her mother of the need for 
pushing on, Miss Williams accelerated 
the speed of the car to about 40 miles 
an hour, and while travelling at this 
high speed collided with a sow, with 
the result that the car skidded and 
overturned and all the occupants were 
injured. 

For the defence it was contended 
that Miss Bransby Williams was not 
the servant or agent of her brother, and 
that the plaintiffs, as the guests of the 
defendants, were not invitees, but 
licensees, and the duty owed to a li 
censee was little more than a duty 
owed to a trespasser. 

Counsel for the plaintiffs submitted 
that the duty was one to take reason 
able care, he founded that submission 
on the case o” Lygo v. Newbold (9 Ex., 
$02), and also referred to Harris V. 
Perry (1903) 2 K. B. 219. 

The jury found that Miss Williams 
had been guilty of negligence, and that 
she was not the servant or agent of 
her brother, and assessed the damages 
due to be paid to the three plaintiffs 
at £2,900, awarding £2,000 to Miss 
Hawes and £200 to Miss Butler, who 
sustained injuries, and £700 agreed 
special damage to Mr. Butler, who was 
father of the second plaintiff and uncle 
of the first. Judgment was according 
ly entered on behalf of the plaintiffs 
against Miss Williams, and judgment 
against the plaintiffs on behalf of Mr. 
Williams. 





On Board of Independence 
Governor Sproul—former governor— 
of Pennsylvania, is one of the directors 
of the Independence Indemnity. 
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Workmen’s Compensation in the U.S. 





By HARWOOD E. RYAN, General Manager National Council 
of Workmen’s Compensation Insurance 


No. 4 














jm As the best means of understanding 
the entire ground covered by a work- 
men’s compensation law it will be 
ie profitable to consider in somewhat 
im greater detail the provisions of a spe- 
! fic act. For this purpose the New 
® York Workmen’s Compensation Law as 
amended in 1922 is chosen. This is 
the law which was first enacted in 1913 
after the New York State Constitution 
had been specifically amended for that 
purpose. The law has been several 
times amended, chiefly in the direction 
of improving the administrative system 
and o° liberalizing benefits. It is not 
necessary to consider at this time the 
various amendments. Rather it will be 
sufficient for our purpose to examine 
the law as it stood on the statute books 
July 1, 1922. 

This act is commonly referred to as 
the New York Workmen's Compensa- 
tion Law. It provides for direct. liabil- 
ity on the part of the employer to pay 
compensation. It is compulsory as to 
enumerated hazardous employments, 
eective as to others, but employments 
to which the elective feature refers are 
relatively unimportant from the stand- 


point of industrial hazard. Moreover 
it is customary in the non-hazardous 
trades for the employer to elect to 


come under the provisions of the act 
so that for all practical purposes the 
New York law affords general cover 
excepting for the specific exclusion of 
farm laborers and domestic servants. 
Another special case is that arising in 
connection with maritime employments 
and employees engaged in interstate 
commerce Owing to conflict between 
state laws and federal jurisdiction it is 
not yet definitely settled to what ex- 
tent these employments may be covered 
wider state workmen’s compensation 
laws. This legal situation is quite com- 
plicated and is mentioned here merely 
for the sake of completeness. 
The New York Law 
The New York law requires insur- 
ance in a state fund, a stock company 
ora mutual. association and under cer- 
tain conditions imposed by the admin- 
istrative authorities self-insurance is 
permitted. The law is administered by 
the Industrial Commission and an In- 
dustrial Board 0° three members. With 
respect to those employments that are 
hot compulsorily subject to the act the 
employer elects by securing compensa- 
tion in the manner required of other 
employers. If the employer accepts the 
act the employee is deemed to have 
accepted in the absence of written no- 
lice to the contrary given to the em- 
ployer and filed with the Commissioner. 
No penalty attaches to an employer 
Who not being subject to the compul- 
sory features of the act does not elect 
fo come under it. 
The injuries covered are defined as 
accidental personal injuries arising out 
of and in course of employment and 
stich disease or infection as may natu- 
rally and unavoidably result therefrom 
Unless due to deliberate intent or to in- 
toxication while on duty. In addition 
sability resulting from 23 occupation- 
senses enumerated in the law is 
pensated as an accidental injury. 
Benefits 
“pnd benefits provided are based upon 
ema of the average weekly 
tain he Ipulated at 66 2/3% with cer- 
aximum and minimum weekly 
Payment limits. Speaking broadly the 
— limit is $20 per week and the 
able vou $8 or full wages and is pay- 
This uring the period of disability. 
ma means that if the disability is per- 
nent the payment is for life. If 








temporary, it continues during the dis- 
ability period until an aggregate of 
$3,500 shall have been paid. Partial 
disability is compensated at 66 2/3% of 
the loss in earning power with maxi- 
mum and minimum weekly limits and 
in case of death, in addition to reason- 
able funeral expenses limited to $100 
there are payments to the widow or de- 


pendent widower as follows: 30% of 
wages during widowhood with two 


years’ benefits payable in lump sum 
upon remarriage and from 10% to 15% 
for each child under 18. No compen- 
sation is allowed for the first 14 days 
of disability excepting that if disability 
lasts more than 49 days compensation 
becomes retroactive from the date of 
disability. Medical and surgical aid 
including nursing, hospital service, 
medicines, crutches and apparatus must 
be furnished by the employer after 
injury. 

The benefits payable are predicated 
upon average weekly wages computed 
in accordance with a formula set forth 
in the law. The compensation is pay- 
able periodically in the same manner 
as wages. The first payment is due 
on the 21st day of disability, further 
payment to be made bi-weekly unless 
otherwise ordered by the Industrial 
Board. Claims and disputes may be 
presented to the Industrial Commis- 
sioner at any time after death or 14 
days of disability. Upon application 
of either party the Commissioner or 
Board must order a hearing. The de- 
cision o? the Board is final as to the 


facts. Within 30 days after a decision 
by the Industrial Board appeal may be 
taken to the Appellate Division, Third 
Department on questions of law. The 
Industrial Board may also certify ques- 
tions of law to the Appellate Division. 
Further appeal lies to the Court of Ap- 
peals which in New York State is the 
court of last resort. 
In Favor of Claimant 

The method of procedure laid down 
in the law creates certain presumptions 
in favor of the claimant. For exam- 
ple, the Commissioner, Board or other 
quasi-judicial officer is not bound by 
common-law or statutory rules of evi- 
dence or by formal rules of procedure 
and the declarations of a deceased em- 
ployee are admissible. Awards may 
be modified by the Industrial Board or 
reviewed and periodical payments may 
be commuted to one or more lump 
sums whenever in the interest of jus- 
tice the Board shall deem it advisable. 

The employer must post and main- 
tain at his place or places of business 
printed or typewritten notice in a form 
prescribed by the Industrial Commis- 
sion stating that he has complied with 
the provisions of law regarding insur- 
ance. 

Workmen’s compensation laws in the 
United States have been amply upheld 
and every essential feature of such 
laws has been approved by the highest 
courts. The history of the litigation 
which has served to establish these 
laws is well summarized in Bulletin 
No. 272 issued by the U. S. Department 
of Labor, January, 1921. It is not with- 
in our scope to consider this interest- 
ing record, but it is well to have in 
mind this source of information should 
you desire to have a broad understand- 
ing of the constitutional questions 
which have been raised and settled. 

Let us emphasize once more the soc- 
jal theory upon which workmen’s com- 
pensation insurance rests. It is that 
accidents are a normal incident to in- 
dustrial production; that most accidents 
arise not from the fault of the worker 
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Financial Statement for the United States 
January 1, 1923 


Assets (Admitted by N. Y. Ins. Dept.) .. . .$18,762,021.00 
Liabilities (Required by N. Y. Ins. Dept.) . 13,647,906.19 


Voluntary Reserve for Contingencies..... 3,700,000.00 
Surplus to Policyholders............... 1,414,114.81 
Securities deposited with Insurance Depts. 

and Trustees for protection of United 

States Policyholders (Market Value) .... 13,291,004.06 
Premium Income (1922)............++.. 12,614,076.25 
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nor from that of his employer, but due 
to causes that are largely beyond the 
control of either. This being the case 
the economic loss occasioned by indus- 
trial accidents are as much a part of 
the cost of production and hence prop- 
erly to be borne by the ultimate con- 
sumer as is the cost of maintenance 
and repair of mechanical equipment. 
In the State of New York this principle 
is set forth in the State Constitution 
which was amended following the Ives 
decision in order that a new legal prin- 
ciple might be established as the basis 
for Suture legislation. While it has 
not been found necessary in all states 
to amend the organic law in order to 
enact valid compensation acts, never- 
theless the significance and high social 
importance of the expression given to 
the compensation principle in the New 
York constitution makes it worthy of 
reproduction here. This amendment 


was adopted in 1913 and reads as 
follows: 

“Article I—Safety of Workmen— 
Compensation for Injuries. 

Section 19. Nothing contained in 


this constitution shall be construed to 
limit the power of the legislature to 
enact laws for the protection of the 
lives, health or safety of employees; 
of the payment, either by employers 
or by employers and employees or 
otherwise, either directly or through a 
state or other system of insurance or 
otherwise, of compensation for injuries 
to employees or for death of employees 
resulting ‘rom such injuries without 
regard to fault as a cause thereof ex- 
cept where the injury is occasioned by 
the willful intention of the injured em- 
ployee to bring about the injury or 
death of himself or of another, or where 
the injury results solely from the in- 
toxication of the injured employee 
while on duty; or for the adjustment, 
determination, and settlement, with or 
without trial by jury, of issues which 
may arise under such legislation; or 
to provide that the right of such com- 
pensation and remedy therefor shall 
be exclusive of all other rights and 
remedies for injuries to employees or 
for death resulting from such injuries; 
or to provide that the amounf of such 
compensation for death shall not ex- 
ceed a fixed or determinable sum: Pro- 
vid d, that all moneys paid by an em- 
ployer to his employees or their legal 
representatives, by reason of the 
enactment of any of the laws herein 
authorized shall be held to be a proper 
charge in the cost of operating the 
business of the employer.” 


DEATH FROM LAUGHING GAS 


Does Not Constitute Sufficient Grounds 
For a Beneficiary to Maintain, 
Valid Claim 
The Appellate Division of the Sup- 
reme Court has ruled that death which 
may come during the administration of 
laughing gas does not constitute suffi- 
cient grounds under the accident clause 
of a policy for the beneficiary to main- 
tain a valid claim as in the case of a 
man who died in a dentist chair while 
gas was being given to him and who 
carried an accident clause in his policy 
with the Commercial Travelers Mutual 
Accident Association of America. The 
autopsy showed that the man had been 
suffering from abnormal persistence of 

the thymus gland. 

Justice Alfred R. Page, in rendering 
the decision, wrote for his colleagues, 
“in this case the death was not occa- 
sioned by any impurity or other defect 
in the gas or any negligence or lack of 
skill in its administration; nor was it 
inhaled accidentally, but was intention- 
ally administered at the request of the 
insured and voluntarily inhaled by 
him. The insured did what he fully in- 
tended to do, and it was done precisely 
as intended. There was nothing acci- 
dental in the means, but only in the re- 
sult, which was occasioned by the con- 
dition of the insured.” 
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Wins Phi 


Beta Kappa Key 

Ross Moyer, who was a member of 
the Actuarial Department of the ‘Lin- 
coln National during the vacation 
months of last summer, has returned 
to take a permanent place in the de- 
partment. 

He has just completed his course in 
actuarial science at Iowa University, 
where he graduated with honors, being 
elected to Phi Beta Kappa, the na- 
tional fraternity for scholarship. 

* * * 


No Commissioner For Two Weeks 

For a time new licenses for agents 
and brokers in New Jersey were held 
up as the state was for two weeks with- 
out an insurance commissioner, Gov- 
ernor Silzer appointed a commissioner, 
but considerable time elapsed before 
the legislature o, k.’d the appointment. 

* o * 


Questions Chicago Statement 


From Chicago The Eastern Under- 
writer has received the following 
letter: 


“In your issue of February 23rd, on 
page 30, under the heading, ‘Is this fig- 
ure correct?’ you say: ‘One of the Chi- 
cago insurance agencies makes this 
statement: Due to the tremendous in- 
crease in the cost of full collision in- 
surance, 99% of all Chicago and subur- 
ban automobile owners are today driv- 
ing their cars without it.’ 

“While the authors of the statement 
are well known to Chicago insurance 








men and do sell some insurance, their 
main business is peddling memberships 
in a reciprocal exchange, of which they 
are the attorney-in-fact, and their state- 
ment referring to the cost of collision 
has to do with their peddling of mem- 
berships in their exchange, rather than 
the sale of insurance. 

“There is a vast difference between 
selling insurance and peddling mem- 
berships in reciprocal exchanges.” 

* LZ * 
Stock Went Up Surprisingly 

A big jump in the price of Fidelity- 
Phenix stock surprised people in that 
office recently. Upon investigation it 
was learned that a rumor had gone 
‘round some curb brokerage houses 
that the ‘“Fidelity-Fixture” Insurance 
Co. was behind the gas cut-off $25,000,- 
000 installation) proposition in New York 


and that the tip went forth to buy 
“Fidelity-Fixture” stock, with the re- 
sult that Fidelity-Phenix stock was 
purchased by “insiders” and ‘“wises 
ones.” 
oo x eg 
Golden Rule Committee 

At the Health & Accident Under- 
writers’ Conference this week in In- 
dianapolis Chairman William R. San- 


ders, of the grievance committee, ex- 
plained the functions of the committee. 
He gave its duties as follows: “The 
duties of the committee have, however, 
grown in another direction, not at one 
time but gradually, and are now mostly 
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that of eliminating discord which 
might appear among our members and 


sometimes, we have had such cases, 
between officers of some company 


member. In other words, we are trying 
to establish in our conference the beau- 
tiful teachings of the Golden Rule, and 


peace, good will and brotherhood of 
man.” 
* * * 
Prize For Best Auto Insurance Sales 
Letter 


The Columbia Casualty has offered a 
prize of $25 in gold to the agent of 
either of these companies which sub- 
mits the best letter selling automobile 
insurance. The letter is to be addressed 
to a fictitious prospect. The judge of 
the contest will be John Howie Wright, 
editor of several publications which are 


authorities on salesmanship. Two of 
these magazines are “Postage” and 


“National Advertising.” 

Mr. Wright will also comment on the 
winning letter and will criticize one of 
the letters that are “not so good” and 
tell how it should be written. 

The Columbia says: “A two-cent 
stamp will carry a live business getter 
to the focus of your prospect’s attention, 
or will land a dead one in his waste 
basket. It costs no more to typewrite 


a business getter than to typewrite a 
‘dud’.” 


MARYLAND 25 YEARS OLD 





Net Premiums Written In 1922 Exceed 
1898 By Over Twenty 
Million 


The Maryland Casualty celebrated 
its twenty-fifth anniversary with an 
entertainment for its officers and 
employes at the home office, March 
1. The celebration by the agents and 
branch office managers will be held 
May 16, 17, and 18, The company was 
organized by the late John T. Stone, 
its first president, and issued its first 
policy on March 1, 1898, covering the 





passenger elevators in the home office | 
building of the Baltimore & Ohio Rail- = 


road. 

The original capital of the company 
was $250,000 and its surplus, $100,000. 
The present capital is $5,000,000 and 
the surplus, $6,000,000. Up to the end 
of 1922 the company had written $187,- 
498,913 in net premiums. In 1922 the 
net premiums written totalled $21,269, 
041 which is an increase of $20,989,007 
over the premiums written in 1898. The 
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CHICAGO 
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The company of “super service” is not a name that has 
been “applied” to the London Guarantee & Accident. It 
is a name well earned in more than fifty years of close 
co-operation with its agents. 
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Compensation Fund 
Faces $300,000 Loss 


NEWS STORY IN N. Y. “HERALD” 





Apparently Prints Report of Perley 
Morse & Co., Accounting 
Firm 





The mysterious report of the account- 
ing firm of New York, Perley Morse & 
(Co, made to the New York State Fund 
and discussing affairs of the fund, has 
apparently come into the possession of 
the New York “Herald” which prints 
this story: 

Although it handles 10% or more of 
the workmen’s compensation insurance 
written in the State, the accounts of the 
State fund have never been thoroughly 
audited and have been literally full of 
errors for years, it was ascertained yes- 
terday. 

It appears further that because of the 
lax methods of handling the routine 
business of the fund there will be a 
loss of between $300,000 and $400,000 
in money that could actually have been 
collected had the accounts been kept up 
and collections properly handled. Pre- 
miums that once were collectable are 
now so far in arrears in many instances 
that the amount mentioned will have to 
be written off. 

Investigation of the accounts and tne 
methods pursued have raised a question 
of whether the dividends paid by the 
fund could possibly have been based on 
earnings properly ascertained, and 
there is some question also as to what 
the annual reports to the State Insur- 
ance Department were actually founded 
on, as trained bookkeepers had great 
difficulty in ascertaining the facts as to 
the finances of the fund. 


Books Not Audited Yet 


All that has been unearthed concern- 
ing the manner in which the affairs of 
the fund have been handled has re- 
sulted from the activity of the advisory 
committee appointed last year. This 
committee employed the accounting 
firm of Perley Morse & Co. to make an 
investigation, but it was explained yes- 
terday that the inquiry did not embrace 
an audit of the books, which would 
probably take about two years. 

The investigation was ended, partly 
for lack of funds, at the beginning of 
the year. The accounting firm has 
made two preliminary reports and tune 
advisory committee expects that the 
final report will be forthcoming soon. 
Mr. Morse said yesterday taat the re- 
Port was not ready and refused to dis- 
cuss what it contained. 

From another source it was learned 
that the bookkeepers found there had 
been no cash reconciliation, to use the 
accounting term, since July, 1921. 
There appears, too, to be a discrepancy 
of something under $1,000, but this, as 
far as could be learned, was due to 
errors, not to dishonesty or peculation 
of any sort. In fact, the investigation 
failed to disclose anything savoring of 
dishonesty. 

It did appear, however, that pre- 
Mium collections had run behind about 
two years, and that the large sum of 
$1,500,000 was outstanding. In some in- 


a 


stances it was learned there had been 
virtually no effort to collect. 

That nearly a third of the total due 
is regarded as a loss to be written off 
appears ascribable to three causes: 
Failure to post the books; billing insur- 
ers after cancellations; disputes as to 
rates. Of the three reasons, dilatory 
methods are responsible for the greater 
part of the loss, it is stated. 

It has developed that some firms that 
might have been perfectly willing to pay 
their premiums went out of business 
before they even received a bill from 
the State Fund. This was especially 
true of war industries. 


Charges 2,000 Policies in Arrears 


The auditing of payrolls was kept up 
rather better, but nevertheless while 
one authority says this work was six 
months in arrears another says that the 
work is ‘2,000 policies” in arrears. 

Some of the members of the advisory 
committee blame various causes for the 
conditions. The State Fund started life 
in the Workmen’s Compensation De- 
partment in 1914, then passed under 
the jurisdiction of the Industrial Com- 
mission, and finally was controlled by a 
single Industrial Commissioner. From 
July 1, 1914, to December 31, 1921, the 
premiums written amounted to $20,131,- 
747, while the total of such insurance 
written in the State was $202,353,802. 
Thus the fund has been writing at least 
10%, but as the State Fund rate has 
been about 13% less than the standard 
rate the percentage of business done 
is really greater than 10%. 

The accountants found the invest- 
ments made for the fund checked up 
and that the class of investments was 
very good. For instance, the book value 
of bonds held, as of December 31, 1921, 
was $6,483,229, while the market value 
was approximately $6,500,000. Further 
interest of $287,364 on bonds was re- 
ceived during the year. 

Politics, inefficiency of political ap- 
pointees, jealousies between bureaus 
and divisions and individual “knocking” 
are among the causes ascribed for the 
lack of harmony that the investigators 
for the advisory committee found and 
held responsible in part at least for the 
poor business methods in vogue. 





SHIENTAG DEFENDS FUND 

Following the appearance o£ the 
story in the New York “Herald,” com- 
menting upon the state fund, Industrial 
Commissioner Bernard L. Shientag 
printed a defense in which he said in 
part: 

“An analysis of the charges made 
against the state fund in the matter of 
uncollected premiums shows that of a 
total of about $1,300,000 of uncollected 
premiums on the books more than 
$800,000 represents current business 
and should not be termed uncollectible. 
Nearly one-third of the uncollected 
premiums are less than three months 
old. The balance of about $500,000 
represents for the most part unpaid 
premiums on cancelled policies extend- 
ing over a period of from two to six 
years. Included in this amount is a 
charge on the books of about $125,000, 
due from the State of New York. Last 
year a reserve of $860,000 was set up, 
more than sufficient to cover any part 
of these accounts which may turn out 
to be uncollectible. The setting up of 
this reserve in no wise impaired the 
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Surplus and Reserves as to Policy Holders $2,089,936.09 
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y Insurance Men and Women 


TABLE SERVICE and CAFETERIA 


Special Arrangements for Dining Parties 


BEST FOODSTUFFS PROPERLY ! 
PREPARED AT POPULAR PRICES / 


“To please you is our aim” 
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98 Fulton Street, New York 


/ FRED CLAUS’ Restaurant and Cafeteria 
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surplus of the ¢und or interfered with 
its dividend payments to its policy 
holders. 

“IT have been in office for a month, 
and it is not up to me to defend the 
conduct of the state fund during the 
last administration. It is, however, my 
duty as a public official to protect this 
fund and to fight any attempts made 
on behalf of enemies of the fund to dis- 
credit and injure the business of a 
state institution that is sound finan- 
cially, that is rendering an important 
service, and that affords an opportun- 
ity to employers to secure workmen’s 
compensation insurance at 27144% less 
than they have to pay elsewhere.” 





N. Y. INDEMNITY PROGRESSING 





Will Eventually Write All Classes of 
Casualty Insurance; Had Remark- 
able Growth in 1922 





The directors of the New York In- 
demnity have voted to authorize an 
increase in the capital stock of the 
company from $500,000 to $1,000,000, 
the’new capital to be paid in on the 
basis of 200% of par, which will also 
increase the paid in surplus to $1,000,- 
000. This action was taken as the 
New York Indemnity’s staff organiza- 
tion had reached a point where the 
company is about ready to enter the 
general casualty field and write all 
classes of casualty business. 

The New York Indemnity was or- 
ganized a year ago with a capital of 
$250,000 and a surplus of the same 
amount, which were subsequently in- 
creased to $500,000 each. During 1922 
the company only transacted burglary 
and plate glass insurance through the 
Kenny Agency, general agents for the 
company for this territory. The Kenny 
Agency, New York, will handle the 
other casualty lines of the company as 
soon as it starts writing them. 





The Kmployers’ Liability 
Assurance Corporation, Ltd. 


The original and leading Liability 
Insurance Company in the World 
LIABILITY, STEAM BOILER, 
ACCIDENT, HEALTH, FIDELITY 
AND BURGLARY INSURANCE 
United States Branch 


SAMUEL APPLETON, United States Mgr. 


33 BROAD STREET, BOSTON, MASS. 
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REPUBLIC CASUALTY EXPANDS 


Shows Increases in Premium Reserves 
and Income, Assets and Sur- 
plus During 1922 

The Republic Casualty, of Pittsburgh, 
reports increases in unearned premium 
reserves, premium income, assets and 
surplus for the year 1922. Assets to- 
taled $2,459,201, which is an increase of 
approximately $300,000 over the pre 
vious year. Reserves for unearned pre- 
miums totaled $685,775, an increase of 
about $110,000 and surplus amounted 
to $381,012, an increase of $67,574. 

Reports for the first two months of 
1923 are also making satisfactory prog- 
ress, the premium income in January 
being $50,000 above the premium in- 
come in Januery of 1922. Plans are 
under way to increase the capital of 
the company with!n a few months from 
$855,000 to $1,000,000. This will be ef- 
fected by the sale of the present stock 
on a basis of 300%; consequently, add- 
ing $290,000 to the company’s surplus. 


The METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 
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PLATE GLASS INSURANCE 


Eugene H. Winslow, President 
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Albert H. Lahy, Asst. Sec’y 
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Fidelity and Deposit on 
Non-Beverage Permit 














In discussing non-beverage permit 
bonds the Fidelity and Deposit gives 
the following advice to agents: 

The Commissioner of Internal Reve 
nue has issued a new Treasury Depart- 
ment Decision (T. D. 3398), which 
makes provision for the execution of a 
new form of non-beverage permit bond 
by all permittees now covered by Bond 
Forms 738 and 1408. The form number 
of this new bond, as you will note from 
the caption, is 1530. The effective date 
of the Treasury Decision is December 3, 
and all bonds now in force must be re 
placed on their next anniversary date 
by Form 1530. All new bonds executed 
on or after December 3 must be on the 
new form. 

As the new form of bond contains 
provisions of a most stringent nature, 
in addition to a provision whereby 25% 
ef the penal sum of the bond is for 
feited as liquidated damages for any vio- 
lation of its terms, we are necessarily 
forced to adopt a most conservative 
policy in underwriting this class of busi- 
ness from now on. 

These bonds may be written for long- 
established wholesale and retail drug- 
gists of unquestioned standing and high 
credit rating, without collateral. In all 
other cases, we must have collateral in 
the form of cash or approved securities 
in an amount equal to 25% of the pen- 
alty of the bond, and frequently for a 
higher percentage. Therefore, for the 
present at least, we must request that 
all bonds of this character be submitted 
to the home office for approval before 
execution. 


The new bonds take the same rate 
as did Form 1408, namely, 1% per an- 
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The National Life and Accident Insurance Company 
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num on the penalty, minimum premium 
$10. Use Application Form 831-C. Your 
general agent or branch office has them. 

Specially Denatured Alcohol Bonds 

Visiting nurses’ associations through- 
out the country which use specially 
denatured alcohol in their work, are 
required by the government to take out 
a permit and give bond, Form 1480, 
guaranteeing that the alcohol will not 
be redenatured or used for beverage 
purposes. 

The rate of premium on the bonds ts 
$1 per $1,000 per annum, minimum $5. 

Heretofore these associations have 
had to use “purchase tax paid” alcohol 
which cost them approximately $5 per 
gallon. Under a recent ruling with a 
bond the cost to them of specially de 
natured alcohol will be 62 cents per 
gallon. 

Use Application Form 968. Your gen- 
eral agent or branch office has them. 


BAIRD & CO. STATEMENT 

While Baird & Co., Inc., are combin- 
ing their insurance brokerage business 
with the New York office of Marsh & 
McLennan, the corporation will con- 
tinue as Eastern representative of the 
Employers Indemnity Corporation of 
Kansas City for casualty reinsurance. 
For the purpose of handling this busi- 
ness Baird & Co., Inc., will continue to 
maintain an office at 50 Pine Street. 


PENNSYLVANIA FUND HEALTHY 
State Compensation Report Shows 
Growing Business and Consistent 
Payment of Dividends 








The Pennsylvania State Fund, which 
was organized by the Pennsylvania 
Legislature in 1915 to permit employers 
of the state to form their own insur- 
ance fund to meet payments under the 
state’s compensation law, not only has 
been self-sustaining but has been pay- 
ing dividends averaging 15 per cent 
since its establishment, the report of 
William J. Roney, manager, shows. 

At the time the fund was started, the 
legislature appropriated $300,000, and an 
additional $200,000 in 1917. The appro- 
priations were exhausted by Nov. 30, 
1918, and since that time the fund has 
been self-supporting, using the premi- 
ums for putting aside reserves and 
paying claims and expenses. The 
$500,000 advanced by the state was 
returned on Feb. 17, 1921. Since that 
time, the fund has taken over its own 
office building in Harrisburg, and is 
operating as an independent business 
unit of the state government. 

The report of Mr. Roney to Governor 
Sproul gives figures showing the history 
of the business as follows: 


The records of the fund show its business 
has been constantly increasing although dur- 
ing the years 1921 and 1922 premiums collected 
were not so large as during the year 1920, for 
the reason that in 1921 business conditions were 





unsettled and the great cog] strike in 1922 w 
reflected in the decreased premiums. Below 

a tabulation showing the premiums collecte 
during the past four years: 


Commercial Coal Tota 

Premium Premium Premiun 
OEP RE, $1,356,836 $1,246,744 2.603, 
er seesees 1,417,393 ge 3,196, 


The number of policies issued each year hay 
been as follows: 


1919 1920 192} 1922 
16,491 16,834 19,553 21,806 


The total surplus after charging up all possi. 
“ liabilities on December 31, 1921, was $2504. 













After the return of the $500,000 to the State 
Treasury, and the surplus of $2,700,000 being con. 
sidered amply sufficient to meet any possible 
contingencies that might arise, it was decided 
that excess earnings. instead of being added to 
the surplus, should be distributed each year to 
our policyholders. The following table shows 
dividends to policyholders during the various 
years: 

1919 1920 1921 


1922 to Sept ¥ 
$280,885 $282,527 $811,711 $340,364 





WILSON SUCCEEDS SCHANK 

William W. Schank has resigned as 
manager of the industrial accident de 
partment of the Union Indemnity. He 
has been succeeded by J. S. Wilson, 
formerly assistant superintendent of 
the claim department of the Union In- 
demnity. No announcement of Mr, 
Schank’s future plans has been made, 





The Royal Indemnity has appointed 
C. R. Rikel Co, general ‘agents for 
plate glass in Brooklyn. 








WANTED 
Gentleman with 10 years’ experi- 
ence in liability, casualty and 
bonding lines is looking for an 
opening in an established insur- 
ance office with a view of acquiring 
an interest in same or buying out 
present owner. 

Address Box 101 
c/o The Eastern Underwriter Co. 
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A Crime of Frequent Occurrence 


HECK alteration forgery is becoming 
a crime of most frequent occurrence. 


Your client’s account may be drawn upon 
any day by some unknown person. 


Is his account protected by a Maryland 
Casualty check alteration-forgery policy? 
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F.& C. Wins Open Stock 
Burglary Policy Case 


COURT’S 





SUPREME DECISION 











No Visible Marks of Violence at Place 
of Entry in New York Loft 
' Robbery 












A decision against the Fidelity & 
Casualty has just been reversed by the 
New York Supreme Court in the case 
of Schwartz versus Fidelity & Cas- 
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of the sub-tenant was the first one to 
appear and opened the premises. 


Mercantile Open Stock Policy 


The policy in this case was known as 
a Mercantile Open Stock Policy, which 
indemnified, subject to the general 
provisions therein contained, so far as 
this case is concerned, ‘For all loss by 
the felonious taking of property, from 
within the premises, by any person or 
persons who shall have made entry 
into the premises at any time during 
the day or night when the premises 
are not actually open for the transac- 
tion of business by the use of actual 
force and violence of which there 
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ms ualty. The Schwartz concern is a_ should be visible marks made by tools 
dded to cloak and suit house. The decision or explosives upon the premises at the 
year toB gollows: place of such entry.” The policy was 
a Litas issued upon, and had for its basis, cer- 
This action was brought to recover ‘@in statements o° the assured, which 
> Sept # he aia he were made warranties, and the com- 
0,364 upon an insurance policy for a loss al- any relied upon the said schedule of 
leged to have been sustained by the statements of the assured. One of the 
em plaintiffs by reason o2 a burglary in said oe a that the plaintiff made 
ned as a of ve was, “That the assured occupies the 
‘nt de- thelr es ” ee baggy —— fourth floor.” Nothing was said in the 
v. Hef floor of Nos. 63-5 West Thirty-sixth policy to the effect that the assured oc- 
Vilson,@ Street, New York City. The facts in  cupied only the front half of the fourth 
nt off this case are rather unusual, and at’ floor. Another warranty was, “That 
ion In- the end of the whole case decision was business conducted by the assured in 
f Mr, . the premises is that of cloaks and 
made reserved on the motion of the defend- suits.” 
’ ant to dismiss the complaint, subject In my opinion, (Justice Lyndon) it 
ge to the coming in of the verdict. The was necessary for the assured to have 
8 for jury brought in a verdict in favor of revealed the fact in their statement or 
the plaintiffs, and thereafter the de- warranties, that they occupied only 
——— | {endant moved to set it aside upon all Part of the fourth floor, and that the 
of the grounds set forth in section 549 Tear half was under a sub-lease to an- 
: of the Civil Practice Act. other concern conducting an entirely 
peri- The P ; different business. It is difficult to be- 
and bi ilies rcs lieve that it was the intention of the 
- an It appears that the plaintiffs were insurance company to issue this insur- 
sur- lessees of the fourth floor of the said ance to the plaintiffs notwithstanding 
ring premises. At the time the policy was’ the fact that possession of a substan- 
out taken out by the plaintiffs the rear hal’ {jal portion of the fourth floor was al- 
of the said loft was under sub-lease to jowed to remain in the hands of strang- 
a firm known as Simon & Schechter, ers to the policy, who had keys enab- 
Co. who did a general contracting business jing them to enter at will. There was 
City in the manufacture of ladies’ garments. clearly a violation o” the warranty that 
basta AE) The plaintiffs were jobbers in ready- they occupied the fourth floor when the 
made suits and cloaks. The part of assured permitted such tenant to con- 
the premises occupied by the said sub- tinue in possession of a part of the leading from the said public hallway 
~ tenant was divided from those of the premises. As to the requirement of into the fourth loft occupied by the 
plaintiffs by a hallway constructed en- the policy that before recovery could plaintiffs, although, as heretofore 
tirely within the loft and running across be had thereunder it must be shown stated this door was er locked 
the same. Bordering on this interior that property was taken from within ; ‘ ; 7 2 a 
hallway was the plaintiffs’ stockroom, the premises by any’ person or persons Must Abide by the Policy Terms 
from which the goods were stolen. who shall have made entry into the The plaintiffs’ counsel claims that 
The entrance to the fourth floor loft premises by the use of actual force and this interior hallway must be consid- 
was from two elevators, and alsO a  yjolence of which there should be visi- ered a public hallway and therefore the 
door leading from the stairs of the ple marks made by tools or explosives marks of violence on the door of the 
building. At night the doors of the wypon the premises at the place of such stockroom are sufficient evidence of 
tlevators were secured by bars of iron entry, I have reached the conclusion the burglary under this policy. To this 
and a Fox lock, and also the door to that there is not sufficient proof of any contention I cannot subscribe. It is 
the common stairway was securely such entry in this case. The only visi- conceded that the attention of the de- 
locked with a Fox lock; and in this ple marks of violence or force as shown fendant was never called to the fact 
Way the fourth floor was closed. The by the plaintiffs are found to be on that there existed an interior hallway 
Plaintiffs contend that there is a pub- the door leading from the interior pri- dividing the plaintiffs’ premises from 
lic hallway on the fourth floor, as vate hallway to the stockroom and the’ that of the sub-tenant, and it is there 
shown on their map in evidence. This adjacent wire netting which composed fore difficult to understand how it 
so-called hallway was created by plain- the wall of said room. There were no could have been within the contempla- 
tiffs, by arrangement of fixtures inside marks whatever of any kind on the tion of the defendant company to have 
the Yourth floom which they put up, and door leading from the public stairway issued this policy of insurance as 
Which fixtures were removed by the’ to the so-called public hallway on the against the burglarious taking of goods 
Plaintiffs when they vacated the prem- fourth floor, nor any marks on the ele- from an interior room without the 
ises. The door leading from this 50- vator doors leading to the said public slightest evidence of any marks of 
re penne oe into the loft po hallway, nor any marks on the door’ tools on any exterior entrance into the 
ed. n order to remove e 
bars from the elevators one would have ———S 
to enter this self-created so-called pub- | 
lic hallway from the stairway. Keys 
to the door at the head of the stairway ‘ 
tg 7 ag possession of the employ- > . 
of the sub-tenant as well as the : 
tenant, and the morning on which the he idelity and (asualty (mnpany of NewYork 
burglary was discovered an employee ‘ 
—1876— ROBERT J. HILLAS, Preadent —1922— 
SURETY LINES ri CASUALTY LINES 
WINFIELD W. GREENE — CASUALTY INSURANCE inna 
Fellow Casualty Actuarial Society Court ” Disaitiny 
American Institute of Actuaries FIDUCIARY Total “Assets ---.o--sessse00s its 
Audits of —_— Financial hase fatwa teas a i Conpensaion 
Branch d S . soeomensceped eres ae acpi: AUTOMOBILE 
an tatements = Se ee Agencies in All Important Towns: ELEVATOR 
Home Office Office gst neimey Se PLATE GLASS 
Accounts Systems revows = | ny sian” ManTvonm, | Marae aco | Romneny 
Advice on on | Se See Se eee cee | 
Underwriting EXCISE MEEROTOLSTAN CPPIEES $190 Wine Senet, ENT VERE SFEY ENGINE 
- INDEMNITY GENERAL AND STATE AGENCIES IW omen important Cites PHYSICIANS 
= “Sa MISCELLANEOUS ALLAN J. FERRES, Vice-Preudet, ia charge of AGENCY DEPARTMENT Druaaists 
35 Nassau Street New York 



































fourth floor. This action is brought to 
recover on a policy or contract of in- 
surance, and the parties to this con- 
tract determined what their agreement 
was by the terms of the policy, and 
they must each abide by said terms. 
Compliance with the conditions and-pro- 
visions in the policy are conditions 
precedent that must be established by 
the plaintiffs before there can be a 
recovery. In the absence of evidence 
on the part of the plaintiffs that there 
were visible marks of violence at the 
place of such entry into the fourth loft 
there cannot be a recovery, even aside 
from the question of the violation of 
the warranty. For the foregoing rea- 
sons the verdict is against the weight 
of evidence and is set aside. The mo 
tion of the defendant to dismiss the 
complaint, made at the end of the whole 
case, must be granted. Complaint dis- 
missed, with an exception to the plain- 
tiffs. Thirty days’ stay and sixty days 
to make a case. 





ONLY FIVE? 

John A. Dalzell, editor of the organ 
of the Pennsylvania Association of In- 
surance Agents, says in a _ recent 
edition of that bulletin: “While on a 
recent trip to New York your editor 
learned of five good-sized risks located 
at Pittsburgh which are controlled by 
a New York brokerage office. One has 
a premium of $26,000; another of $15,- 
000. Yes, dear reader the companies 
carrying these risks are represented 
at Pittsburgh and/ do not participate in 
these lines, Just ordinary fellows, but 
a bit indifferent to the agents’ associa- 
tion.” 


FRIENDLY SPIRIT 

The National Surety, of New York, 
has written to its agents and depart- 
ment heads, announcing the election 
of R. Howard Bland to the presidency 
of the United States Fidelity & Guaran- 
ty to succeed his father. The letter 
indicates a spirit of friendly co-opera- 
tion and expresses hope of the con- 
tinued success of its competitor. 
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Globe & Rutgers 


FIRE INSURANCE COMPANY 


111 William St., New York City 
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Surplus to Policy Holders - - - $17,819,389.49 = 
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